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27 of America’s 50 Largest Markets Lie 
within easiest reach of Port Newark 


From no other single distributing center in the East can you reach so 
concentrated a trading territory as quickly or as economically as from 
the Port of Newark. Nowhere else along the Atlantic Seaboard will 
you find a co-ordination of rail, water and highway facil.ties providing 
direct access to so many key cities. 


Canon vont Five trunk line railroads to the West and South converge at the Port 
-- Dee! of Newark, making direct rail-to-keel connection with nineteen stem: 
ship lines at its docks. Half a dozen interstate highways bring every 

important city from Baltimore to Boston within from 2 to 24 hours by 

motor truck. The Holland Vehicular Tunnel under the Hudson pro 


vides 20-minute trucking service to downtown New York. 


Quicker service to the markets where the largest slice of the American 

income is spent played a large part in a more than 200 new 

manufacturers to the Port of Newark in the last two years. Perhaps 
ee pe ee ae your business would benefit from a similar change. Why not let the 
American cities will show 27 of Department of Public Affairs present an unbiased study of the Port 
them within a radius of 500 miles of Newark’s possible advantages from your viewpoint—without obli 
of the Port of Newark. One- : 

gation, of course? 


third of the nation’s population 

lives within this territory which . : 

comprises less than 10% of its For a quick, comprehensive picture of the Port of Newark and 

actual land area! the opportunities it presents for economies in production and 
distribution, write for a copy of the free book “PORT 
NEWARK.” Address inquiries to 


THOS. L. RAYMOND—Mayor—Newark, N. J. 


CThe PORTof NEWARK 


“Where Railways, Waterways, Airways, and Highways Meet” 








Odd Lots 


The small investor need feel no embarrassment if his capital is 
adequate only to the purchase of his favorite stocks in small lots. 
He has the advantage of diversified holdings, which provide a most 
desirable margin of safety in the probability that adverse con- 
ditions affecting one stock will not affect another. 


A copy of our explanatory booklet on Odd Lot Trading will be 
sent on request. 








Ask for M. W. 353 


100 Share Lots 
Curb Securities — or Sold for Cash 


John Muir& o 


Members ‘New York Stock Exchange 
50 Broadwa lNew York Cotton Exchange 
y Associate Members: New York Curb Market 




















AS Investment Bankers, this organization during 1927 was a primary mem- 
ber of forty-four underwriting syndicates which distributed a total of over 


$368,500,000 of New Financing 


— Industrial — Realty 
— Municipal — Petroleum 
—Toll Bridge © —Public Utility 


Our complete engineering, research, appraisal and financing facilities are 
available to sound established business enterprises requiring new capital. 











H. M. Byllesby and Co. 


CHICAGO si taal NEW YORK 
231 South La Salle Street 111 Broadway 


BOSTON PHILADELPHIA PROVIDENCE DETROIT 
MINNEAPOLIS ST. PAUL DES MQINES KANSAS CITY 
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The OLDEST TYPE 
OF INVESTMENT 
IN MODERN FORM 


is the title of an 
interesting booklet 
for the conserva- 
tive bond buyer. 


—-~_ aoa + -  . 


A.B Leach & Co., Inc. 


57 Williem St., New York 





Please send me your booklet 
headed “The Oldest Type of 
Investment in Modern Form.” 
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A FUNDAMENTAL change has 
taken place in the American people. They will not 
wait for anything. They have no patience with de- 
lay. “They want what they want when they want it” 
—in the words of the old song. 


And that change has created a new situation in 
merchandising. Merchants are buying hand-to- 
mouth. Wholesalers warehouse less and order 
oftener. They both expect the producer to have the 
goods handy, ready for quick delivery. 


Speed, then, is the essence of selling under the 
new conditions. Availability of the goods. Strategic 
centers of distribution — preferably branch manu- 
facturing plants—are essential. For the cancella- 
tions come to him whose goods arrive last. 


In the South— America’s fastest growing market— 
the logical, strategic location is Atlanta. Says the 


conservative Department of Commerce —“Atlanta 
is generally recognized as the principal headquar- 
ters city of this region.” More than 900 nationally 
known concerns have confirmed this judgment by 
investing millions here in branch equipment. 

And why ? 

Transportation for one thing. 15 main railroad 
lines radiating from Distribution City to reach 
seventy million prosperous people within a day’s 
run. 

Production economy for another. Economies in 
labor, power, taxes, raw materials, building costs— 
and a host more that enable the Atlanta producer to 
go into market with a better price, and a better 
profit. 

Study the facts about Atlanta that apply to your 
business. They will be gathered especially for you, 
without charge or obligation, if you will write — 


INDUSTRIAL BUREAU, CHAMBER OF COMMERCE 


Send for this 
Booklet! 


for your Southern 


137 Chamber of Commerce Building 


ar Industrial Headquarters of the South — 
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Gut Subscribers Get the Most 
Out of Life As They Go Along! 


Read the following letter from a regular subscriber: 
Gentlemen: 
“I feel I owe you a subscription for the reason that a few years ago, while taking your Magazine, 
I became interested in Southern R. R. through reading your articles about this stock. I bought a 
block at 28 and have held it ever since. I am now enjoying about 20 per cent to 25 per cent 
dividends besides having a paper profit of over $10,000." —F. R. W. 


This is just one of the many investors whom The Magazine of Wall Street, through expert guidance, is helping 
to increase their profits and income; to secure the happiness of their family and self; to-get the most out of life 
as they go along and still build up a substantial back-log for rainy days and old age. 


The above investor further realizes that in order to keep fully posted on his present holdings and take advantage 
of new profit opportunities he must subscribe so as to receive every issue as soon as published. 


Our Work Is Not Spasmodic, But Consistently Accurate and Profitable 


A new era in the stock market is opening up with many money-making opportunities. Some securities have 
reached the top of their possibilities. Others are just about ready to go forward. Let our experts point out the 
bargains in high-grade, dividend-paying stocks and protect your present holdings. 

New Opportunities for Profit in the Next Few Months 


Appearing every other week The Magazine of Wall Street will bring to its readers a wealth of material, bearing 
upon the current business and investment situation. 
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Among the other specially unique and valuable features will be: 

—Bargains Among Stocks which have Declined. 

—Review of Doubtful Securities. Tremendously helpful for checking your holdings. 

—Opportunities for Investment at Low-Price Stocks. 

—Facts, Figures and Profit Recommendations in Securities Representing Industries which 
Have Been Depressed. 

—In every issue—Educational rticles by experts enabling you to develop your own judg- 
ment and become a skilled and successful investor. 


THE MAGAZINE OF WALL STREET 
will guide you right 
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It will establish you on the right course—and keep you in touch with the conditions and positions of the securi- 
ties vou hold. Coupled with this, the FREE PERSONAL INQUIRY 
SERVICE gives you the privilege of requesting a personal opinion as to 


the status of a reasonable number of your holdings or the standing of a Get this Book 


broker. In order to assure prompt replies to all subscribers each communi- 
cation must be limited to three securities. The Business of 


Why not become a permanent subscriber? Carry Trading in Stocks 


THE MAGAZINE OF WALL STREET as your F R E E 
investment insurance at a cost of only $7.50 a year. 
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: oe " With Y Subscripti 
On receipt of your subscription, we will send you, Free of charge, a copy * tanned! aa 
of ““The Business of Trading in Stocks.” rich, flexible binding, 


lettered in gold. Pro- 
fusely illustrated with 


saeeeeeeeseees MAIL THIS COUPON TODAY '#2#2#2#22222222; gg En Mega dag 


ak fi d—ab, 
The Magazine of Wall Street ci~ton te top tem. 
42 Broadway, New York Gives a clear authoritative 
Gentlemen: Enclosed find $7.50. Send me The Magazine of Wall Street re, apr se of the fundamen- 
for one year (26 issues), including full privilege of your FREE Personal tal principles essential to 
Inquiry Service. (Canadian postage 50c extra; foreign $1.00.) 


successful trading under 
present day market condi- 

Also send me FREE a copy of 
“The Business of Trading in Stocks.” 
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tions—written by an expert 
who knows trading an 
knows how to explain this 
profitable subject so that the 
average business man can 
understand and apply the 
principles for his own profit. 
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Material aiedles and gieia Piel 


>| MERICAN citizens of all 
political faiths have re- 
cently read and heard 
the words with which 
Herbert Hoover accepted 
the nomination of the Re- 
publican candidacy for President 
of the United States. To each 
one of us who read these declara- 
tion of principles, the words held 
many different meanings and in- 
terpretations. To the editors of 
this publication, it was immensely 
gratifying, for instance, to glean 
a philosophy, so unusual in politi- 
cal utterances, yet so sympa- 
thetic to the avowed purpose and 
the acknowledged spirit of our 
organization. 

Let us quote some of the ex- 
cerpts that reflect Mr. Hoover, 
the philosopher rather’ than 
Mr. Hoover the candidate. He 
says ! 

“Our party platform deals 
mainly with economic problems, 
but our nation is not an agglom- 
eration of railroads, of ships, of 
factories, of dynamos or statis- 
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IN TRE NEXT ISSUE 


/ 1. Unusual Opportunities in Bank Stocks 


—The summer decline in bank stocks has brought many of them down 
50-100 points and more from their prices of last spring. Some of these 
issues are selling now at about the right price, their levels of several 
months ago having been excessive; but others are now obtainable at very 
This article will help the investor to choose. 


tics. It is a nation of homes, a 
nation of men, of women, of chil- 
dren. Economic ad- 
vancement is not an end in itself. 
Successful democracy rests 
wholly upon the moral and spirit- 
ual quality of its people. Our 
growth in spiritual achievements 
must keep pace with our growth 
in physical accomplishments. 
‘ Our purpose is to build 
in this nation a human society, 
not an economic system. We wish 
to increase the efficiency and pro- 
ductivity of our country, but its 
final purpose is happier homes.” 
We might similarly say that 
the “platform” of The Magazine 
of Wall Street deals mainly with 
material advancement; efficient 
use of wealth; sane investment of 
capital where it will bring the 
most advantageous return—yet 
financial progress is not happi- 
ness itself; merely a means 
toward that end. Our oldest sub- 
scribers know that we have al- 
ways devoted our efforts in the 
spirit of practical aid, not merely 


to help our readers to make a 
pecuniary gain in the market 
place, but to “get the most out of 
life as they go along.” “Love, 
Home, Money” is an expression 
of the fuller purposes of life 
which in a material age are at- 
tained by those who are ade- 
quately trained and wisely coun- 
selled in their material affairs. 
Just as the happiness and pros- 
perity of the nation is closely 
bound to our material efficiency 
and productivity, so the spiritual 
welfare of the individual is bound 
to the intangible values which he 
can wrest from wealth and finan- 
cial progress. Financial inde- 
pendence, security of the home, 
protection of one’s dependents 
and loved ones—these are the 
spiritual fruits of a prudent ma- 
terial sowing. The Magazine of 
Wall Street will continue to serve 
these fuller purposes of life and 
do its “bit” toward national pros- 
perity through its practical aid 
to the individuals who make up 
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attractive prices. 


2. Have Equipments Turned the Corner? 


—recently American Locomotive received a very large order, the first 
of its kind in a considerable period. Does this mean that the railroads 
are about to order heavily from the equipment companies? This article 
will be accompanied by an analysis of several of the more important 


companies. 


—five of the most attractive stocks selling between $50 and $75 a share 
and five selling between $75 and $100 a share. 
ture which started in the current number. 


Watch for the September 22nd Issue 


3. 20 Attractive Stocks (Part II) © j 


our nation. 
eo 





Second part of the fea- 
See page 838. 
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Take Inventory of 
Your Investments 


Investors must realize that securities are affected 
by many changing conditions. 





Modern business methods require periodic inven- 
tories of stock on hand—the merchant or manu- 
facturer constantly revalues his commodities to 
determine their actual worth. 
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Investors, likewise, should periodically analyze 
their holdings to determine their present value. 
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What are your securities worth today? 
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American Bond and Mortgage Company main- 
tains a complete advisory service for investors. 
This Department will be glad to supply you with 
an impartial analysis of your securities, including 
complete information on market values, income 
reports, ratings, etc. Special reports on any partic- 
ular stock or bond will also be made on request. 
No obligation is incurred on your part for this 


service. 
Send today for special letter N-373 


AMERICAN BOND & MORTGAGE (0. 


Capital and Surplus over $9,000,000 
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127 North Dearborn Street 345 Madison Avenue 
Chicago New York 


Philadelphia Albany Detroit 
Cleverand ar and over 30 other cities 


AN OLD RESPONSIBLE HOUSE Incorporated 
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INVESTMENT & BUSINESS TREND 


International Significance of Free Gold Markets—Rail- 
road Stocks—The Bond Market—Business Conditions 


Improving—T he 


'HE Federal Reserve Board, in a most 
interesting bulletin recently issued, 
shows clearly that the world’s mone- 
tary reconstruction has been prac- 
tically completed. It has taken, it 
will be noticed, about ten years to 
effect this profound improvement. With 
the return of France to a gold standard prac- 
tically all the important nations of the world 
are now back on a gold basis, so that world 
currencies, as the Federal Reserve Board 
points out, have assumed a definite relation- 
ship to the gold holdings of the respective 
nations. Under present conditions, fluctua- 
tions in foreign exchange are narrowed to 
such a range that variations from parity in 
addition to the cost of shipments would in- 
evitably mean actual movement of the 
precious metal. In this it can be seen that 
the world is back to the situation which pre- 
vailed before the war. Elimination of the 
dangers of wide fluctuations in foreign ex- 
change reduces the barriers to international 
trade which arise as they did in recent years 
from an uncertain currency basis. 

The Board points out that our recent ship- 
ments of gold have not materially weakened 
its position. Federal Reserve banks are still 
in an extremely strong position as regards 
reserves, and the security of international 
banking has been greatly aided through the 
redistribution of gold supplies. 

Gold stocks in the United States amounted 
to the unprecedented sum of $4,113,000,.000 
at the end of July, an amount nearly four 
times as large as any other nation possesses. 











Money  Situation—Market 


Prospect 


From the international viewpoint, it can be 
seen that our release of a half billion dollars 
in gold was not only wise in that it aided the 
reconstruction of the world’s finances but 
that it was accomplished without materially 
affecting our basic position as regards bank- 
ing reserves. 


WAR 


EGLECTED for a 
time, rail shares bid 
fair to come _ into 
their own. Traffic is increasing in response 
to crops and seasonal increase in industry 
and business, and gross revenues undoubt- 
edly should show an increase of fair propor- 
tions during the balance of the year so that 
this period should contrast favorably with 
the same time in 1927. Examination of July 
reports which have recently come to hand 
indicate that the same efficiency in regard to 
economical operations is marking the activi- 
ties of leading carriers and that these efforts 
have successfully tended to offset the previ- 
ous decline in gross income. 

Northwest roads look forward to an excel- 
lent business from the increase in crops and 
also from the expected increase in demand 
for goods and commodities which will ema- 
nate from agricultural regions as a result of 
their new prosperity. The Southwest roads 
are also favored by crop conditions and have 
reflected the effects of the recent stimulation 
of their traffic in the market action of the 


RAILROAD 
STOCKS 
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leading shares. Important transcontinental 
systems also face a satisfactory period. 
Among the roads which will benefit are the 
coal carriers owing to the outlook for an 
almost certain increase in production of 
bituminous coal. Railroad shares both from 
the investment and speculative viewpoint de- 
serve the attention of the public. 
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BOND IGH money rates still 
MARKET i}. have the effect of 

acting as a blanket 
on the bond market. Volume of transactions 
is reduced to negligible proportions and new 
financing is practically at a standstill. While 
buyers prefer to hold off awaiting conces- 
sions in prices, it is noticeable that actual 
holders are no longer liquidating on a large 
scale. This gives the market an unexpect- 
edly firm aspect, considering the altogether 
unfavorable character of the money situa- 
tion. For the time being, it is probable that 
present quiet conditions in the bond market 
will continue but the discerning investor will 
recognize that a definite opportunity is being 
presented to him to select among the avail- 
able issues an increasing number which are 
becoming attractive as to yield. But if the 
investor prefers to await a more propitious 
time to enter the market, at least he will do 
well not to dispose of his securities at the 
prevailing low prices. 


WE 


MONEY ALL money has fluc- 
tuated at around 7% 


MARKET 

for so long that it has 
become accepted by Wall Street as the nor- 
mal rate to be expected for some time to 
come. Time money is quoted at 644% and 
commercial paper at from 514-5144%. The 
rediscount rate in New York and Chicago 
and other Reserve banks remains at 5% 
though several are still on a 444% basis. 
The so-called policy of the Federal Reserve 
board in regard to restricting credit for 
speculative stock market purposes, contrary 
to the opinion of some observers, hardly 
seems likely to be changed in the near future. 
It is true that the Board is practically obli- 
gated to relieve tension in the money market 
in so far as this is likely to prove burdensome 
to agriculture and business, but relief of this 
nature, as for example in the possible pur- 
chase of Government securities by the Fed- 
eral Reserve Board, is likely to be only tem- 
porary. For this reason any genuine relief 
in so far as the call money market is con- 
cerned seems as yet some distance off. Ex- 
cept for comparatively brief breathing spells 


which are bound to come from time to time, 
it seems improbable that even comparative 
ease in the money market will come about 
until October, and it may be delayed beyond 


that time. 
oon 


HE straits in which the 
sugar industry of Cuba 
finds itself has con- 
vinced leading sugar interests of that island 
that restriction, as hitherto applied, is in- 
effective. With production increasing in 
other parts of the world, low prices have 
come about as a result of the excessive sup- 
ply so that Cuba virtually finds herself in 
the position of holding the bag for other 
nations. Low prices and a legally restricted 
supply make a bad combination; hence, the 
decision to abrogate legal restriction and 
allow the natural laws of supply and de- 
mand to operate once more. Under present 
conditions, none but the most extremely effi- 
cient Cuban producers can operate profit- 
ably. Removal of restrictions will, of 
course, tend to add to burdensome supplies 
but should world production outside of Cuba 
show a decline due to natural causes, prices 
would advance and Cuban interests thereby 
profit doubly. Such an outcome, of: course, 
depends entirely on chance but with legal 
restriction proved ineffective, it seems that 
removal of this restriction will not, at least, 
make the situation much worse. There is 
little to lose in this step and possibly much 


to gain. 
WE 


MARKET NCOURAGED by the fail- 
PROSPECT ure of money to become 

excessively dear at the 
end of the month, as generally expected, the 
market staged an impressive bullish demon- 
stration. Many stocks have made new 
highs, some for all time, and in general, a 
broad upward advance is in process at this 
writing. Business conditions are favorable 
and earnings prospects very satisfactory. 
With this as a foundation, it is becoming 
more avparent that money conditions are 
not destined to play an excessively impor- 
tant role in the stock market in the near 
future. At present, railroad, steel, petro- 
leum and department store stocks are in a 
strong position and should attract a grow- 
ing public interest. With prices fluctuating 
rapidly, technical reactions of perhaps 
severe proportions mav be expected from 
time to time and investors and sveculators 
should maintain a conservative policy in re- 
gard to new commitments.—Tuesday, Sep- 
tember 4, 1928. 
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A bnormal M. oney 
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A “Twin” Market Developing in Money—One for Com- 
mercial Borrower and the Other for the Stock Market 


By WINTHROP E. HASTINGS 


HE money markets have now reached a point where the Federal Reserve 

authorities are confronted with the momentous problem of how to swii ~ 

ILL the busi- aN the “big stick” over the stock market without cracking the heads of busi- 

Wy a | ness men who require funds for commercial purposes at this season of the 
ness man— year. Heretofore, the problem has been an academic one. In a vague 
theoretical sort of way, the dilemma has been under discussion for months. 


as an innocent by- The stock market has been consuming an undue portion of the availabie 

° 6c * credit, with a seasonal upturn in commercial loan requirements on the way; the 
stander in the fight banks were told that somehow they must put their houses in order to be in a position 
between the Federal to accommodate their most prized customer—the businessman; and that, unless our 
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, credit base is enlarged through a return of the gold lost recently, the speculators 
Reserve and the stock must relinquish their hold on the nation’s.credit reserves. 


market—be hit in- Adroit Manipulation 


advertently by the ; 

, Now the peak of the season for fall crop movements and business credit needs is 

blows which these at hand; stock tickers are forced to pace at a greater strain to record the daily 

° transactions of close to four million shares; and the volume of borrowings of se- 

f ormidable antagon- curity dealers is hardly changed. By adroit manipulation of the credit strings, the 

ists are aiming at Federal Reserve officials have accomplished several things. They have made the 

a stock market speculators pay a high price for their money—6%% on time loans 

each other? This is _ as high as 74% % renewals on call loans. They have created a “spread” between 

4 : the cost of collateral loans and commercial loans of from one to two per cent. 

the question which They have built up a psychological barrier to prevent the flow of credit from the 

business executives lower commercial loan market to the higher stock exchange loan market; one that 

Y may ultimately be swept away by the demands of a bouyant securities market but 
are asking as they which for the time being is serving an effective purpose. 

see the cost of But the bankers have failed miserably up to the time of this writing in one pur- 

; pose, namely, to dampen the speculative enthusiasm of stock buyers. Until this is 

commercial borrow- accomplished, the Reserve officials have a threadbare victory to celebrate in their 

ing slowly climb efforts to keep stock exchange borrowing high and commercial borrowing cheap. 

For the member banks must be looking with envious eyes at the current 74% 

higher. A brand new call rate and the larger income that outside lenders are obtaining on their stock 

development a % pry loans “_e ea bre banks than the banks themselves are realizing 

eir commercial accommodations. 

served in the money Since the beginning of the year, the banks are placing 900 million dollars less of 

this money for their own account, this figure representing the increase in the 

market, however, — placed tll a this time. It is only the traditions of the bank- 

. ° ing business, which dictate that commercial borrowers “come first” plus the fear of 

which should — another increase in the Federal Reserve rediscount rate, that prevents the member 

some comfort to ap- nom nn kicking over the traces and going heavier into the more attractive call 

oan market. 
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prehensive business 
men. The discussion Stock Market’s Imperviousness 


of this new develop- Of course, it is always possible that the stock market may succumb to the pressure 
ment on these pages of high costs of speculative borrowing. Any appreciable reaction in prices or a 
. slowing up in trading activity would release sufficient sums to ease the money situa- 

should be highly en- tion. Such a development would probably be interpreted in banking circles as a 
lightening to both complete victory for the Federal Reserve officials. However, there is no certainty 
: , that such action will materialize. The current performance on the Stock Exchange 
business executives offers strong evidence of the market’s imperviousness to high collateral loan rates. 
ied iscsi This raises again the delicate question of what the banking authorities can do to 
S. further check the flow of money into the stock market without seriously handicap- 

ping businessmen who are in the market for accommodations at this time. Another 

increase in the Federal Reserve rediscount rate would undoubtedly throw the brunt 
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of an equal increase in the cost in commercial borrowing 
on the shoulders of the business community. The member 
banks are already heavy borrowers at the Federal. Reserve 
system and would restrict credit all around—both in the 
security loans and in business loans—in an effort to reduce 
their borrowing against their reserves at the higher cost. 
Furthermore, it is to be seriously questioned whether an- 
other increase in the rediscount rate would have the desired 
effect on brokers’ loans. 

In this particular regard, it is noted that the latest rate 
increase by eight Federal Reserve banks failed to accom- 
plish any large reduction in this account. On July 3 of 
this year, brokers’ loans stood at 4,307 million dollars; 
as of August 29 the figure was 4,235, a reduction of sub- 
stantially less than 100 million dollars and less than 2% 
of the total. The banks themselves cut down their loans 
almost three times this amount—a reduction that was offset 
by offerings from private individuals and corporations in 
the call loan market. The latest rediscount rate increase 
resulted in an increase in the cost of collateral loans rather 
than in a reduction of their total. But at the same time 
commercial borrowing increased in a rise of acceptance 
quotations of over % of 1% and in commercial paper of 
about % of 1%. 

During this same period certain changes have taken place 
in the position of the mem- 
ber banks which are not en- 
tirely desirable and perhaps 
were not fully anticipated 
when the bank rate was 
brought to the 5% level. 
Faced with the prospect of 
higher costs of commercial 
' borrowing and the outside 
attraction of a high call 
money rate, individuals and 
corporaiions have drawn 
rather heavily on their bank 
balances. The deposits— 
both on a time and call 
basis — aggregating over 
20.5 billion dollars as shown 
by the statements of all 
reporting member banks on 
July 3rd fell off about 850 
million dollars by August 
22. Practically all of this 
decrease represented with- 
drawals of demand deposits, and to meet the demands of 
depositors, the banks were compelled to liquidate about 240 
million dollars of their own investments and to contract 
loans totaling almost 400 million dollars. 

The pressure on the banks, resulting from these decreases 
of deposits, prevented them from liquidating their borrow- 
ings at the Federal Reserve banks, which was one of the 
aims that the Reserve officials had in mind when the re- 
discount rate was increased. Of the withdrawals in in- 
dividual deposits, several hundred million dollars is thought 
to have gone directly into the call loan market, as reflected 
in the expansion of the account for “others” during this 
same period. Thus, another purpose which the Reserve 
authorities sought through the increase of the bank rate 
was defeated, while the single acomplishment, namely, forc- 
ing up the cost of stock exchange borrowing so far has 
failed in its ultimate purpose of putting the brakes on 
speculative activity in the market. 


Further Rediscount Increase Would Hurt 


Does it not seem clear from this evidence that a further 
increase in the rediscount rate at the present time would 
place a heavier burden on commercial borrowers with, per- 
haps no more effect on collateral loans than resulted from 
the previous increase? Even though a severe reaction could 
be precipitated in stock exchange prices by such action, 
would not this ave an unfavorable effect on business men 
who are already looking askance at the rising cost of com- 
mercial borrowing? These considerations are the realities 
—not merely academic questions—that face the Federal 
Reserve officials at the present time. 
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EVELOPMENTS in the money market 
should be followed closely by business 
men and security owners for they will have 


an important bearing on financial conditions. 


It will be the policy of this publication to 
continue its analyses of the current money 
market situation so long as it exemplifies the 
effects of abnormal conditions, as at present. ket. 


There is a growing feeling among Stock E xchange 
observers, that under such unusual circumstances, the 
Reserve authorities will attempt to steer a middle cours. 
throughout the remainder of the period of high money 
rates. The greatest success of the board so far has been ty 
artificially create two markets for money, one for the busi. 
nessman and one for the speculator. The distinction hp. 
tween the two markets lies in the rate structure which 
prevails for each one. Commercial borrowing currently 
ranges at from 4%% to 5% %, the former the lowest rate 
on acceptances and the latter the highest rate on commer. 
cial paper. Collateral rates, on the other hand, rule g 
61%2% for time loans and a wide range of from around 5%, 
to as high as 8% on call loans. The “spread” between the 
two rates structures averages over 1%, with the penalty 
falling on the borrower against security collateral. 

Such a situation as this has existed only in periods of 
great credit stringency heretofore as the banks are accus. 
tomed to divide their favors between the needs of the 
security markets and the requirements of their commercial 
customers. Today, the banks are the sole providers of the 
commercial money, whereas the non-banking lenders are 
placing almost half of the present call loans. The banker 
ordinarily feels a more pressing obligation to his commer. 
cial clients, whereas Wall Street loans are placed on a much 
more impersonal basis, 
When his business cus- 
tomers need funds, the 
banker withdraws loans out 
of the stock market to ac- 
commodate the commercial 
borrower. When the all 
rate increased, the market 
released funds through an 
internal readjustment of 
stock prices. 


Effect of Outside 
Participation 


Today, when the call rate 
runs up, the non-banking 
lenders come into the mar- 
Were all this non- 

banking lending purely 

“outside” money there 

would be no problem to the 

banker. When this money 
is withdrawn from bank deposits, however, the banker must 
go to the Federal Reserve banks with his eligible paper to 
accommodate the commercial borrower. Then, when the 
bank rate on rediscounts is raised to force money out of the 
market, the banker finds himself in a difficult position. Thus 
in the final analysis, it is the outside participation in the 
call money market that is making Federal Reserve redis- 
count rate increases ineffective in checking stock market 
loans, and is inadvertently making the banks suffer for the 
sins of the speculative community. No wonder that the 
individual bankers themselves are calling upon the per- 
plexed gentlemen who direct the destinies of the Federal 
Reserve system to relax their pressure against the money 
market in general and confine their efforts to separating 
the commercial loan sheep from the collateral loan wolves. 

So far the Federal Reserve officials have been eminently 
successful in making stock market money high without 
placing any undue pressure on the commercial borrower, 
so much so in fact, that money brokers are discussing 
the possibility of two separate money markets develop- 
ing out of this situation. The “spread” in rates was 
accomplished largely through the cooperation of the 
member banks and the “banking policy” laid down for the 
nation by the Federal Reserve board. In other words, the 
influence has been, in the main, a psychological one result- 
ing from the officers of the Reserve System calling atten- 
tion to member bank borrowers that it is unsound banking 
policy to continue heavy borrowings against their reserves 
at a time when the stock market is absorbing funds which 
the business community may require in the near future. 

The influence does not entirely rest on such intangible 
factors as “bank policy,” however, and has been seen 10 
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the open market operations of the Reserve banks them- 
selves. During the middle of August, for example, heavy 
offerings of acceptances gave a very firm tone to this divi- 
sion of the money market. Largely to prevent a further 
advance in the rates for this class of paper, the Reserve 
banks went into the open market and bought bills. This 
was generally interpreted as an attempt by the Reserve 
banks to prevent the acceptance rate from coming up to a 
level with the rediscount rate. 


A “Twin”? Money Market 


There is some justification for the policy of the Reserve 
officials in favoring the businessman borrower at the ex- 
pense of the Stock Exchange borrower. This, in fact, was 
one of the various purposes which the creators of the sys- 
tem intended. The existence of the Reserve system itself 
was projected so that the banks of the country might have 
a safe and elastic depository for their reserves in substitu- 
tion of the older practice of holding their reserves in New 
York for temporary accommodation in the Stock Exchange 
call loan market. When the problem of defining what paper 
should be eligible for rediscount, it was finally decided to 
make commercial and farm paper eligible but to completely 
eliminate this privilege for collateral loans of any kind 
except Government securities. 

It is admitted that the ineligibility of Stock Exchange 
collateral loans has been sidestepped to some extent in the 
ordinary course of banking procedure. Thus, the member 
banks take their eligible paper to the Federal Reserve banks 
for rediscount and place the sums realized either directly or 
indirectly against security loans. Furthermore, the in- 
dividuai borrower can take ad- 
vantage of the discount value 
of his commercial bills 
and use the funds directly 
for security speculation 
or place the funds in the 
call money market through 
the agency of the New 
York banks. This has 
been particularly profit- 
able practice of late with 
commercial paper bearing 
arate of say, 5% net on 
discount and a eall 
money renewal rate of 





7%4%. Should this practice become more extensive it would 
tend to close up the spread between collateral loans and 
commercial discount rates but in the meantime, it can be 
said that as far as the rate structure is concerned a “twin” 
money market is developing for the commercial and the 
stock market borrowers. 

' At the present time, it looks as though the only way in 
which this “spread” in money rates can be reduced or elimi- 
nated entirely would be to eject somehow the large body 
of non-banking lenders from the call money market. An 
attempt to accomplish this end has been made by the banks 
in the New York Clearing House Association, by raising 
the rates on demand deposits lodged with the banks and by 
increasing the handling charge on call loans placed for 
“others.” So far this new regulation has failed in its pur- 
pose; for it has neither attracted money back on deposit 
nor has it prevented the total of non-banking call loans 
from increasing. This item stood at 1,907 as of August 29, 
a new record for this division of brokers’ loans for all time, 
and an increase of approximately 75 million dollars since 
the early part of August when the new Clearing House 
regulation was formulated. 

It is quite probable, however, that the full effect of the 
Clearing House regulations is still to be witnessed. With 
the renewal rate for call loans holding firm at as high a 
level as 714%. it is still more profitable for corporations 
to place their funds on call; even on the higher handling 
charge, than to keep their funds on demand deposits with 
the banks. A 5% call rate, would greatly diminish the 
advantage and perhaps enable the banks to more fully ac- 
complish their aim. 

When the officers of our large corporations are told that 
the present situation harbors elements of danger and lends 
great instability to the call money market, their reaction is 
inclined to be one that “this may be so, but it is our affair 

to keep call money rates stable; this is a free country, 
and as long as we can get a larger income from call 
loans we intend to place our funds in that market.” 
Furthermore, the new rule fixing $100,000 as the 
minimum loan only went into effect at the beginning 
of this month and its enforcement is a delicate prob- 
lem. Banks which have been soliciting new customers 
on the basis of their broad banking service, including 
their willingness to place money on call, must reverse 
their policy slowly and tactfully as far as the $50,000 
customer is concerned. So here 
again, we have a new element in 
the money situation with no 
precedent on which to base a fore- 
cast of the future. 


“Putting the Fire Out” 
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St. Lawrence Waterway 
Development of 


Momentous 


Consequence 


Power Aspects—How It would Help Farmer 


By THEODORE M. KNAPPEN 


T’S a long way from the St. Lawrence to Panama, but 
because we dug the big trans-isthmian ditch we must 
open the St. Lawrence from the ocean to the Great 

Lakes. The coasts demanded the union of the oceans; the 
interior demands the indentation of the coast to Chicago, 
Ft. William and Duluth. Panama upset the balance of 
economic power between the interior and the Atlantic coast; 
the St. Lawrence route is planned to restore it. 

But it may create a new balance, quite different from 
the old. 

The two great Atlantic ports of the continent—New York 
and Montreal—view with apprehension the projection of 
the Atlantic Ocean to Chicago, Duluth and Ft. William. 
New York imagines the world trade channels of the United 
States deflected from its harbor to the St. Lawrence. Mon- 
treal sees itself transformed from an ocean terminus to a 
way station between Liverpool and Ft. William-Duluth- 
Chicago. Against the State of New York and the Province 
of Quebec are arrayed at least twenty-seven states and 
seven provinces with a population of close to sixty millions. 

The federal governments of both the United States and 
Canada are committed in principle to the opening of the 
St. Lawrence from the ocean to the Great Lakes. Nego- 
tiations for the drafting of an agreement between the two 
nations are actually in progress; the engineers have the 
plans ready; and powerful propaganda presses in both 
countries for early parliamentary and congressional au- 
thorization. Moreover, the Great Lakes-St. Lawrence 
Waterway is a chief personal plank of one of the presi- 
dential candidates—Mr. Hoover. He has advocated it for 
many years. If he is elected a tremendous impetus will be 
given to early decision and early action. So set is he on 
the consummation of this great engineering and economic 
enterprise that he said in his West Branch speech that if 
negotiations with Canada should fail other alternatives of 
bringing the Great Lakes to the sea must be resorted to. 
That means the substitution of the Hudson River for the 
St. Lawrence. Gov. Smith mildly reflected the opposition of 
New York in his acceptance speech, but he has also pledged 
himself to be guided by the findings of experts, if 
elected. 


Canadian Aspect 


Montreal may fear becoming a way station on the great 
intercontinental route, but not more than New York fears 
what will happen to her if Montreal be- 
comes a way station, and 88% of the 
world’s ships may steam to the middle 
of the continent. So, it is said, New 
York finances Montreal and Quebec to 
oppose the St. Lawrence route. Many 
other interests are involved. Some highly 
patriotic Canadians are opposed to “in- 
ternationalizing” the St. Lawrence. They 
want an all-Canadian deep water route 
to the sea, or none. Some patriotic 
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Americans want no American money spent on a route that 
opens into the sea through Canada. Then there is a ques- 
tion of the 5,000,000 hydro-electric horsepower that may 
be developed as an incident of the improvement of naviga- 
tion, of which 4,000,000 will belong tc Canada (with export 
forbidden), with perhaps a consequent tendency to shift 
manufacturing for foreign trade from the south to the 


‘north side of the international line. Also there is the ques- 


tion of who will exploit this vast volume of power and its 
revenues. Here private capital is arrayed against state 
ownership and operation, and the capitalists are again 
divided into hostile groups. Eyeing both power and navi- 
gation, Boston opposes New York and Toronto keeps a 
jealous eye on Montreal. 


Effect on Agriculture 


The most powerful demand for the deepening of the St. 
Lawrence waterway comes from the American middlewest, 
with the Canadian prairie provinces a close second. The 
states of the interior demand a cheap waterway route to 
the sea for their agricultural exports and to maintain 
domestic manufacturing parity with the seaboard; and 
twenty-one of them officially compose and are supporting 
the activities of the Great Lakes-St. Lawrence Tidewater 
Association. Increases in rail freight rates since the World 
War have in effect removed the farmers of the interior 
many hundreds of miles from their foreign markets. The 
same increase plus the reduction of transportation charges 
between the Atlantic and Pacific coasts, due to the Panama 
Canal, has in effect moved Chicago away from, and brought 
New York nearer to, the Pacific coast, and the whole lit- 
toral of that ocean. The domestic distribution areas of 
interior cities are reduced and industry tends to move 
backward toward the Atlantic and westward to the Pacific. 

The Panama Canal has been a decided injury to the in- 
dustrial west. The only cure is less costly transport to the 
seaboard. “These sections,” said Herbert Hoover, as chair- 
man of the United States-St. Lawrence Commission, “have 
always been under natural transportation disadvantages 
in the exportation and importation of commodities, but 
the building of the Panama Canal artificially created a 
further dislocation of their competitive relations, and be- 
yond this the necessary increase in railway rates follow- 
ing the war have shifted greatly the economic position of 
the mid-continent to the great detriment of that area. 

This becomes apparent if we cease to 
think of distance merely as a matter of 
miles and consider it in terms of cost. 

“If we take as a unit of measurement 
the cost in cents of carrying a ton of 
staple goods at present rate, taking the 
cheapest route in each case, we find that 
before the war New York was 1,904 
cents away from San Francisco, while 
now it is only 1,680 cents. Chicago, 
which was 2,610 cents away from the 
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Pacific coast before the war, is today 2,946 cents away. In 
other words, Chicago has moved 336 cents away from the 
Pacific coast, while New York has moved 224 cents closer. 
A similar calculation will show, since ocean rates have re- 
mained about the same, Chicago has moved 594 cents from 
the markets of the Atlantic seaboard and South America. 
The same ratios apply to other mid-west points.” The dis- 
location has been especially severe in agriculture, because 
the chief foreign competi- 
tors of the American grain 
raiser are near to ocean 
points. 


Reduction in Cost of 
Transportation and 
Handling 


Much as the mid-west in- 
dustrial cities have felt the 
combined effects of the 
Panama canal and the 60% 
increase in railway freight 
rates, the farmers have suf- 
fered more, and through 
them, the whole mid-conti- 
nent if not the whole na- 
tion. Paying six to eigh- 
teen cents more per bushel 
of grain than formerly. to 
meet their competitors in the markets of the world, they 
find that the latter, having short rail hauls, have practically 
the same rates as before the war. Economists generally 
agree that the increased transportation charge comes out 
of the price of grain at the farm. The St. Lawrence 
deep waterway would reduce transportation and handling 
charges to Europe by an average of about ten cents 
a bushel, corresponding to an increased export grain 
realization of about $30,000,000 for American and 
$25,000,000 for Canadian farmers. But as there could 
not be one price at the farm for export and another for 
domestic consumption, the decreased cost of transportation 
would favorably affect prices of all crops having export- 
able surpluses. 

Thus, it is calculated the wheat crop alone would be 
worth $80,000,000 more a year to United States farmers 
and $40,000,000 to Canadian farmers. The sum of these 
two gains would amount in five crops to the entire cost of 
the St. Lawrence improvement, including power develop- 
ment; or, without the power, one crop. The Hoover report 
estimates that the increased crop values in a single year 
to the farmers alone would equal the capital cost of the 
waterway proper. A 25-foot draft channel would accom- 
modate 30,000,000 tons a year; and it is calculated that 
15,000,000 tons of grain and’ 10,000,000 tons of other com- 
modities would be available, of which 80% would be export 
and import. 

The work of improving the Great Lakes-St. Lawrence 
outlet to the sea began 149 years ago when Canada dug a 
two-feet channel for fur trade canoes around the St. Law- 
rence rapids. Since then both nations have dug and dug 
and locked and locked. The United States has deepened 
the channel from Lake Huron to Lake Erie; and has taken 
the major part of the construction canals and locks be- 
tween Lake Huro- and 
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HE St. Lawrence waterway development 
is a matter of great public interest. 
Opening the St. Lawrence from the ocean to 
the Great Lakes would have a profound 
effect upon agriculture, power development 
and business in general. In this article, the 


author ably discusses the two plans set forth ;,, 
in considerable detail. 
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remains only the deep water conquest of the St. Lawrenc, 
rapids, as Canada has already dredged a 35-foot channel 
in the St. Lawrence below Montreal. Those rapids are 
now passed on the Canadian side by a 14-foot draft series 
of locks and canals, but practically all export cargoes 
from the upper lakes are now transhipped to canal boats 
at Port Colborne, at the foot of Lake Erie, and the head 
of the Welland canal, if routed via Montreal; or to rai] 
or the New York barge 
canal at Buffalo; the bulk 
of the shipments being 
transferred at Buffalo to 
rail conveyance. 


Power Development 


From the point of cost 
the United States is con- 
cerned in the further de 
velopment of the St. Law- 
rence river in only that 
part of the river that lies 
on the international bound- 
some 115 miles, of 
which the first 67 miles is 
deep water, requiring little 
improvement. The total 
cost of the development of 
a 25-foot draft channel (27 
feet deep) from Ontario to Montreal. including maxi- 
mum hydro-electric power installation is put by the engi- 
neers at about $650,000,000, but Canada insists on doing 
herself all. the work on the Canadian section of the 
river, that is, after the river ceases to be the inter- 
national boundary. She also insists that the United 
States shall assume all of the costs of the international 
section of the river. Including maximum power develop- 
ment and installation the United States would then have 
a bill of about $235,000,000 to face. Of this amount $24,- 
000,000 would be solely for navigation and $106,000,000 
would be common to navigation and power, leaving some- 
thing over $100,000,000 primarily to the account of power. 
The international section will yield something over 2,000,- 
000 horsepower, of which half would go to Canada, leaving 
the United States with about a million horsepower to com- 
pensate it for its expenditures in excess of those necessary 
for navigation alone. In the Canadian section of the river 
the cost of navigation works only is put at $99,000,000. 
To provide a 27-foot channel all the way to the head of 
the Great Lakes, which Canada expects the United States 
to meet alone, will be $66,000,000. On the other hand, the 
enlargement of the Welland canal is costing Canada $115,- 
000,000. If we disregard power development and consider 
navigation only, the total cost of 25-foot draft navigation, 
as planned, from Montreal to the head of the lakes is 
about $350,000,000. Crediting to power a proportion of 
the costs of the dams necessary to navigation improvement, 
the St. Lawrence river work alone will come to $125,000,- 
000 to $150,000,000. Adding the cost of the Welland and 
of improvement of upper lake channels to the full naviga- 
tion and power cost of the St, Lawrence makes a total cost 
of something over $800,000,000. The project thus becomes 
financially as well as hydro-electrically the greatest engi- 
neering project the world 
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Lake Superior, although 
there is a complete unit on 
the Canadian side. Canada 
long ago built the Welland 
canal and locks to get 
around the Niagara drop 
in levels between Lake Erie 
and Lake Ontario. By 
1980 this by-pass will be 
rebuilt to accommodate ves- 
sels of 25-foot draft. There 
will then be a 20-foot chan- 
nel from Duluth to the 
lower end of Lake Ontario, 
regardless of any interna- 
tional ‘cooperation. There 
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ry has known. 


The Negotiations Between 
Canada and the U. S. 


The present political 
status of the project is that 
following two official inter- 
national engineering  in- 
vestigations and economic 
studies by the International 
Waterways Commission and 
by separate American and , 
Canadian advisory commis- 
sions the Canadian govern- 
(Please turn to page 878) 
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What the Abrogation of the Jackson- 
ville Agreement Means to the Coal 
Industry and Coal Carriers 


By WARREN BEECHER 


HE coal industry has been one of the weakest spots in the industrial picture 
for many months past; and by the same token the securities of even its 
strongest companies have found little favor in the eyes of the investment 
world. The underlying causes for the depression, to be found in excessive 
production and over-manned condition in most mines, with concurrent 
labor disputes and high costs, are too familiar to require further discussion. 

There are, however, more recent developments in the bituminous situation which 

merit careful scrutiny as indicating improvement of a widespread character and af- 

fecting not only the coal companies themselves but also important soft coal car- 
riers, some of which have suffered severely from the declining tonnage. 

The Jacksonville agreement, which has been the point at issue between union 
operators and miners during the past year and a half has been definitely aban- 
doned by the United Mine Workers. The counsel of their leader for the various 
sectional union organizations to negotiate for terms mutually satisfactory is tan- 
tamount to surrender on this point. It will be remembered that it was the failure 
on the part of the operators to renew the three-year wage contract, known as the 
Jacksonville agreement, which precipitated the unsuccessful strike called i in April, 
1927, and which in turn has been the chief factor in breaking the union grip on a 
large portion of the industry. 

Those areas which had already definitely broken with the union and which 
were determined to pursue an open-shop policy, such as northern West Virginia, 
Pennsylvania and parts of Ohio are, of course, unaffected by the abrogation insofar 
as their labor problem is concerned; but the removal of the cause of contention has 
opened the path for negotiations in Illinois, Indiana and elsewhere where mines 
continue on a union basis. Negotiating operators are now in a position to secure the 
right to hire and discharge as they see fit and to adopt such machine mining opera- 


(Please turn to page 833) 
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John J. Raskob 


A spectacular Phase of the Struggle 

for Domination in the Motor In- 

dustry—Stock Market Psychology 
Applied to the Leader 


HE rise of General Motors to the position of 
T leadership in the justly famous bull market 

of 1928 is undoubtedly one of the most en- 
grossing chapters of contemporary financial his- 
tory. If this chapter should now be drawing to 
a close, one wonders if there is a logical contender for the 
position of leadership which up to the very recent past was 
held with so wide a margin by General Motors; or if there 
is no real leader being groomed for the position, how will 
stock buyers, now eagerly scanning the skies for the new 
Stock Exchange messiah, dissipate their speculative 
energies. 

Stock buyers have experienced the thrill of riding on the 
band-wagon of the Raskobs, the Durants, the Fisher Bros., 
the du Ponts and others. They are making careful note 
of all alleged affiliations of these operators with new com- 
panies; noting also the termination of past affiliations, and 
watching tickers for the emergence of new leaders on the 
Stock Exchange which will carry them to bigger glory and 
still bigger profits. 


Has Served Its Purpose 


It is admitted that the March performance of General 
Motors stock was a powerful factor on the constructive 
side of the spring market. It is not forgotten that a rather 
weary looking market that seemed to many observers to be 
on the verge of tottering was transformed almost overnight 
into an enthusiastic bull demonstration, with its four and 
five million share days, its tired brokers, its happy cus- 
tomers and the front page newspaper stories of the “big 
doings” in Wall Street. Now, with General Motors having 
effectively served its purpose as the “whip” in that stage 
of the present bull market, forward looking personages in 
Wall Street are busy attempting to ascertain the future of 
that giant of motordom in its own right. 

It is not to be overlooked that the stock market “follow- 
ing” which was built up in General Motors and other less 
active market leaders in the past is likely to play a promi- 
nent role in the advances of other issues, and, therefore, 
represents an important stock market factor. If General 
Motors and the rest of the market leaders of the spring 
bulge are no longer in a position to satisfy the “urge for 
bigger and better stock market profits,” will not the ex- 
tensive “following,” that is now lodged rather dormant in 
the past leaders, seek some medium of expression elsewhere 
in the trading list? 

By limiting the discussion to General Motors stock, we 
can see the picture a little more clearly, but we must make 
& mental reservation that similar situations exist in other 
securities, and that General Motors is merely symbolic, in 
a sense, of many other active stock exchange issues. It 
will be recalled, for instance, that not so long ago, General 
Motors seemed to be under rather severe liquidation—a 
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By LORING DANA, JR. 


movement that carried the stock off almost twenty 
points in less than two weeks. At that time, 
brokers reported a great deal of switching from 
Motors into Chrysler, which over the same period 
of time advanced from around 80 to 98. 

This movement has a much broader interpretation than 
a shifting of current trading interest from General Motors 
to Chrysler, however, in that it furnished an interesting 
study of the impatience of the General Motors “following.” 
When an old leader in any group is surpassed in market 
activity by a newcomer that seems to hold out the promise 
of a rebirth of the old spectacle, a sudden shift in buying 
orders is inevitable. 

Keeping in mind always that the General Motors- 
Chrysler spectacle is symbolic of an important psychological 
factor in the current market, here is the situation as one 
writer sees it and the implications that can safely be 
drawn. 

As the result of the spectacular and widely advertised 
market campaign in the early part of this year, a very 
large and conglomerous group of investors, institutions, 
traders, corporations, widows and orphans, employees and 
officers have participated in the prosperity of the General 
Motors Corporation through purchase of its stock at one 
phase or another of its remarkable advance. To use an 
expression that is perhaps more accurate than elegant, 
these people have made a tremendous “killing’”—whether 
their profits are still of the paper variety or whether they 
have since been converted into cash. As the term implies, 
they “made” more than merely a profit—they actively en- 
gaged in one of the biggest moves in speculative history; 
they have won the admiration of other stock market trad- 
ers, the praise of their friends and the envy of their 
neighbors. 


Looking for More 


Particularly for those who happened to come in for the big 
move in the spring, it is unthinkable that now they should 
retire into obscurity. Life would certainly be a dull affair 
without this stimulating stock market tonic or some equally 
thrilling substitute elsewhere in the stock exchange list. 
It is true, of course, that some sophisticated traders, 
quietly folded up their tents and retired in the night like 
the proverbial Arab. But the great majority of the public 
following, having had its taste of a big market profit, is 
looking around for more. If they are buyers of motor 
shares, naturally the motor stock that is going up the most 
points per day is bound to attract their attention. Or, 
when the old favorite regains new strength and begins 
again to advance in price (as happened in this case) many 
of the prodigals return to the fold for the fatted calf. 

In the shifting of trading interest from General Motors 
to Chrysler, that the commentators called so much atten- 
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tion to a few weeks ago, there were other factors involv- 
ing fundamental changes in the two corporations called to 
light, but these, when subjected to careful analysis, are 
seen to play a minor role in comparison with the important 
psychological factor described above. For example, the 
current earnings reports of the great motor car company 
certainly furnish no grounds for apprehension to stock- 
holders. The net income available for dividends reported 
for the first half of the year was almost 160 million dollars, 
a new record figure for all time and an income made pos- 
sible by the large increase in sales in the first six months 
of 1928. In the latter division, net sales receipts exceeded 
800 million dollars, compared with a total of only 1% 
billion for the full year 1927. 

Is the dominating position of General Motors threat- 
ened by the return of Ford to large scale production on the 
new Model A and in a lesser degree by the new consolida- 
tion of interests between Dodge Brothers and Chrysler? 
Investors who formerly had no hesitancy in making com- 
mitments in Motors shares at prices which admittedly dis- 
counted future prospects, now raise this question as having 
a bearing on what they term the “immediate future” po- 
sition of the corporation from an operating standpoint. It 
will be recalled that when the new Ford model was an- 
nounced last year, the Ford competition was generally ex- 
pected to make severe inroads in the low priced field. Long 
delays occurred in attaining large scale production of the 
new Ford, however, and its competitors put through a tre- 
mendous volume of sales through the inability of Henry 
Ford to make deliveries to impatient customers. But, Ford 
is now turning out about 4,000 cars a day and after Sep- 
tember Ist, it is expected that the increase in production 
will be accelerated faster than has been possible up to this 
point. 


Ford’s Turning Point 


The fact that Ford has now apparently reached a turn- 
ing point in his production situation has an important bear- 
ing, of course, on General Motors future sales activities. 
The tremendous increase in General Motors sales is pre- 
dicted largely on the expansion of the Chevrolet and the 
Pontiac divisions, both of which, but most particularly the 





former, are under the “sphere of influence” of Ford com- 
petition. Whether or not Ford regains his domination of 
the low priced motor car field, it is going to be much 
harder to sell cars at this end of the price scale than here- 
tofore and competition has been amply severe even with 
Ford out of the market. The Dodge-Chrysler combine, in 
comparison, represents a less formidable competitor in the 
higher priced divisions, but there is no gainsaying the fact 
that Walter P. Chrysler with his new mechanical facilities, 
expanded dealer organization and added financial resources 
is now in a much stronger position to wrest a larger por- 
tion of motor car sales than prior to the merger. And 
then there is the recent Studebaker-Pierce Arrow merger 
to consider. 

If General Motors Corporation is faced with the possi- 
bility of losing sales to these recently revitalized competi- 
tors, however, it has other sources of income to offset do- 
mestic motor car sales. Without attracting much notice, the 
export business of the corporation has come to be one of its 
major divisions within the past few years. This year it is 
expected that overseas sales will gross about a quarter of 
a billion dollars. With an investment of over 65 million 
dollars in the export division, Motors covers 85% of the 
world’s market for automobiles and allied products. The 
accessories business in both sales and new equipment has 
expanded a great deal and represents a growing percent- 
age of the great corporation’s earning power. Diversifica- 
tion of operations in such divisions as Frigidaire and Delco 
Light, both of which are expanding tremendously, speaks 
well for future earning power with a reduced volume of 
sales of motor vehicles. So there are two sides to this 
future earning power story—all in all there is little ground 
for pessimism here. 


Politics a Factor 


Since General Motors started its spectacular advance, 
politics have intruded into the situation—without welcome 
on the part of many of its influential stockholders it must 
be admitted, but hardly to an extent that forebodes dis- 
aster. Since the capable chairman of the finance commit- 
tee, Mr. John J. Raskob, has undertaken to “run the pool” 
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Canin Store Systems? 


A National Problem Created by Rapid Expansion of Chain 


Stores—Some New Phases of the Situation—Automatic Selling 


By G. K. WILSON 


economic reformers the country over was for 

lower distribution costs for foods and the other 
necessities of life. The demand was that this be ac- 
complished largely at the expense of the so-called 
“middlemen,” usually described as mere parasites 
preying alike on producers and consumers but them- 
selves rendering no essential or independent economic 
service. 

Elaborate tables of figures and pages of written 
arguments were printed in every newspaper to show 
how little the farmer received for a bushel of wheat 
or a barrel of apples in comparison with the high 
prices at which these same articles were sold at the 
corner store, and the inference was always drawn 
that this difference represented the vast ill-gotten 
gains of the middleman whose elimination would be 
a boon to everybody. 


N*e many years ago one of the great cries of 


How the Development Is Regarded 


In large measure some of our great chain store 
systems have accomplished the very thing then so 
fervently advocated—yet we will see a little later 
that their development is not now universally hailed 
as a blessing. 

There are today nearly 4,000 chain store organiza- 
tions, large and small, controlling more than 100,000 
retail outlets in at least 30 different merchandising 
fields. The volume of business transacted by these 
chains in 1927 amounted to some $6,000,000,000, or 
about 16% of the estimated total retail business of 
the country. 

In our largest cities the grocery chains are doing 
50% or more of the total business and the drug 
chains at least 20%. The tobacco, candy, restaurant, 
shoe and other chains known to everyone, and seen 
on every side, account for a large part of the busi- 
ness in their various lines in most of the larger cen- 
ters and even the smallest towns are now seeing the 
establishment of the familiar chain grocery. 
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Moreover, these chains seem to be uniformly pros- 
perous, those well established are setting new records 
for sales and earnings each month and year and new 
systems are being organized on every hand. Inde- 
pendent ratailers are feeling ever more keenly the 
pinch of chain store competition and appeals are 
made urgently for legislation designed “to put the 
chains out of business” and to protect the old system 


of retail distribution but recently so violently at- 


tacked. The circle has thus been completed. 


A Saturation Point? 


What is the real cause for the development of the 


chain store system? Is there a saturation point for 


chains of the present common types—and when, if 
What fields of merchan- 
dising as yet untouched will next be invaded? What 


ever, will it be reached? 


will ultimately become of the independent retailer? 
What is the real investment merit of the many chain 
store stocks now available to investors? 
a few of the questions constantly asked. 

The answers to some of these questions are com- 


paratively easy and definite, others of necessity more 


general and vague. The chain store system has 


prospered, and will continue to prosper, simply be- 


cause it meets a definite economic need better than 
any other system yet developed. The middlemen 
wholesalers and jobbers, have in many cases actually 
been eliminated, often via the hard route of the bank- 
ruptcy courts, but that is only in accord with the stern 
laws of nature relative to the survival of the fittest. 


The services of the middlemen have become rela- 


tively less essential and many of them must seek 
other lines of activity. 
The resulting savings have been divided three ways 


—among the manufacturers, the consumers, and the 


chains themselves. 

With their tremendous buying power, based on 
hundreds of retail outlets and millions of customers, 
the chains go as buyers direct to the factory—the 
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small dealer must cover the jobber’s profit when mak- 
ing his purchases and it follows that his selling price 
must be above that of his chain store competitor. 
The only course open to independent retailers seems 
to be to band together for buying purposes, following 
the example of the chains in going direct to the 
manufacturer and thus securing the best prices possi- 
ble, and then giving superior personal services and 
credit accommodations to customers who are willing 
to pay a somewhat higher price for such things. 
Another field is in carrying specialty goods not com- 
monly stocked by the chains, as they usually feature 
staple goods having a rapid turnover at a narrow 
margin of profit. 


Small Retailer’s Field Restricted 


At best the field of the small retailer seems to be 
becoming constantly more restricted and the premium 
placed on personal service and initiative constantly 
greater. 

Many of the larger chains have gone extensively 
into the business of manufacturing the products they 
sell. Nearly all the large grocery systems such as 
the Great Atlantic and Pacific Tea Company and the 
Kroger Grocery and Baking Company control baker- 
ies supplying their own bread, factories where their 
own brands of canned vegetables and fruits are pre- 
pared and great farms and orchards where fresh 
vegetables and fruits are grown. In other cases, 
factories are leased or the whole or a large portion 
of the output is taken under contract and the product 
prepared for the chains under their own specifica- 
tions packed in distinctive packages and containers. 

Sometimes, factory owners have built up chains of 
their own to dispose of their wares, the Regal Shoe 
Company, for example, sells its product from coast 
to coast through its own retail stores. The Schrafft 
and the Happiness chains of candy stores and res- 
taurants as well as the familiar Childs system are 
examples of retail outlets operated in connection with 
production activities. 

The recent merger of the United Drug Company 
controlling a great system of retail drug stores with 
Sterling Products, Inc., the largest producer of house- 
hold medicines and allied specialties has combined the 
manufacturing and selling organizations of these 
two great enterprises and has greatly strengthened 
the competitive position of both members of the com- 
bination. 

In general, department store merchandising chain 
store methods and organization are making notable 
advances. In some instances, groups of stores han- 
dling similar lines of goods merely maintain joint 
buying facilities at large central markets for the pur- 
chase of certain commodities, the several stores other- 
wise retaining full independence in policy and opera- 
tion. In other cases, like Associated Dry Goods and 
May Department Stores, holding companies control 
a number of stores operating in different localities, 
chain methods being applied so far as practicable for 
the sake of lowering cost prices through large scale 
buying and reducing administrative expenses through 
centralized executive offices. Other successful retail 
units, such as R. H. Macy & Co., Inc., control and 
operate subsidiary or branch stores, again for the 
purpose of gaining, so far as possible, the advantages 
of chain store economies. --~--* 
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The success of chain store methods in the control 
of widely separated general department stores is not 
yet so fully demonstrated as in many other lines, and 
substantial difficulties must yet be surmounted. Great 
stores of this type usually try to develop and main- 
tain considerable individuality, uniform stocks have 
not proven equally saleable in all communities. Chain 
store methods are easily applied to staple goods which 
are in demand everywhere, but for department stores 
these must be supplemented by specialty goods par- 
ticularly suited to local needs and tastes, while a very 
high premium attaches to the personal initiative and 
ability of the individual management. 


Automatic Selling 


Montgomery Ward & Co. and Sears, Roebuck & 
Co. are very actively developing chains of retail 
stores to supplement their mail order business and the 
success of this policy is being proven by the new 
records in sales and profits from month to month 
constantly reported by these great organizations since 
this expansion was undertaken. The outlook is for 
continued growth and further success along the same 
lines as chain methods are admirably suited to the 
types of goods and the class of business handled by 
the typical mail order house. 

Another comparatively recent innovation which 
undoubtedly will, in time, have far-reaching effects 
on chain store development, and indeed upon our 
entire system of retail merchandising, is the auto- 
matic vending machine or the “robot.” An example 
is the device already perfected which, upon the de- 
posit of a coin and the pressure of a button, mixes 
before the eyes of the customer his favorite soft 
drink, delivers it to him and then speaks a few words 
of thanks for his patronage. Simpler machines are 
used for -the sale of all manner of small articles easily 
packed in standardized containers. 

Ne great stretch of imagination is required to vis- 
ualize the day when such devices will be found in 
great numbers in grocery, drug, tobacco, candy and 
other stores handling standardized merchandise for 
the sale of which the personal services of clerks is 
largely unnecessary. Such machines, together with 
improved facilities for self service on the part of 
customers themselves may be expected greatly to 
reduce ‘the routine of selling, cutting selling costs 
and making it possible for a very few persons to 
conduct the business of a large store. A most signifi- 
cant fact is that these devices fit particularly well 
into chain store methods of business and should bene- 
fit them particularly. 


Cardinal Principle of Chain Store Success 


The cardinal principle upon which the success of 
the chain store merchandising rests is the reduction 
of prices to the customer, possible because of large 
scale, direct buying, lower costs of administration 
through centralized executive offices, elimination of 
expensive charge accounts with attendant losses and 
costly credit organizations and the curtailment of 
delivery and other similar services. A rapid turn- 
over of staple goods on the lowest possible profit 
margin and upon a cash and carry basis is the aim. 

It has been claimed by chain store men that such 
systems sell goods, on the average, at prices as much 
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as 20% below those asked for the same articles by 
independent retailers in the same community, Op- 
ponents of the chains hotly dispute such statements 
and declare that there is really no saving whatever, 
that a few “leaders” are advertised and sold at or 
below cost prices in order to attract customers to the 
stores only to be overcharged on other purchases with 
the result that all apparent savings are cancelled. 
It is also claimed that many products handled by the 
chains are of inferior quality. 


Arguments Against Large Systems 


The truth undoubtedly lies somewhere between these 
extreme views. High grade standard products, brands 
known to all, are carried by most chain stores, and 
at prices enough below those of most of their inde- 
pendent competitors to attract and hold a tremendous 
volume of business. Part, but certainly not all, of 
the savings resulting from chain economies are passed 
on to the consumer. 

Numerous other. arguments are advanced against 
the large systems. It 


ability to find new products, preferably of a non- 
perishable and standardized type, having a sufficiently 
broad and stable market to make chain methods 
profitable. 


Spectacular Market Profits 


With a record of uniform success not easily matched 
in any other line of business it is not surprising that, 
as a group, stocks of chain store enterprises have 
regularly sold at high prices based on current earn- 
ing power and income return. Cash dividends have 
usually been meager, earnings being used for expan- 
sion, but spectacular profits have been realized 
through stock distributions and. split-ups and by ap- 
preciation in market price when investors have held 
these issues for the long pull. 

Will this story be repeated, and will those who buy 
chain store stocks today reap similar returns? These 
are the questions investors are asking, but, like most 
inquiries applying to an entire class of securities 
they cannot be answered as broadly and directly as 

might be desired. It 
a. may safely be stated, 





is said that they drain 
the small community 
of its money for the 
benefit of far away 
interests, while the 
local dealer spends 
his money at home. 
This is, of course, 
largely untrue as 
most of the money 
taken in is paid out 
again in wages and 
rents, salaries of man- 
agers and for other 
running expenses ex- 
actly in the same 
manner as that taken 
in by the local dealer. 
Only a very small 
amount, relatively 
speaking, represents 
net profits, and this 
sum, in large part, 


O business development in recent 
years has been more spectacular than 
the remarkable growth of our chain store 
systems. The chain store field now practi- 
cally cuts across the entire merchandising 
system. Bitter comment is heard from the 
small, independent store owners but the 
trend seems definitely in favor of further 
expansion of chain stores. This article gives 
a thorough picture of what is going on and 
draws some important conclusions. 


however, that nothing 
now in sight indicates 
any lasting or gen- 
eral reversal in the 
established trend. 
Based on sound eco- 
nomic principles the 
chains will continue 
to grow and prosper 
and gains in earnings 
will be reflected in 
market prices of their 
stocks. 

Like other indus- 
tries, when the sat- 
uration point in their 
fields approaches, 
competition will be- 
come keener and prof- 
its will be smaller 
relative to the volume 
of business done. As 





comes from the actual 
savings to customers. 
It is also said that chain store managers and em- 
ployees have no local spirit or interest in community 
affairs and that the local independent, however in- 
efficient and costly his methods, is a bulwark of 
strength to the town and should be preserved at all 
costs. The facts are that many of the managers and 
practically all other employees are local men with as 
much civic pride as any other citizens. At all events 
there can no longer be any doubt but that chain 
stores are here to stay, laws discriminating against 
them have been declared void and unconstitutional 
and the local dealer must meet their competition by 
cutting his prices as low as possible and by being 
ever on the alert to offset any price margin by su- 
perior personal servite and other accommodations. 
Just how far the chain movement will spread can- 
not, of course, be definitely foretold. Many close ob- 
servers hold that in about five years’ time the present 
era of rapid expansion and mergers will be completed 
for chains of the present common types, and that 
after that a few great systems will dominate the 
field, covering all suitable territory quite fully and 
compet:ng among themselves for the business. The 
spread into new fields seems to be limited only by the 


expansion becomes 
less rapid the pre- 
mium placed on stock values by discounting further 
growth is bound to diminish—but that point still 
appears to be too far away to have any present bear- 
ing on price levels of most issues in this particular 
group. 


A Sound Investment Principle 


No more than other classes of securities can chain 
store stocks be bought “with your eyes shut,” nor 
can they safely be “put away and forgotten.” Only 
stocks of concerns doing a business which is clearly 
well adapted to chain store methods and those of 
companies soundly capitalized and well managed and 
not too greatly over-valued in the market on the basis 
of present earnings and definite near term prospects 
should be selected, and even then the trends of the 
business must always be carefully and intelligently 
followed. When bought with discrimination, particu- 
larly when available after reactions due to general 
market breaks, no class of stocks appears more likely 
to yield handsome profits to the investor who is will- 
ing to recognize that patience is an important re- 


quisite. 


{See Table on Opposite Page} 
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Interesting Data on Ten Chain Stores 





Company 


Number 
of Stores 


Net 
Income 


Earnings 
per Share 





Associated Dry Goods Corp 


(Stock—Relatively sluggish market, but at- 
{ tractive holding for long pull.) 


$4,134,941 
3,823,721 
3,330,220 


$4.73 
4.21 
3.39 





Great Atlantic & Pacific Tea Co. 
(Years ended Feb. 28) 


(Stock—Principal appeal now lies in promis- 
{ ing prospects for long term growth.) 


+ 


$420,000,000 


t Est. 500,000,000 


17,000 


Est. 700,000,000 


11,974,260 
13,983,881 
18,411,119 





Kresge (S. 8.) Co 


enhancement, but unquestionably sound long 
pull investment.) 


{enhancement attractiveness for nearby 


304 
367 
435 


105,965,610 
119,218,005 
133,847,476 


11,809,260 
12,504,442 
13,977,066 





Kroger Grocery & Baking Co 


(Stock—Now more attractive for long term 
than immediate market possibilities in view 
of recent advance.) 


2,856 
3,369 
3,749 


116,235,436 
146,009,373 
161,261,354 


3,327,839 
4,131,925 
4,377,104 





May Department Stores 
(Years ended Jan. 31) 


{ora as investment seemingly some- 
what out of line with others in group.) 


1926 
1927 
1928 


97,117,891 
100,522,928 
102,756,197 


6,800,312 
6,952,101 
6,498,927 





McCrory Stores Corporation 


(Stock—Promising possibilities, though now 
more largely of longer range type.) 


1925 
1926 
1927 


29,593,208 
33,596,853 
39,336,090 


2,298,684 
2,390,911 
2,623,803 





Montgomery Ward & Co 


(Stock—Recent marked rise suggests ad- 
visability of postponing new commitments 
for time being.) 


1925 
1926 
1927 


170,592,642 
183,800,865 
186,683,340 


11,358,498 
8,806,299 
13,127,431 





Sears, Roebuck & Co 


{ ae practically same position as 
Montgomery Ward.) 


1925 
1926 
1927 


258,342,236 
272,699,314 
292,927,257 


20,975,304 
21,908,121 
25,022,558 





Shattuck (F.C.) Company 


(Stock—Long range outlook encouraging 
| tough immediate prospects limited by 
marked advance of late.) 


1925 
1926 
1927 


11,493,401 
13,247,470 
15,535,805 


1,210,113 
1,314,440 
1,851,974 





Woolworth (F.W.) Co 


(Stock—Manifestly more desirable for long 
| tem investment than on basis of nearby 
speculative possibilities.) 


1925 
1926 
1927 


1,423 
1,480 
1,581 


239,032,946 
253,645,124 
272,754,046 


24,601,765 
28,204,928 
35,350,474 





*Reduced to basis of present capitalization. 


+Not available. 


N. R. Not reported. 
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A Cross-Section of the 
Bond Market 


What an Analysis of Recent Bond Market Declines Reveals— 
Types of Issues Which Were Hit the Hardest—The Outlook 


HE bond market in 

the first seven 

months of this year 
dropped, according to the 
average price of forty 
corporation bonds, 3.63 
per cent. The market 
value of bonds in this 
same period, if equip- 
ments, municipals, foreign 
governments and United 
States Governments (five 
of each) be added to the 
averages of the forty cor- 
porate bonds, slipped 
83.90%. A study of a list of 300 mis- 
cellaneous bonds, including all of the 
aforementioned groups, reveals that 
the bond market in the first seven 
months of this year tapered 4%. 

This mean that today a dollar will 
buy four cents more worth of bonds 
than it would the first of the year. A 
bank starting 1928 with a bond port- 
folio of $1,000,000 finds the market 
worth of its bond box has shrunk to 
$960,000. 

Depreciation in the market value of 
national banks’ bond holdings may 
have reached $85,125,620. This as- 
sumes that half of the $4,256,281,000 
in the item “other bonds, stocks and 
securities owned” as contained in the 
Comptroller of Currency’s report of 
June 20, 1928, represents bonds. This 
$85,125,620 market loss takes no ac- 
count of the depreciation this same 
group of banks suffered in the $2,891,- 
167,000 of United States Government 
securities owned. 


Period 


Approximate Market Loss 


A veteran investment banker de- 
clared “the commercial banks of this 
country hold $5,000,000,000 of long- 
term bonds.” Their present market 
loss, therefore, approximates $200,000,- 
000. 

The present fall in bond values, how- 
ever, is sligit compared with other 
slumps during the last eleven years. 
Bond averages in the 1917 decline 
plunged 14.61% and catapulted 18.76% 
in the 1920 depression. They dropped 
6.89% in the 1923 crash. Nor is the 
1928 descent as sharp in point of time, 
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Table I 


Important Declines in Bond Averages 


Second Grade 
Rails 


18.23 
20.27 
8.88 
4.46 


Legal 
Rails 


17.17 
20.57 
8.95 
6.34 


Combined 
Averages 


15.92 
20.54 
3.51 
2.03 


Utilities 


widest recessions have oc- 
cured in the groups most 
closely related to money 
rates, because the declines 
have been primarily ef- 
fected through the desire 
of holders of best-grade 
securities to turn funds in- 
vested in such obligations 
into more profitable chan- 
nels. 

Banks of this country 
are heavy holders of 


Industrials 
10.19 
11,27 

2.99 
3.14 





fcr it took 7 months to bring a 3.63% 
drep in corporate bond values. The 
1923 smash—the most violent—hap- 
pened within 6 months while the 1917 
and 1920 depressions required 12 and 
20 months respectively. 

The 1928 bond recession differs in 
character as well as extent. Taking 
the average price of forty corporation 
bonds again as a guide we find that 
the legal rails, as in the previous two 
declines, suffered the severest setback, 
but utilities this time as compared 
with 1923 have suffered less. Utilities 
and industrials, in fact, have switched 
places. 

The accompanying Table I shows 
four periods, the decline in percentage 
of the combined averages and of their 
components. 

What does the 1928 decline indicate 
to investors? Nine groups of bonds, 
each consisting of five issues, were 
studied. Their yields as of Jan. 6 were 
compared with their Aug. 23 yields. 
Each of these groups gave the investor 
a higher yield on the latter date than 
on the former; conversely, its market 
price declined. The percentages of de- 
cline, in groups of five, as based on the 
yields, follow: United States Govern- 
ment .1; equipments .09; legal rails 
.07; municipals .07; prime utilities .06; 
industrials .05; second-grade rails .04; 
second-grade utilities .02 and foreign 
governments .008%. 


Where Declines Have Been Largest 
The order of reflux in the above 


list is exactly what may be expected 
due to. tightened credit conditions. The 


ue United States Govern- 

ments and they own a 
relatively small amount of foreign gov- 
ernment bonds. This explains, in a 
large measure, why United States 
Governments declined .1% and foreign 
governments but .008 in seven months. 
Prime securities are usually the first 
to decline and recover, as their holders 
—usually the best-informed and most 
conservative in financial communities— 
are quickest to sense changing credit 
conditions. Prime securities usually 
have a wider break in a short cycle, 
but over a long period of years they 
fluctuate less than second-grade securi- 
ties, because, being a first claim on 
earnings, they are less susceptible to 
changes in earning power than are 
junior obligations. 


Causes for Dear Money 


Take a list of bonds in any of the 
above nine groups and you will find 
exceptions to the general trends, due 
to specific conditions. A legal rail has 
declined only a half point but more 
than 90% of this issue is owned by a 
few insurance companies and estates. 
Many bonds are callable and their call 
prices, acting as pegs, keep them from 
wide upswings. If such bonds go much 
below their call quotations the company 
finds it advantageous to purchase them. 
Operations of sinking funds also nar- 
row fluctuations. Improvements in an 
industry, fertilizer for example, has 
enabled the retirement of bonds at 4 
rapid rate and improved the price of 
the group thereby. Depression may hit 
a group far more severely than aver- 
age trends indicate. This is true of 
southeastern carriers; some of theif 
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legal obligations have crashed eleven 
points through shrinkage of earnings. 

Disregarding exceptional swings, 
caused by specific conditions, bond 
averages Show prime obligations have 
declined the most because of tighter 
credit. Dearer money largely has been 
brought about by four causes: (1) 
Brokers’ loans have increased $1,033,- 
000,000; (2) Federal Reserve Banks 
are lending $600,000,000 more to mem- 
ber banks in rediscounts; (3) gold ex- 
ports approximate $500,000,000 thus 
withdrawing potential credit of ten 
times that amount and (4) the Fed- 
eral Reserve Banks have sold more 
than $200,000,000 of United States 
securities. 

When a corporation or bank can put 
money in the call market at an aver- 
age‘ rate of 6.75%, the securities it 
owns yielding only 3.75% are sold first. 
The securities showing the second- 
lowest yield are disposed of next, and 
soon. This is equally true of a bank 
borrowing at the Federal Reserve 
Bank. The borrowing member bank 
can afford to hold United States Gov- 
ernments yielding 3.75% when the re- 
discount rate is 3%, but it cannot 
hold such low-yielding bonds when the 
rediscount rate is raised to 5%. Banks, 
of course, always carry a certain 
amount of Governments for rediscount- 
ing and as a secondary reserve. A 
higher rediscount rate means that a 
member of a Reserve bank will reduce 
its borrowings as rapidly as possible, 
and, in so doing, sell its low-yielding 
securities. Conversely, as the high- 
yielding or speculative securities pay 
for their keep they will be sold last. 

Since banks sell their least profitable 
bonds and retain those with the highest 
yields, it is interesting to compare the 
average bond declines with the simul- 
taneous average money rate increases. 
The following table shows the percent- 
ages of decline in forty corporation 
bonds and of the increases taking place 
in the average renewal rate of call 
money, as well as in 90-day loan rates 
during such bond declines. 

90-Day 


Loan Rate 
Increase 


+2.61% 


; Bond Call Money 
Period Decline Rise 


1917 .... 14.61% +3.17% 

. —18.76% 

Lee — 6.89% 

. — 3.68% 
on these relationships one 
might deduce that present bond prices 
are entitled to a further reaction in 
view of the increase in money rates. 
This relationship between bond quota- 
tions and money rates, however, ex- 
Plains why some groups of securities 
are harder hit by high money than are 
others. An examination of each of the 
nine aforementioned groups, together 
with some of the special factors operat- 
ing on their quotations, will throw fur- 
ther light on their relative market de- 

clines, 

United States Governments were 
subjected to the open-market opera- 
tions of Federal Reserve banks, 
Which sold them in order to restrict 
credit. Corporations sold their Gov- 
etnments as business taxes were low- 


(Please turn to page 884) 
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{ Table II } 


The Extent of Recent Bond Declines 


The following table gives the price of 27 bonds and their 
yields on January 6, about a week before prime issues 
showed signs of softness, their quotations and yields on 
August 23, and the loss in points or gain in yields between 


those two dates: 





United States Governments 
-—August 23—, 


-—January 6—, 
Security Price Yield Price 


Treasury 314% notes, 1932........ 3.49 97.90 
Treasury 4s, 1944-54 ............. . 3.18 106 
Treasury 33s, 1946-56 ........... 3.18 98.30 


Loss in 
Points 


—3.30 
—4.23 


Gain in 
Yield 


+1.50 
+.33 
+.82 





Railroad Equipments 
Balt. & Ohio* 4%s-5s, 1928-3838 ....  ..... - 420  ..... 
Louis. & Nash.* 4%s-5s, 1928-88.. ..... MI was 
New York Cent.* 4%s,-5s, 1928-39. ..... <i a ee 





Weatale C160) R0GI% fee. eee OB eee 
Milwaukee 4%s, 1945* ........... 0 ..ees (ny 
Maryland 4's, 1942* ,........... seuss ee Maavas 


eee 





Legal Railroad Bonds 


Atchison gen. 4s, 1995............ 98% 4.06 9314 
Penn. cons. 48, 1946 °............. 93% 4.07 9314 
Un; Pac: 166 46, 2007 ......00 006600 4.08 9414 





Second-Grade Rails 


Mo. Pac. 5s, 1977 ....2.-.-sceeee 102% 4.88 99 
Erie Bs, 1967 .........seeseceneee 98% 5.06 95% 
Sou. Ry. 5s, 1904 ..........eeeeee 113% 4.36 108% 





Prime Utilities 
N. V. Tel, 4%s, 1989...........6. 4.21 99% 


Phila. Elec, 4%s, 1967 ........... 4.49 98% 
A. T. & T. Bs, 1046 .............. 105% 4.56 104% 





Second-Grade Utilities 


New Orleans Pub. Ser. 5s, 1952... 99 5.07 96% 
Ind. P. & L. 5s, 1957...........-. 100% 4.98 99 
Utah P. & L, 5s, 1947............ 101% 4.73 100% 





Industrials 
U. 8. Steel Se, 1968........c-cceee 108% 4.49 106% 
Am. Smelt. & Ref, 5s, 1947....... 101% 4,84 102 
U. 8. Rub. 5s, 1947 ........-+06-. 5 34 86 











PT Er 


Foreign Governments 
Belgium 7s, 1956 .......-.++++++s 106% 6.49 105% 


German 7s, 1949 .........----00- 6.43 106% 
Tap. 64s, 1954 .......--. eee eeeee 6.38 101% 





* Quoted on ask yield basis. 
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United Drug 5s, 1953 





A Sound Long ‘Term Investment 


Company in Strong Financial Position—Earnings Growing 


—Bonds Now 5 Points Lower Than High for Year 


N accordance with the policy fol- 
lowed of late by a number of pros- 
perous companies, the United Drug 

Company elected to take advantage of 
the exceptionally low standard rate of 
return on investment securities pre- 
vailing last year and during the early 
part of the current year, and adjust 
its capitalization in a manner to reduce 
capital charges ahead of the common 
stock. Although involving the substitu- 
tion of funded debt for preferred stock, 
a procedure which formerly would have 
been considered financially unsound, it 
provides the only means of 
accomplishing the _ specific 
purpose, for the greater in- 
come assurance offered by 
compulsory interest obliga- 
tions is the principal factor 
making possible a marked 
reduction in the rate of in- 
terest. Furthermore, the 
disadvantages usually asso- 
ciated with a large funded 
indebtedness assume much 
less importance in the case 
of a company whose business 
is inherently stable and 
whose earnings over a period 
of years have exceeded by a 
substantial margin the ag- 
gregate interest charges now 
created. It is not a practice to be re- 
commended where any question at all 
exists as to ability to meet interest re- 
quirements or as a steadfast policy, 
but otherwise it may be regarded as an 
interesting and unique device adapted 
to special conditions recently existing. 





3 


New Holding Company 


Revision of United Drug’s capital 
structure occurred almost simultane- 
ously but had no direct connection with 
the unification of control of the com- 
pany with Sterling Products, Ine. 
Control cf both enterprises through 
100% ownership of the common stocks 
is embodied in a new holding company 
under the name of Drug Incorporated, 
whose common stock is now the only 
vehicle for public participation in the 
junior equities, but the new issue of 
5% bonds maturing in 1953, with 
which this article is particularly con- 
cerned, is an obligation of United Drug 
and not of the holding company as 
such. 

It was offered, not to the public, but 
to holders of the first preferred stock 
on the basis of $60 face value in bonds 
for each $50 par value of preferred. 
Another unusual feature was the man- 


By W. JONES 


ner in which the preferred was elimi- 
nated. Other companies in replacing 
senior stocks with bonds, in order to 
effect a saving in annual charges, have 
usually called the stock for redemption 
and offered the bonds in the regular 
way, but in this case United Drug Co. 
(of Massachusetts) was liquidated and 
its assets and business acquired by 
United Drug Co. (of Delaware). The 
first preferred was redeemable at $60 
a share, but its liquidation value was 
only $50, the par value. As a conse- 
quence, the alternative offer of $60 in 


United Drug Co. 


Income available 
for interest 
(millions) 


United Drug 5s, 1953 


Other Funded Debt (including 
real estate mortgages) 


Approximate annual interest 
charges on present funded 


bonds in lieu of $50 in cash was so ad- 
vantageous as to absorb the great. bulk 
of the 40 millions authorized amount 
of bonds. The refinancing program also 
involved the retirement by redemption 
of 12.5 million 6% bonds formerly out- 
standing, the requisite funds being pro- 
vided by quick assets, sale of the un- 
absorbed balance of the 40 million 5% 
bonds and of 5 million short-term serial 
notes. Substantially all securities other 
than common stock of companies con- 
trolled by Drug Incorporated, then, are 
in the form of bonds bearing a 5% cou- 
pon rate, and likewise are obligations 
of United Drug. 

United Drug is engaged in the 
manufacture of drug store merchandise 
and accessories, also distributing its 
own and other products at both whole- 
sale and retail. The retail end of the 
business constitutes the most extensive 
drug store chain in the world. It func- 
tions through the wholly-owned Louis 
K. Liggett Co., operating about 500 
stores in this country and Canada, 
through a controlling interest in Boots 
Pure Drug Co., Ltd., operating 800 
stores in Greet Britain, and through 
around 10,000 Rexall stores in the 
United States, England and Canada, 
operated by stockholder agents. The 


new affiliation, Sterling Products, Inc, 
takes no part in retail activities but 
adds many well known medicinal prod- 
ucts to the manufacturing end of the 
combined business, and should be the 
means of enhancing net revenues 
through economies effected in manufac- 
ture, raw material purchases, and ad- 
vertising. With the exception of 1921, 
the year of general business deflation, 
earnings of United Drug in every year 
during the last decade have been equal 
to at least twice annual interest re- 
quirements on the newly created 45 
millions of funded debt, 
which, outside of 1.66 million 
in real estate mortgages, 
now constitutes the entire 
funded debt, and in the last 
four years available income 
has amounted to between 
three and four times such 
charges. 


Features of the Issue 


The long term 5% bonds 
maturing in 1953, which com- 
prise 40 millions out of the 
45 millions indebtedness, are 
in reality, although not so 

. termed, a debenture issue, 
being a direct obligation 
without mortgage security. Subject to 
certain exceptions not vital in char- 
acter, it is provided that no mortgage 
or other lien on any property or asset 
may be created without equally secur- 
ing the issue with other obligations se- 
cured thereby, and there are also limi- 
tations on the power of subsidiaries to 
create mortgages. $750,000 par value 
of bonds are to be retired annually by 
sinking fund, but its operation does 
not commence until 1934. Bonds are 
redeemable, as a whole, or in part and 
for sinking fund at 105 until Septem- 
ber 15, 1936, the price declining 1% 
every fourth year thereafter; it be- 
comes 101% from September 15, 1948, 
to September 15, 1951, and 100 there- 
after until maturity in 19538. Redemp- 
tion provisions assume considerable im- 
portance as it is the known desire of 
the management to eliminate funded 
debt entirely as soon as possible. 


Conclusion 


The position of the company finan- 
cially is uniformly satisfactory. Cur- 
rent liabilities are for the most part 
confined to current accounts payable, 
and the amount of the latter is ceneral- 
ly equaled by the cash item alone. The 
ratio of current assets in toto is about 
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gx to one. The bonds at this writing 
sre quoted around 95 to yield nearly 
54% as compared to a high for the 
year of 100%. At such levels they are 
well worthy of investment considera- 
tion in view of the financial and earn- 
ings stability of the company, without 
regard to the prospective benefits of 
the recent consolidation. 
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WHAT THE ABROGATION OF 
THE JACKSONVILLE AGREE- 
MENT MEANS TO THE COAL 
INDUSTRY & COAL CARRIERS 


(Continued from page 823) 




















tims as may prove advisable. Such 
leeway is bound to lighten the burden 
of the industry and substantially re- 
duce the cost of production. 

Moreover, lower costs and unencum- 
bered production programs come at a 
most opportune time. The huge stocks 
built up by large consumers such as 
the utilities, steel mills, coke plants, 
railroads and manufacturing plants, in 
anticipation of the strike, had been 
maintained at unusually high levels 
for almost a year, notwithstanding the 
fact that total mine production pre- 
cluded the idea of actual shortage of 
supply during the whole period. In- 
deed, it was the size of the reserve piles 
which fostered the hand-to-mouth buy- 
ing practiced so extensively, and to the 
detriment of the coal producers. Since 
spring of this year, however, there has 
been an increasing reduction in 
bituminous stocks in the hands of con- 
sumers. Whereas a year ago the stocks 
of industry totalled close to 60 million 
tons, as of July first these reserves 
aggregated less than 40 million tons, 
or sufficient for no more than 37 days’ 
supply at the summer rate of consump- 
tion. 


A Material Broadening in Coal 
Markets? 


In consideration of these lower stocks 
and the prospective expanding activity 
in trade and industry this fall, it seems 
reasonable to look for a material 
broadening of coal markets in coming 
months. Although prices will un- 
doubtedly continue to feel the pressure 
of keen competition and potentially 
larger output, an uptrend seems likely 
which with larger sales volume should 
Tesult in improved earnings for the 
well managed companies in all fields, 
but particularly in the Middle West. 

Another important consideration is 
the effect that larger tonnage will have 
on some of the railroads to whom coal 
18a major freight commodity. Bitumi- 
nous shipments have so far consistently 
tun behind last year, but with broader 
demand and a quickened industrial 
pace, such roads as Chicago and East- 
ern Illinois, Illinois Central, Chesa- 
Peake & Ohio, Norfolk & Western and 
Baltimore & Ohio seem destined for 
“larger volume of business and con- 
comitant increase in revenues.” 
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selections from this list. 





Government 
Interest 
Times 
Earned 
Prior on All 
Liens Funded 
(Millions) Debt 


Panama 648, 1068........-..-...00. (a) 
Dominican 54s, 1942............+-+ (a) 
EE Oe UII ia iain 56 01050. 0,916, a0 0 84% (b) 
Brpemtine Ge, BR. oc. ccc cc cence (a) 
MUNG ON, SOEs hag vicve e656 53 e4ahee (a) 


aaheuan, 


Atchison, Top. & 8. F. Conv. 4s, 1955.. 267.4 4.75 
— Island-Frisco Terminal 1st 4%4s, 
d) 


RF ORE ee x 
Winels Central 4%s, 1966........... (a) 2.25 
Pennsylvania 58, 1964...........0eeeee. 2.78 
Central Pacific Guar. 5s, 1960....... re 2.58 
Southern Railway Dev. & Gen. 6s, 1956. 133.8 1.90 
Great Northern Gen. A 7s, 1936..... (b) 139.8 2.64 
Missouri Pacific Ist & Ref. 5s, 1977..(a) 125.2 1.32 
N. Y., Chic. & St. Louis Ref. 5%xs, 

aX Mis tees Ai ae bale biG oteick 5a (a) 59.6 2,49 
SE a | rere ee 3.07 
Western Pacific Ist 5s, 1946......... Sy Le 2.29 
Central of Georgia Ref. 5%s, 1959...... $1.1 1,80 
Chesapeake Corp. 5s, 1947...........+.. eek 2.45 
Chic, & W. Indiana Ist Ref. oA 1962. 49.9 x 
Wabash Ref. & Gen. 5%s, 1975..... (a) 62.4 2.02 
Carolina, Clinchfield & Ohio int & Cons. 

a gL RS SAA (b) 138.9 = 
Northern Pacific Ref, & Impr. 6s, 

MES We cick calpain akties we heke ben (a) 166.7 2.32 
Minn., St. Paul & S. 8, M. Ist 4s, 1938. .... 117 
Baltimore & Ohio Ref. z Gen. 6s, 

OSE oe eae ee eet Ye (a) 284.2 1.56 
Vicksburg, Shreveport & Pac. Ref. 6s, 

EE ee, Se (d) 2.0 






Public Utilities 


Pacific Gas & Elec. Gen. Ref. 5s, 1942.. 84.6 1,95 








Utah Power & Light Ist 5s, 1944...... 1.86 
Columbia Gas & Elec. Deb. 5s, 1952.. 2 6.96 
Montana Power Deb. 5s, 1962....... (a) 34.7 2.62 
Consol. Gas of N. Y. Deb. 5%s, 1945.(a) ---- 4.09 
Hudson & Manhattan Ist Ref. 5s, 

Le ee err ers 'b) 5.9 2.11 
Detroit Edison Ist & Ref. 68, 1940..(b) 14.0 2.41 
Indiana ae Gas & Oil Ref. 5s, 1986 
Consol. Gas E. L. & P. of Balt, 1st wave 2.69 

Ref, Gs, 1940... .ccccccecesess (a) (c) 32.2 2.69 
Seattle Electric—Seattle Everett Ist 

We, RO ibn c db icsd sas 0 cc ccc ete a 1.76 
Phil, Rap. Trans, 6s, 1962........+. (ec) 10.0 1,21 
Amer. Water Works * Zee. Deb. 6s, 

TONE cosas e ven Vie agccos cessed (a) 12.7 1.33 
Twin City Rap. Transit Ist & Ref. 

DIGS, TOU iv icenescccccceecece (b) (a) 44 2.30 

Industrials 
Gulf Oil Deb. 5s, 1947.............. (co) .c.. - 3689 
Youngstown Sheet & Tube Ist 5s, 

EE eer rer ee 4,12 
Allis Chalmers ‘Deb. BGs, ROOT cscs (a) 4.80 
International Match Deb. 5s, 1947....(a) 6.16 
Chile Copper Deb. 5s, 1947........+. (a) 6.26 
Amer. Chain 6s, 1983..............- (a) 6.87 

Amer, Cyanamid Deb. 5s, 1942......... ess 4,10 
Bethlehem Steel Cons, 68, 1948.......... 101.3 2.33 
Sinclair Pipe Line 5s, 1942.......... (a ne 4.27 
Loew’s Inc, 6s, = (ex warrants)..(a) .... 6.70 
Schulco B 6%s, "Oe re ee (a) 4.0 x 
U. 8. Rubber tet & Piet. 5s, 1947...(b) 2.6 2.60 











Short Terms 


Standard Milling 1st 5s, Nov. 1, 1930.. whee 4.75 
sg of Georgia Sec. 6s, June 1, 1929 31.0 1.80 
wks ree & St, Louis 2nd & Impr. 6s, 


< EE ESE Serer ye (a) 17.3 2.49 
gine encmela P. M, és, Aug. 1, 1929.. 1.6 6.79 
= Carolina & Nor, Ist bs, July . ues 

ROT CIR IES er ees aioe 





Curb. (d) Available over-the-counter. 


Call 
Price Price 
1021%4GT 102% 
101G 99 
100 100 
100 99% 
100 94 


110 
102%T 
102%4GT 
105T 
105GT 
105A 
107% 
100 
105AG 
100 

105 
105AG 
107%T 
1106 
107%4AG 
107%4AT 


101AT 
102 
105 


until 1980 or later. X—Guaranteed by proprietary companies, 


108%, 
104 


101 
100 
105 


98 
108 


14 
104 


104 


100 

100% 
100% 
100% 


99% 


All bonds are in $1,000 denominations only, except (a) lowest denomination $500, 
(b) $100. Earnings are on five-year average basis unless available only for shorter period. 


A—Callable as a whole only. T—Callable at gradually lower Fi G—Not callable 
(ec) 


Bond Buyers’ Guide 


Note.—The following list of bonds has been arranged solely on the 
basis of current yields to maturity. The position of any issue is not 
intended as an indication of its relative investment merit. 
should observe a proper diversification of commitments in n:aking their 
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Northern Pacific Railway Co. 





Northern Pacific’s Recovery 


Strong and Improving Status of Road—Finances in Ex- 


cellent Condition—Value of Investments—Market Future 
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existing between the price of 

agricultural products and manu- 
factured goods should find reflection in 
a more improved economic status of 
our farm population, especially in the 
Northwest. There is a fair possibility 
that this change may assume a more 
permanent character, although the 
transition should be somewhat gradual. 
A tendency towards more diversified 
farming in this locality should also 
facilitate matters. It is for the fore- 
going reasons that interest centers 
around Northern Pacific, which is the 
oldest transportation agency in this 
region. Events of the past decade 
would seem to indicate that this carrier 
is still confronted with difficulties of 
major importance. Nevertheless, with 
gross revenues for the first six months 
of 1928 exceeding any corresponding 
period since 1924 and also above the 
average of the past decade, the situa- 
tion appears more encouraging. More- 
over, net railway operating income for 
the period ending June 30, 1928, is also 
the highest since 1923. 

The company was chartered in 1864 
and received a very liberal land grant. 
This consideration was due to the low 
value of the latter and the refusal of 
the Government to grant a money sub- 
sidy. Northern Pacific initially was 
handicapped because of its inability to 
sell bonds without the consent of Con- 
gress, but this restriction was amended 
later on. Early in its history, Jay 
Cooke, a prominent financier of that 
day, became interested in the property 
with the result that its financing and 


aoe better relationship currently 


construction were facilitated.- Very © 
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Operating 
Expenses 


$80,364,809 
70,533,064 
69,972,476 
68,260,944 
67,854,738 
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Table I.—Revenue Statistics, Northern Pacific 


Transp. 
Expense 
Per Cent 

37.78 


35.88 
34.27 
33.17 
33.38 


Operating 
Ratio 
Per Cent 
78.79 


74.02 
71.50 
70.12 
71.00 


Net Riilway 
Orerating Inc. 


$17,100,556 
19,861,076 
22,227,319 
24,213,'700 
22,592,836 


Se sMectestecte cts 2, 9, 2%, 0.0, 2, 2. 2D 
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rapid expansion and lack of sufficient 
traffic resulted in the receivership of 
1873, when interest on the bonds was 
defaulted. Efforts to obtain assist- 
ance met with no success. It was 
drastically reorganized in 1875, from 
which year it grew steadily. Mileage 
increased from 550 miles in that year 
to about 5,400 in 1893. Some tem- 
porary difficulties were encountered in 
the early eighties, but beginning with 
1887, its mileage expanded very rap- 
idly. This period was marked by con- 
siderable expansion of railroad mile- 
age throughout the country. Some of 
this mileage built by the Northern Pa- 
cific Railroad was prompted by the en- 
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INDEX of PURCHASING 

}+— POWER FARM PRODUCTS — 
IN TERMS OF 
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Net 
Income 


$12,981,425 
15,970,244 
17,944,287 
21,002,732 
18,538,423 


Non-operating 
Income 
$11,181,675 


11,483,431 
11,079,164 
12,098,575 
11,435,063 


Per 
Share 


$5.23 
6.44 
7.24 
8.47 
147 
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deavor to forestall competitive systems 
from extending their lines into what 
it regarded as its own territory. Again, 
a rapid rise in the fixed charges and 
the accumulation of a large floating 
debt were the cause of difficulties which 
precipitated the receivership of 1893. 
The company was reorganized in 1896 
from which time the property was de- 
veloped to its present state. 


Territory Served 


The lines of the Northern Pacific 
extend westward from Ashland, Wis- 
consin, on Lake Superior, and Minne- 
apolis and St. Paul, Minnesota, across 
the latter state to North Dakota, Mon- 
tana, Idaho and Washington. Its lines 
reach such cities as Superior in Wis- 
consin, Duluth, Minnesota, and Bis- 
marck and Fargo in North Dakota. 
They pass through Billings, Helena, 
Butte and Missoula, Montana, and 
reach via Spokane, Washington, the 
Pacific coast ports of Seattle, Tacoma 
and Olympia. Together with the Great 
Northern Railroad Company, Northern 
Pacific owns a half interest in the 
Spokane, Portland & Seattle Railway, 
a line of heavy freight density, which 
parallels the Columbia River and af- 
fords a more direct route from Spo- 
kane to Portland, Oregon. A portion 
of this road’s mileageis the last named 
state. This carrier originates a sub- 
stantial tonnage in forest products 
which is turned over to both of the 
parent roads. At Laurel, Montana, 
there is a considerable interchange of 
traffic with the Chicago, Burlington & 
Quincy Railroad, control of which is 
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iso jointly held by Great Northern 
ind Northern Pacific. A branch from 
\fgnitoba Junction on the main line ex- 
nds via Grand Forks, North Dakota, 
i) Winnipeg, Canada, where traffic is 
also interchanged with the Canadian 
pacific and the Canadian National 
Railways. About 54% of the mileage 
of the system is comprised of branch 
ines. The largest portion is located 
in North Dakota. By means of this 
yetwork of track, it is able to serve the 
wheat fields of the last named state, 
the lumber regions of Northern Ore- 
gon and Washington and the fruit 
growing districts of the Yakima Valley. 
At the close of 1927, Northern Pa- 
cific operated 6,669 miles of road, and 
in addition, 845 miles of second track. 

















Origin of Freight 





Almost 75% of all the revenue freight 
carried by Northern Pacific originates 
on its own lines. The average haul 
per ton is fairly long, being 284 miles 
in 1927. In this respect, it makes a 
satisfactory showing in comparison 
with most of the Northwestern roads. 
Ton mileage reflects no definite trend 
since 1923, but has been declining since 
the beginning of the past decade. In 
1916, this item amounted to 7.72 bil- 
lions and in 1927, 6.57 billions, a re- 
duction of 14.8%. Oddly enough the 
volume of tonnage transported; of 
which ton mileage is a function, in- 
creased from 21.89 to 23.1 millions, a 
gain of 5.5%. The shorter haul is 














- declined almost the same amount. 


Of 
the remaining items carried, products 
of animals and less carload freight 
comprised 1.72% and 2.3% respectively. 

Although forest products constitute 
the largest group of commodities trans- 
ported, it will be observed from Table 
II that the item “Logs, Poles and 
Cordwood” averages twice the volume 
of lumber: 


Table II. Forest Products Transported 


Logs, Poles 
and Cord- Lumber 

Year wood—Tons Tons 

MAE satéewkex 5,530,389 2,471,536 
i? Oe a 5,807,765 2,701,279 
TOS! 86 2% $28 5,349,728 2,815,979 
§OFF be oka 5,717,603 2,636,058 
i 1: CA re re 6,122,837 3,148,012 


However, hauls of the former item are 
very short, being from the forests to 
the sawmills. Moreover, low rates were 
initiated years ago to encourage the 
development of the industry in the ter- 
ritory served by Northern Pacific. It 
was further reasoned that the finished 
lumber, which is high grade freight, 
would be turned over to the carrier for 
the more profitable longer haul. In 
recent years, this has not been thecase, 
for with the opening of the Panama 
Canal, a substantial volume of lumber 
tonnage ordinarily destined for the At- 
lantic Seaboard and contiguous inland 
points was diverted via this waterway. 
While the volume of tonnage thus lost 
cannot be determined, the steadily in- 





creasing canal tonnage would seem to 
indicate that it is of considerable pro- 
portions. It has been argued that 
Great Northern is able to make a satis- 
factory showing notwithstanding that 
its proportion of short haul low grade 
tonnage exceeds that of Northern Pa- 
cific. It must be borne in mind, how- 
ever, that the largest item carried by 
Great Northern is iron ore, a commod- 
ity which lends itself admirably to low 
cost operation. On the other hand, 
logs, etc., do not lend themselves to 
economical operation since they do not 
load very heavily per car. 

The short haul rate is now being at- 
tacked in the courts on the ground 
that it is confiscatory. A considerable 
part of the westbound freight move- 
ment is made up of empty cars, but in 
this case also the carrier serving the 
territory cannot meet water competi- 
tion. Prior to the war, the railroads 
were permitted to charge lower rates 
for freight destined to points on the 
Pacific coast than to such inland cities 
as Spokane, Butte, etc., although the 
actual haul was shorter. This was 
based on the theory that it was better 
to carry some freight at, or slightly 
below cost and thereby meet the water 
competition, than to move so large a 
proportion of westbound cars empty. 
These rates, however, were forbidden 
by order of the Interstate Commerce 
Commission. That the loss of this busi- 
ness has been felt rather keenly is 
evinced by the fact that it consists 
mostly of high grade freight. The 

question of revising the 





largely responsible for the 


rates in western trunk line 








decrease in traffic density. 
This will be subsequently 
discussed in greater detail. 

Northern Pacific is a 
granger road, but only 4.25 
million tons or 21.1% com- 
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territory is now before the 
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commission and it is hoped 
for that Northern Pacific 
will receive some relief from 
the present oppressive rates 
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in the form a more equi- 
table structure. 


Operating Revenues 





prised products of agricul- 100 
ture in 1927. Grain, which 
amounted to 2.74 million 

tons, was but 11.8% of the 

total revenue tonnage. The 95 





largest item was products 
of forests, which in 1927 to- 
taled 36.8% of all the ton- 
nage transported and con- 
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Total operating revenue 
in the past decade reflects 
a rising though irregular 
tendency. The latter is due 
to changes in rates, lower 

























ae pees al ord 25 | | passenger revenues and re 
which totaled 6.03 million NET RAILWA pr te duced traffic. Since 1916 
tons last year amounted to =" eh eae Northern Pacific’s receipts 
28.8%, the largest item un- 20 “eco! ae . per ton mile of revenue 
der this classification being a “\ freight increased 48.5% as 
bituminous coal. Manufac- we against 53% for all Class I 
tures accounted for 12.9% NET INCOME railroads in the United 
and it is encouraging to ob- States. Due to the severity 
serve that this item reflects || !5 imitinne... of automobile competition, 
an increase of 27.6% since a ot eee passenger revenues have 
1921, when the depression INTEREST declined steadily since 
In the Northwest was most 1923. This decrease 
severe, amounts to 24%. This ap- 

10 pears to be in line with the 








Low prices for farm 
products following the de- 
lation, seriously curtailed 












NORTHERN PACIFIC 


tendency throughout the 
country. The rise in oper- 
ating costs is out of all 











the purchasing power of 

the population in that re- 5 
gion. Since 1928, when 
tevenue tonnage was higher 
than in any subsequent 










RAILWAY COMPANY 
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proportion, however, with 
the increase in freight rates 
during the years interven- 
ing. However, the man- 
agement has been able 








year, an increase of 4.6% 0 
18 noted in manufactures, 
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1924 1926 
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through greater operating 
(Please turn to page 880) 








Whereas the total tonnage 
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Twenty Most Attractive Stocks 
Selected from: Four Price Groups 


{ 5 Best Stocks Selling from $10-25 a Share 


<“\ Part 1 
cs | 5 Best Stocks Selling from 25-50 a Share 





HE purpose of this feature is to select five of the most attractive stocks 
from each of four price groups. In this issue, selections have been made 
from stocks selling at from $10-25 a share and from $25-50 a share. In 

the next issue, the selections will be made from issues selling at from 
“4 $50-75 a share and from $75-100. We believe this unique feature will be 
found helpful by our readers. It is of special interest that each stock 
selected has had the unanimous approval of our analytical staff. In fact, this 
was one of the requirements before a stock could be included among this list of 
special selections. 





Stocks Selling from $10 to $25 a Share 


Anglo-American Oil Co., Ltd. 


E NGLO-AMERICAN is one of the great organizations 
in the oil industry, an important member of the so- 
called “Standard” group, and the leading distributor 

of petroleum products in the British Isles. 

’ The year 1926 was the most prosperous in the history 
of the company with net profits amounting to £1,635,235, 
or more than $8,000,000, but like other oil companies the 
record for 1927 was less successful and net was only 
$1,000,000. The rapid decline in the market price of 
crude during 1927 brought about a loss in inventory 
values amounting to $6,500,000, nearly wiping out ordi- 
nary trading profits for the year, but fundamental con- 
ditions with the company have remained thoroughly sound 

and results for 1928 should make pleasant 
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reading for stockholders. 

Products now being distributed were pur- 
chased at favorable prices and any changes 
in market levels in the near future should 
be upward rather than downward and accord- 
ingly may be expected to increase profits 
through adding to inventory values. Sales 
are reported to be greater than ever before 
and the outlook is for excellent earnings. 

Funded debt amounts to about $17,000,000. 
There is no preference stock outstanding. 
Common stock consists of 4,159,245 shares, of 
£1 par value each. Of this number 1,000,000 
shares are non-voting, distributed as a 33 1/3% 
bonus in 19265. 


Cash dividends have been generous, amount- 
ing to 97 cents per share on the present stock 
in 1926 and to $1.33 in 1927. Based on the 
amount paid in 1927 the yield is 7.4% at the 
current price of $18 per share. The issue en- 
joys an active market on the New York Curb. 

Anglo-American, being a distributor but not 
a crude producer, should suffer comparatively 
little from continued low prices, but should 
profit substantially from any general improve- 
ment in conditions in the industry. In any 
case trading profits should be well maintained 
under current conditions and the stock may 
be considered a fairly conservative invest- 
ment, yet one with real profit possibilities. 
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NITED CIGAR STORES now handle so great 

EU a variety of drugs and miscellaneous articles 

in addition to tobacco products that the company 

ait eae " has become one of the leading retail merchandise dis- 

“i tributors of the country. Stores and selling agencies, 

i: numbering about 3,300 in January of this year will be 

increased to 4,000 before 1929, real estate interests are 

very important and very profitable, and a chain of drug 

stores using some of the “Happiness” locations as a 
nucleus is now in process of development. 

United has a substantial stock ownership in many other 
companies among which may be mentioned Beechnut 
Packirg Co., Life Savers, Inc., Philip Morris & Co., and 
Giilette Safety Razor Co. These allianccs 
enable the company to add to its regular mer- 
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capital of $31,405,000. Profits have been in- 


chandising profits a share of the earnings of 
the manufacturer whose product it promotes. 
A similar interest will probably be acquired 
from time to time in other concerns engaged 
in businesses suitable for exploitation by 
United Cigar Stores. 

Among other recent developments is the ex- 
tensive use of automatic vending machines, 
the first of which to have been installed are 
said to be highly satisfactory. These machines 
are manufactured by a company in which 
United has a considerable stock ownership. 

There is no funded debt, capitalization con- 
sisting of $19,820,000 6% cumulative preferred 
and $52,051,810 common, or 5,205,181 shares 
of $10 par vaiue. The 1927 balance sheet 
showed a very strong position with net working 


creasing steadily for years and the outlook for 
1928 is for continued gains. 

The common stock has just now been placed 
on a $1.00 annual dividend basis by the decla- 
ration of a 25-cent quarterly payment. This 
represents an increase from the recent 80- 
cent cash basis, but the former stock distribu- 
tion of 14% quarterly, representing enhance- 
ment of leasehold values, was omitted. 

Selling at $25 the yield is 4%, generous in 
comparison with most other prosperous chain- 
store systems and may well be classed as an 
attractive and conservative investment. Re- 
cently, the stock has been more active at ris- 
ing prices in the market attesting to a strong 
technical condition and growing interest or. 
‘he part of the public. 


Exchange Buffet Corporation 
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rants in New York City and vicinity Exchange 
Buffet is now developing a new chain of cafeterias 
known as the “Windsor” and is the third largest dis- 
tributor of tobacco products in this district. 
Earnings have maintained a high degree of stability 


tyeae: more than thirty popular priced restau- 








over a long period, in fact it is said that there has never 
been an unprofitable year and recently there has been a 
steady upward trend, net amounting to $375,480 in 1926; 
$412,345 in 1927 and to $434,348 for the last fiscal year, 
ended April 30, 1928. The present policy is toward an 
improvement in service and facilities at the established 
restaurants as well as the expansion of the system and 
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increased sales and profits are anticipated. 

The report for the second quarter of the 
year showed an increase over the same period 
of 1927. The upward trend in earnings should 
continue. 

Exchange Buffet has no funded debt or pre- 
ferred stock, the entire capitalization at pres- 
ent consisting of 250,000 shares of no par 
value common stock. A liquid current position 
has been regularly maintained, the latest bal- 
ance sheet, as of April 30th of the current 
year, showing net current assets of $510,625 
against current liabilities of $388,047. Net 
working capital at $122,578 was ample for a 
business of this type where all sales are of 
necessity for cash with a very rapid turnover 
and with only a relatively small amount of 
cash needed for current operations. A num- 
ber of very valuable long-term leases are con- 


trolled, adding to assets not fully disclosed in 
the balance sheet. 

Regular quarterly dividends have been paid 
since the organization of the present corpora- 
tion, in 1914, and a 300% stock dividend was 
distributed in 1922. The present dividend 
rate, in effect since 1926, is $1.50 per annum, 
in quarterly payments of 37% cents each. At 
the current price, around $21 per share, the 
yield is about 7.15%. 

Although not likely to show any sudden or 
rapid increase in market price the stable earn- 
ing power makes this issue rather attractive 
for income purposes, and if present develop- 
ment plans result in the expected gains in 
business and earnings some advance in price 
levels may well take place within a reasonable 











Pure Oil Co. 


TTTNITINITITITII ITU EDO RIGINALLY a natural gas enterprise in Ohio this 
QO company has developed into a complete unit in the 

oil industry doing an international business, con- 
trolling 1,750,000 acres of oil lands in the mid-continent 
and eastern fields, and in Venezuela, together with well 
developed refinery, transportation and distribution facili- 
ties. 

Capitalization consists of $20,000,000 542% notes due 
in 1987, issued a year ago to retire higher interest obli- 
gations and bank debt, $28,000,000 preferred stocks, and 
$75,959,250 common stock—or 3,038,370 shares of $25 
par having a present book value of about $44.55 per share. 
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rent assets amounting to $28,175,000 including 
$5,154,000 cash, against current liabilities of 
$4,162,000 with indicated net working capital 
of $24,013,000. 

In common with the entire oil industry Pure 
Oil had a poor year in 1927, net earnings fall- 
ing to 96 cents per share as compared with 
$3.00 in the previous year. The dividend basis 
was reduced from $1.50 to 50 cents annually, 
with the elimination of extras. Results, how- 
ever, compare favorably with those of many 
other oil companies, few of which were able 
to show profits, while many others reported 
large deficits. 

The general feeling is that the outlook for 
the oil industry is becoming more favorable 
and Pure Oil, being an integrated company 
and deriving a large part of its income from 
refining and marketing operations, should 


Calumet & Hecla Consolidated Copper Co. 





Current position was strong as of March 31, 1928, cur- 


1928, more than ten times those of the corresponding 


share in the profits of the current record- 
breaking consumption of gasoline in spite of 
unfavorable prices for crude. 

Selling around 23 the market position of 
the stock appears to be well liquidated. Based 
on the current 50 cent dividend the yield is 
small, only 2.2%, but the strong position of 
the company is being maintained and although 
increased dividends are unlikely until general 
conditions show definite improvement and sta- 
bilization the market price of the stock will 
undoubtedly discount such favorable develop- 
ments well in advance of published statements. 
The chances of loss on this stock appear slight 
in comparison with possible profits over a 
reasonable period of time, and where diversi- 
fication is practiced could be included in mode- 
rate quantity among an investor’s holdings. 


= GS to2s, mo net earnings for the quarter ended June 30, 


period a year ago, and for the first half year nearly 
five times those of the first six months of 1927-this old 
time leader of the copper group js again attracting 
favorable attention. 

The present corporation represents a consolidation, in 
1928, of five smaller companies, some with a history of 
operations covering more than fifty years. The largest 
producer in the Lake Superior district, earnings during 
war years were tremendous but deficits followed from 
1919 to 1925. In 1926 came a turn for the better with a 
net income of $1,500,000 followed by $583,000 in 1927 
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and now by $1,056,721 recently announced 
for the first half of the current year. 
During the last four years an average of 
$3,727,000 annually has been carried to re- 
serves for depreciation and depletion, account- 
ing in large measure for the small profit fig- 
ures. Property valuation was also marked 
down some twenty million dollars in 1926. 
Capitalization consists of $50,137,550, or 
2,005,502 shares of $25 par value, all of one 
class, with no preferred stock or funded debt. 
Current assets, as of December 31, 1927, 
amounted to $14,743,000 against only $1,479,- 
000 current liabilities. Dividends have been 
paid regularly since 1923, the present rate, 
50 cents quarterly, having been in effect since 
early in 1926. Payment of liberal dividends 
in spite of small earnings and frequent def- 
icits shows the strength of the accumulated 


financial resources, and such payments could 
easily be continued almost indefinitely. Now 
that, for the first time, earnings almost cover 
dividends it is most unlikely that they will be 
reduced or discontinued. 

Production costs have been reduced from 
12.48 cents per pound in 1924 to 10.45 cents 
in 1927, and with copper at the current price 
of 14.75 cents substantial profits can be real- 
ized. It is also said that undeveloped proper- 
ties of considerable promise are available. 

Selling at 25 this stock offers the liberal 
yield of 8% with probabilities of advance in 
market price. Copper shares recently have re- 
vived, showing the effects of increased public 
participation. This low priced stock has been 
among the most active of the various cop- 
rer issues listed on the N. Y. Stock Exchange. 





ETT 
o rm TenveeePogenresvreeuragranvieneUeeeueesteeteessteeeeeeSBOMeeees a) 


THE MAGAZINE OF WALL STREET! 











Stocks Selling Between $25 and $50 a Share 
Chile Copper 


OR the first time since dividends were inaugurated 

at the annual rate of $2.50 a share in 1923, Chile 

Copper stockholders now are able to find definite 
prospect of an increase in the rate of distribution. Higher 
prices for copper apparently assure profits of around 
$3.50 a share for 1928, and directors are in position to 
pay out practically all the company earns without in any 
way weakening the financial status. 

Chile is making copper at a cost of about 8 cents a 
pound after depreciation, and probably at considerably 
less than 7 cents a pound before this charge. Operating 
SMM at capacity (current operations are only about 60%) 

costs would be even lower. 

If the time ever comes when copper market 
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conditions justify full capacity operations the 
metal probably will be selling well above the 
price. now prevailing, and Chile may be able 
to earn $10 a share or more. Perhaps to a 
greater extent than any other company, this 
organization has sacrificed earning power to 
contribute to the stability of the industry; 


able to earn more with copper at 12 cents 
when operating at capacity than it can earn 
now operating at 60% with copper at 14%. 
Few mining stocks have so many of the 
qualities of an investment, and few natural 
resources issues have so definitely defined pros- 
perity practically assured. Chile Copper may 


and, incidentally, it is one of the few pro-_ be a little slow in the market now, but in the 
ducers which might not lose from the removal long run values should be reflected in the 
of production restrictions. Chile might be price of the stock. 


Central Alloy Steel 


(CC°Gnites States, 80% of the alloy steel business of the 


United States, Central Alloy Steel is one of the lead- 
ing beneficiaries of a pronounced trend toward wider 
use of special steels in the automobile industry. Auto- 
motive engineers are aiming to reduce weight per horse- 
power; hence they are seeking lighter materials with 
equal strength and toughness. Along with Ludlum Steel, 
Central Alloy recently acquired the. American rights for 
the Krupp process of manufacturing Nitralloy steel, 
which, it is contended, is tougher than other alloys and 
therefore especially fitted for use in machine parts sub- 
jected to unusual wear and strain. The organization con- 
trols plants covering every process from the native ore to 
the most finely finished alloys. A subsidiary, 
Berger Manufacturing, operates one of the assets on December 31, 1927, were 23.5 mil- 
largest sheet metal plants in the world. lion against 4.9 million current liabilities, 
Since much of the business still is in the while cash was 2.4 million. Plant capacity is 
development stage, earnings to date have been being expanded to provide facilities to make 
a bit*irregular; but 1928 profits promise to be new products. Management is closely affili- 
around $3 a share on the 1,296,371 shares ated with Republic Iron and Youngstown. The 
which now pay $2 per annum. Charges ahead common at under 40 is selling for only a trifle 
of the common amount to only about 17 cents’ less than 10 times current earnings, yields al- 
a share on the amount issued, so practically most 6%, and offers a good opportunity. 
all earnings accrue to the shares, Current 
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Electric Power & Light 


LECTRIC Power & Light is one of the new hold- 
E ing companies, and is under Electric Bond & Share 
management. At organization it took over a group 
of southern and western properties which, on the basis of 
their record, looked unpromising; but the merger was 
effected at an opportune time, for earnings and prospects 
have improved progressively, adding annually to per share 
earning power and making possible the initiation of divi- 
dends at the rate of $1 per annum on the common stock 
> early this year. Parts of Mississippi, Louisiana and 
1923# 1924* 1925 1926 1927 Arkansas, not yet supplied with power but contiguous to 
NOT ORGANIZED UNTIL MARCH 1925 = . * 3° ° ep opens 
MMMM One the operations of subsidiaries, offer great possibilities for 
growth; and the western group, operating in Utah, Ore- 
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gon and Idaho, is one of the largest generat- 
ing and distributing organizations in the sec- 
tion served. 

Net in 1928 promises to be between $2.25 
and $2.50 a share which will compare with 
$2.09 a share in 1927, $1.45 in 1926 and $1.01 
in 1925. If the trend in earning power can 
be maintained, it should be only several years 
before the company is earning $4-$5 a share. 
The speculative possibilities in the stock, now 
selling at around 36 compared with a high of 
45% a few months ago, obviously has future 
possibilities of a rather unusual nature; more- 
over, it now is down to a point where the re- 
lationship between per share earnings and the 
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Brown Shoe 


\\\ 7ITHOUT issuing additional securities Brown Shoe 
Company, Inc., the third largest manufacturer of 
leather footwear in the United States, during the 

past 18 months has increased daily capacity from 55,000 

to 70,000 pairs of shoes a day. For every share of com- 

mon stock outstanding, the company now is equipped to 
turn out 84 pairs of shoes a year. Preferred dividend 
requirements are only a little more than one cent a pair, 
all additional net accruing to the common st: ck. 

At the end of last April, the net workiny capital of 
$10,823,150 indicated by the consolidated balance sheet 

§ was sufficient to retire the preferred stock at 120 and 


quotation is decidedly reasonable for a utility 
issue. 

The weak spot in the Electric Power & 
Light situation is the comparatively large part 
of gross which is derived from tractions, ap- 
proximately 30%. About 60% of gross comes 
from the sale of electric current. As the com- 
pany grows, this relationship probably will 
improve. Sixteen per cent of last year’s gross 
of subsidiaries was applicable as net to the 
holding company’s common stock, indicating 
that capitalization is more conservative than 
in the case of several much larger holding 
companies. The stock is an attractive long- 
pull issue. 


leave over $22 a share for the common. 


Experience has proved that earnings fluctu- 
ate more or less consistently with raw ma- 
terial costs, although during the war some 
highly satisfactory showings were made on 
high cost leather. Net for the 6 months ended 
April 30th was $1.32 a share on the common 
against $1.47 a share in the corresponding 
period of the previous year. The report for 
the fiscal period to end October 31st probably 
will show a slightly smaller net than for the 
1927 year when $5.70 a share was earned; but 
in all probability the $2.50 dividend on the 
common will be earned about twice over. Now 
that the expansion program is out of the way, 


stockholders ought not to have to wait too long 
for a higher distribution. In only one year 
since organization, 1921, has 3rown operated 
at a loss. 

Selling for less than ten times indicated 
1928 earnings and carrying a dividend which 
yields over 5%, Brown Shoe common has at- 
tractive long-pull possibilities. It is not, tow- 
ever, a good trading stock, frequently moving 
inactively in a narrow treiling range for 
months at a time. Dividends have been paid 
regularly on the common stock except tor two 
years during the 1921-1922 deflation. 





Bucyrus-Erie. 
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The new company’s capitalization consists 
of 68,400 shares of $7 preferred, 418,800 shares 
of $2.50 convertible preference stock con- 
vertible share for share into common and 480,- 
000 shares of common which is paying divi- 
dends at the rate of $1.00 per annum. Earn- 
ing power of the predecessor companies, on 
the basis of the new company’s stock, for the 
past five years has been about $6.50 per an- 





UCYRUS-ERIE COMPANY is a consolidation of the 
Erie Steam Shovel Company, the largest manufac- 
turer of light excavating machinery, and Bucyrus 

Company, which occupied a similar position in the heavier 
excavating machinery line. 
had long records of good earnings and were dependab.e 
dividend payers. 

‘tion to benefit to the fullest extent from the demand for 
steam shovels which is expected to result from the passage 
by Congress last spring of the Mississippi flood relief bil. 
Surveys for the work to be done under the act now are 
being made, and actual construction should begin late in 
the year or early in 1929. 


Both predecessor con:panies 


The consolidated corporation is in posi- 


num on the convertible preference stock and 
$3.50 a share on the common, fluctuating very 
little from year to year. Financiai position 
is strong, and there is no funded debt. 

The convertible preference stock is in 2 
strong position. Earning power in normal 
years apparently is about 2% times dividend 
(Please turn to page 875) 
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National Supply Oil Well Supply 


Two Supply Companies Compared 


Financial and Earnings Position Contrasted— 
Trade Conditions—Market Value of Shares 
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CERTAIN specialized industry, 
A represented on the New York 
Stock Exchange by the securi- 
ties of only two companies, which, how- 
ever, pretty much dominate their field, 
devotes its activities to supplying the 
requirements of various phases of the 
petroleum industry, with particular 
emphasis laid on the manufacture and 
distribution of oil well drilling equip- 
ment. It is, accordingly, a business 
which shares to a large extent the 
marked irregularity inherent in the oil 
industry, especially in respect to pro- 
duction of crude, and earning power, 
consequently, is of a “feast or famine” 
character. The “feast” held sway in 
1926 and through the initial quarter 
of 1927, but from then on business 
has been ebbing appreciably, income 
statements for the first six months of 
the current year being scarcely recog- 
nizable along side of those published a 
year and two years earlier. 
This peculiar situation was a direct 
reflection of the spectacular rise of 
Seminole, Panhandle, and other prolific 
pools, and their subsequent fall, pre- 
cipitated in part by the discouragement 
to production resulting from the tre- 
mendous supply of unmarketed crude 
oil and prorating agreements designed 
to place an artificial check upon un- 
restrained drilling. In a sense, then, 
unusual prosperity of oil supply com- 
panies is a bad omen for the oil in- 
ustry in general, for it is probably 
based on an unhealthy degree of drill- 
ing activity. An even keel of business 
tom year to year would, of course, be 
more desirable from the point of view 


of the supply companies as well as the 
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oil industry, instead of the present ex- 
treme swings of the pendulum, where- 
in a period of large profits is followed 
by conditions not conducive to assur- 
ance as to covering dividend require- 
ments in the case of the larger and 
stronger company, and which are re- 
sponsible for an actual operating 
deficit in the case of the other com- 
pany. It is a type of situation, how- 
ever, where undue pessimism is not 
warranted, for the principal requisite, 
a return to more normal conditions, is 
sooner or later almost inevitable. 


A Long History 


Both organizations have a_ back- 
ground of many years of successful 
past operation, and National Supply 
Co. of Delaware in particular is 
extremely well fortified financially 
against contingencies. Disbursements 
on the part of the latter have on the 
average been well within earnings, 
and while a more liberal policy was 
adopted following the sharp upturn in 
profits in 1926, there was still a sub- 
stantial surplus retained in the busi- 
ness. The basic dividend rate in that 
year was increased from $3 to $4, and 
was supplemented by extra payments 
of $2 each at the close of 1926 and 
1927. Such a policy leaves the com- 
pany leeway in adjusting dividends to 
earnings without disturbing the basic 
rate. In the light of current earnings, 
anything in excess of the regular $4 is 
improbable during 1928. Even this rate 
was not covered in the first six months, 
the balance being equivalent to $1.63 
per share of common, which included, 
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> 
} ae . $ 
Capitalization Outstanding + 
PX 
é National Supply Co. Oil Well Supply Co. ¢ 
& OS Se ee Sr eek eee eee ek COE rere None None &e 
Preferred Stock (7% Oum.) .....ccccccccccccccccccscvercsrvcvccecs $7,095,100 $6,690,000 % 
es RN 8 Ee ac oweuntinihinnescanwnerans 15,000,000 ($50 par) 9,164,175 ($25 par) & 
’ 300,000 shares $66,567 shares = 
4 ee 
ae 3 
rc ’ m-—1926—__—_... - 1927- ~ 7——1928 (6 mos. )——, $ 
, National Oil Well National Oil Well National Oil Well National Oil Well 7 4 
, Supply Supply Supply Supply Supply Supply Supply Supply & 

UJ 
. Balance for Dividends (millions) .......... $2.0 $1.4 4.5 2.0 2.8 0.5 0.7 def. 4 
} Preferred Share Earnings ...........-+s0+0e 28.40 20.61 63.91 29,81 39,20 7.83 10.40 nil & 

> 4 
; Common Share Earnings .........++.seseee 6.71 2.92 15.19 4.80 8.59 0.05 1.63 nil = 
¥ Net Working Capital (millions)............ 26.0 19.5 28.2 19.4 29.4 17.7 $1.0 N.F. > 
. Cash or Equivalent (millions) ......++..06 5.3 2.4 3.3 2.0 7.1 1.8 8.9 N.F. = 
> 
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however, a very poor first quarter of 
only 27 cents per share. These figures 
compare with $15.19 and $8.59 for the 
full years of 1926 and 1927 respective- 
ly. If earnings for the balance of the 
year can be maintained at the rate 
shown in the second quarter, the regu- 
lar $4 dividend should be reasonably 
secure, but even otherwise, the com- 
pany is so financially stable and so 
firmly established in a field which can 
hardly remain inactive for any great 
length of time, that any downward re- 
vision would in all probability be 
temporary and due to a reluctance to 
dip into a surplus entirely adequate 
for the purpose. The ability of the 
common to remain at relatively high 
levels in the face of poor earnings is 
indicative of prevailing confidence in 
its fundamental soundness. 

The situation in regard to Oil Well 
Supply Co., also occupying a promi- 
nent position in the field of equipment 
supply to the oil industry, is in many 
respects altogether different. With a 
capitalization very similar to that of 
National Supply, in both cases consist- 
ing of 7% preferred and common 
stocks only and no funded debt, the 
effect of prevailing conditions upon the 
earnings of Oil Well Supply was much 
more severe, and the net result for the 
first six months was a deficit of almost 
$86,000 before deduction of preferred 
dividend requirements. Common divi- 
dends, previously paid at the rate of 
$2 per annum, were suspended in June, 
and it is obvious that some improve- 
ment must be in evidence before pre- 
ferred dividends can be regarded as 

(Please turn to page 873) 
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Leading Cigarette Manufacturing 
Companies 


Effects of Recent Price Cuts—Securities Compared 





Price Cut in Cigarettes Disturbs Industry 


OMING like a thunderbolt out of a serene sky, un- 

heralded by any foreboding signs the announcement 

in April, 1928, of a cut in the wholesale price of sev- 
eral popular-priced brands of cigarettes, caused consider- 
able apprehension on the part of those interested in the 
securities of the cigarette manufacturing companies. In 
most quarters this development was wholly unexpected, for 
although some clouds had been gathering on the horizon, 
these were not thought to be of the threatening kind, espe- 
cially in view of the fact that the industry has been enjoy- 
ing for many years a growth which is little less than 
phenomenal. 

«Monti: after month the industry has continued to show 
new high records as compared with corresponding months 
of previous years, bringing in its wake increasing pros- 
perity for the industry as a whole. 


Reasons for Price Reduction Not Specific 


Despite the tremendous and ever-expanding market for 
cigarettes, domestic competition has steadily been growing 
more intense, and warfare for supremacy in the field has 
been raging under the surface for years. To make the situa- 
tion potentially more acute, aggressive foreign competition 
has made its appearance during the past year or so. This 
“invasion” of the American market is chiefly by British 
companies who for some time have been making plans to 
introduce popular-priced cigarettes to compete with the 
domestic brands. The most formidable of the foreign con- 
tenders is the British American Tobacco Co., Ltd. (affili- 
ated with the Imperial Tobacco Co., Ltd.), a powerful for- 
eign group. As yet this “invasion” has not assumed serious 
proportions. 

The price decline was initiated by the R. J. Reynolds To- 
bacco Co., manufacturers of the “Camel” brand of cigarettes, 
and the largest factor in the cigarette business, but was met 
at once by the American Tobacco Co., manufacturers of 
“Lucky Strike” cigarettes, by the Liggett & Myers Tobacco 
Co., makers of “Chesterfield” cigarettes, and by the P. 
Lorillard Co., sponsors of ‘the recently introduced 
“Old Gold” brand. -The reduction in the price of these 
four popular brands of cigarettes amounted to over 
11%. 

Whether this price reduction was induced by the force 
of impending economic circumstances or whether through 
considerations of policy, the immediate impression imparted 
was that the cigarette manufacturing companies would be 
called upon to forego a considerable portion of the 
profits shown in former, more favorable periods. It is 


possible, however, that this price reduction is only tempo- 
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rary, as there is now talk of reestablishing the old price 
level. 


Large Potential Loss Through Price Cut 


The potential loss in net revenue to the cigarette com- 
panies due to the price cut has been variously computed, 
some estimates running as high as $34,000,000. It is diff- 
cult, to say the least, to form an accurate estimate, because 
the cigarette companies jealously guard all data and figures 
which might reveal their true status in the industry. By 
the use of some approximate figures, however, an in- 
dependent estimate may be made of the potential loss in 
revenues due to the price cut. 

The “Big Three” of the cigarette manufacturing indus- 
try—R. J. Reynolds Tobacco Co., American Tobacco Co. 
and Liggett & Myers Tobacco Co., with their leading 
brands, Camel, Lucky Strike and Chesterfield, are generally 
conceded to account for about 85% of all the cigarettes 
produced in the United States. P. Lorillard Co., the fourth 
largest producer of domestic cigarettes is at present en- 
gaged in expanding the market and popularizing “Old 
Gold” cigarettes which were introduced about two years 
ago, and it is probable that these account for not more 
than 5% of the total cigarette sales. 

In 1927, total domestic production of cigarettes was 
slightly in excess of 97,000,000,000 and with the normal 
rate of increase as shown over a period of years back, and 
continuing during the first half of this year, the total pro- 
duction of 1928 is estimated at 109,000,000,000 cigarettes. 

The “Big Three” in 1927 showed aggregate net earnings 
available for dividends of $71,081,861. Assuming that 
these three companies with their three leading brands will 
continue to account for 85% of the market in 1928, the 
total earnings based on the old price and on the forme: 
margin of profit would be in excess of $80,000,000, or an 
increase of $9,000,000 over 1927. With the reduced price 
in effect amounting to about 36 cents per thousand ciga- 
rettes, however, there will be a diminution of this figure 
by about $33,000,000, or in other words, the “Big Three 
have an indicated loss of $24,000,000 from the 1927 figure 
instead of an increase of $9,000,000. 





Cigarette Companies Cutting Expenses 


Obviously in order to maintain the rate of profit estab 
lished in 1927 or to increase it, either selling expenses, 
which means chiefly advertising costs, must be reduced, o 
operating economies must be effected, or both. 

Advertising appropriations by the leading cigarette com- 
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panies Lave increased to a large extent in recent years. In 
1927, for instance, the aggregate advertising expenditures 
of the three leading cigarette manufacturers has been esti- 
mated between $50,000,000 to $60,000,000. The original 
appropriations for 1928 called for an advertising outlay 
estimated at over $70,000,000. Such expenditures for ad- 
vertising should be considered in connection with the fact 
that the total net profits available for stockholders in 1927 
were only $71,081,861, the best year in the history of each 
of the three companies. 

A slash of 35% in the advertising appropriations would 
absorb the apparent loss in earning power as estimated 
above. It appears that there is a great deal of unnecessary 
repetition and overlapping in cigarette advertising cam- 
paigns which can be eliminated with benefit to the industry. 
Certain media are more effective than others. One concern 
which has employed various media for advertising has dis- 
covered that the effectiveness of newspapers and magazines 
has become more apparent each year and is now concentrat- 
ing its advertising in such organs. While it is realized that 
a drastic reduction in their advertising programs may re- 
sult in reduced sales, this conclusion does not necessarily 
follow because greater effectiveness in advertising will 
compensate for reduced volume. 

Entirely apart from the advertising phase of the ques- 
tion, are the economies that are being made in the operat- 
ing department of the cigarette industry. The phenomenal 
growth of cigarette production has stimulated the develop- 
ment of time and cost saving machinery. A recent innova- 
tion is the introduction of a new cigarette wrapping ma- 
chine which it is claimed cuts the cost of this operation 
from about 12 or 13 cents to 7 cents per thousand. In time 
all the large companies will use this machine which should 
take up at least 5 cents of the 36 cents reduction in profits 
per thousand cigarettes. Other operating economies are 
being planned which should result in the savings of an 
additional 10 cents per thousand cigarettes produced. More- 
over, it has been true on the occasion of previous price 
reductions, that the demand for cigarettes increased, and 
with the stepping up of production, further savings should 
result. Tobacco interests maintain that a very large por- 
tion of the loss entailed through the price cut will be ab- 
sorbed by operating economies already effected or under way. 


Raw Material Prices Slightly Higher 


Offsetting to some extent the savings effected through 
operating economies, is the higher average cost of tobacco 
used. The practise in the tobacco industry is to average 
the cost of tobacco over the last few years and using this 
average as the cost of the current raw material consumed 


in manufacturing. In 1927 several types of domestic leaf 


showed sharp increases over 1926 and 1925, but the effect 
of this, of course, will be diminished through the averaging 
method of arriving at the cost of tobacco used in manufac- 
ture. The advance in the average cost probably does not 
amount to much over 1 cent per pound, which means an 
increase of about 3 cents in the cost per thousand ciga- 
rettes. 


Cigarette Industry Has Shown Remarkable 
Growth 


Cigarette smoking has long since passed from what ap- 
peared to be a fad not only for men but for women also, 
until it is now a national habit. 

The following figures show the remarkable growth of 
cigarette production: 


Total Cigarettes 
55,780,473,074 
66,733,896,288 
72,725,043,310 
82,264,529,154 
92,110,213,691 
97,188,168,021 


60,194,861,672 
55,344,107,722 


Numerous factors have contributed to the growth of 
cigarette output. The almost universal use of cigarettes 
among the soldiers gave the cigarette a tremendous boost 
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Table 1.—Working Capital Position of Major 
Cigarette Companies 


R. J. Reynolds 


$10.799,225 


11,730,663 
108,773,089 


Liggett & 
Myers 
$15,390,249 
4,476,164 
10,999,773 
95,893,891 


American 
Tobacco 


$14,759,972 


10,870,259 
85,820,330 


8,927,873 
51,678,542 





$136,302,977 
11,835,690 


Total Current Assets 
Total Current Liabilities 


$126,760,077 
14,659,712 


$111,450,561 
7,929,731 


$63,637,347 
4,516,341 





Net Working Capital $124,467 ,287 








during the war period. In recent years, the woman smoker 


$112,100,365 $103,520,830 


has undoubtedly been the major influence in the expansion 


of cigarette production. 


Not so long ago, advertising dis- 


plays only indirectly appealed to the woman smoker, but 


now the appeal is direct. 


The possibilities in this direction 
for further increase in the use of cigarettes is tremendous. 


It is probable that the advent of the chain grocery store 
into the cigarette selling field is a step in expanding this 


market among women. 


tobacco stores. 


Then, of course, is the growth factor in the population 
which constantly adds to the cigarette smoking ranks. The 
rew generation is constantly making itself felt as con- 
sumers of tobacco, and inasmuch as cigarette smoking is 
the most popular form of the tobacco habit at present, it is 
only natural that the cigarette branch of the industry bene- 
In addition to this, it is estimated that there 
are 5 million persons in the United States who would like 
to smoke but do not do so for only one reason and this be- 
cause they have been told, or they imagine that tobacco 


fits most. 


does not agree with them. 


Conditions Favorable for Further Prosperity 


Fundamentally, then, underlying conditions are sound in 
the cigarette industry. While it is not expected that all 
of the potential loss in profit accruing to the cigarette com- 
panies will be compensated for immediately in reduced 
manufacturing and selling costs or by virtue of the con- 
stantly increasing output, nevertheless, it seems reasonably 
possible to accomplish this, and it is not improbable that 
for some of the cigarette manufacturing companies, profits 


will be greater than before. 


So far as foreign competition is concerned, this does not 


at the moment appear as a serious 
threat. It can become formidable 
only if the foreign companies are 
prepared to make huge advertising 
outlays amounting to as much as 
$35,000,000 to popularize their ciga- 
rettes. 


Sharp Decline in Securities 


of Cigarette Companies 


The announcement of the price 
cut in cigarettes came at a time 
when the general list of stock prices 
was rising rapidly, but this, how- 
ever, did not prevent the common 
stocks of the leading cigarette com- 
panies from experiencing sharp de- 
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It offers her a convenient place 
to buy cigarettes for herself and the household, avoiding 
the necessity of entering those male strongholds—the retail 


$59,121,006 





clines as a consequence. The ciga. 
rette company stocks had been gel 
ing on a relatively high basis with 
respect to yield as well as to per 
cent earned on the market price of 
the stocks. These high prices, of 


course, were discounting the future 
prospects for the companies based 
on constantly increasing earning 


power due to the inherent factor of 
growth. The price cut, however, 
dispelled the prospects of higher 
earnings, at least for the immediate 
future, and the chief prop for the 
high level of cigarette company 
stock prices was removed, causing 
the prices for the stocks to seek 
lower levels, until such time as the 
earning power is recouped and con- 
fidence restored. Up to recently 
they have recovered only moderately 


in market price though they are holding well. 













Companies Manufacture Diversified Line o} 


Tobacco Products 


While the price cut in cigarettes has focused attention 
on the four major cigarette companies, it should be realized 
that in addition to popular-priced cigarettes, these com- 


panies also are interested in other tobacco products, the 


brands. 






















earnings of which are unaffected by the cigarette price cut. 

R. J. Reynolds Tobacco Company, for instance, is one of 
the leading manufacturers of plug, twist and smoking 
tobacco including such well known brands as “Prince 
Albert” smoking tobacco and “Brown’s Mule” and “Apple” 
chewing tobacco. 

Liggett & Myers Tobacco Co. makes all kinds of tobacco 
produets except snuff and large cigars. 
“Chesterfield” cigarettes it makes “Fatima” and “Pied- 
mont” 


In addition to 


Other brands of tobacco products are 


“Duke’s Mixture,” “Velvet,” “Granger Rough Cut,” “King 
Bee,” “Star,” “Horse Shoe,” “Masterpiece,” “Sweet Cuba” 
and “Recruit” little cigars. 

The American Tobacco Co. specialties beside “Lucky 


Table II.—Earnings Compared 


Earned per share 1926 ....... 
Earned per share 1927 ....... 


Dartent GiwtGeed Tate qo. ccccciesccccces (>) 5,00 8.00 


tobaccos. 


Current Market Price, Common B Shares. 


% 1927 Earnings on Market Price........ 


% Yield on Market Price ....- 


(a) A stock dividend of 25% was also paid in 1927. 
Stock dividend of 10% paid in 1926 and 1927. 


(b) Includes $1 extra. 
* Common stock. 


Reynolds 

























Strike” are “Sweet Caporal,” “Pall Mall” and “Melachrino” 
cigarettes, and “Bull Durham” and “Tuxedo” smoking 
The company also owns substantial stock inter- 
ests in the American Cigar Co., Schulte Retail Stores and 
United Cigar Stores. 

P. Lorillard Co. until recently was interested chiefly in 
smoking and plug tobaccos, little cigars and Turkish ciga- 
rettes. Its brands include “Stag,” “Union Leader,” “Sensa- 
tion,” “Beechnut,” “Climax,” “Planet” and among ciga- 
rettes, “Helmar,” “Mogul,” “Murad,” “Egyptian Deities” 
and “Old Gold.” 
Acts” and “Royal Bengals.” 


Little cigars handled are “Between the 


American Liggett 


Tobacco & Myers Lorillard 

$9.90 $6.76 $2.58 
7.27 10.29 6.57 1,25 
(b) 5.00 
142 162 90 29* 
1.3% 4.3% 
5.6% 


None 


5.1% 6.4% 


5.0% 
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strong Financial Position of Companies 


The latest balance sheets available on the four major 
cigarette companies dated Dec. 31, 1927; show that all four 
were in exceptionally strong working capital position as 
given in Table 1. 

So far as foreign competition is concerned, the above 
companies are well-equipped with capital funds to meet this 
situation should it assume serious proportions. The R. J. 
Reynolds Tobacco Co., Liggett & Myers Tobacco Co. and 
American Tobacco Co., are in a “stand pat” position in 
that there has been no apparent necessity of having to 
make heavy capital expenditures. The P. Lorillard Co., 
however, is engaged in a program of expansion in conrfec- 
tin with the development of a wide market for its brand . 
of “Old Gold” cigarettes, and, therefore, it is quite likely 
that its working capital position is less favorable at this 
time than at Dec. 31, 1927. 


Indications of Recovery in Earning Power 


Dispelling the gloom and uncertainty surrounding the 
prospects of the cigarette manufacturing companies is the 
optimistic note struck 
by the reports of the 
American Tobacco 
(Co. and R. J. Reynolds 
Tobacco Co. covering 
operations for the first 
six months of 1928. 

Both companies re- 
port net profits for this 
six months’ period in 
excess of those of any 
similar period in the 
history of either com- 
pany. More significant 
is the fact that the net 
profits for the month 
of June, when the price 
reduction was in effect, 
likewise established rec- 
ord. The American 
Tobacco Co. reports 
that the volume of 
sales for the first six 
months was more than $18,000,000 higher than for the 
corresponding period of 1927. 

While it is still. too soon to base a broad conclusion 
upon these results, it does indicate, nevertheless, that the 
dilemma caused by the price cutting will probably work 
out favorably for the cigarette manufacturing companies. 
The two above companies, evidently, are adjusting them- 
selves to the new conditions. ' 


Common and 
Class B Com. 


$8,278,177 

8,148,311 

8,046,409 
10,393,861 
13,713,664 
16,060,959 
17,167,408 


$15,092,681 
15,671,273 
14,646,157 
17,622,887 
19,076,938 
19,337,666 
20,097,188 


Effect of Capital Structure on Change in 
Earnings 


With different styles of capjtalization, the effect of a 
change in earnings would naturally vary with the different 


companies. As long as earnings increase, effect of heavy 
bror charges in the form of funded debt interest and pre- 
ferred dividends would be of special importance only be- 
‘ause all the increase will accrue to the benefit of the com- 
non stockholders. This is a form of pyramiding, On the 
ther hand, should earnings experience a sharp decline, 
then the common stockholders will be especially pinched, 

ause prior charges remaining the same, all of the de- 
‘tease will be at the expense of the common stock. In other 
Words, heavy prior charges tend to magnify the effect of a 
range In earnings on the common shares. Of the four 
me cigarette manufacturing concerns, R. J. Reynolds 
dbaceo Co. has the simplest capital structure consisting of 
ily two classes of common stock—$10,000,000 common 
(par $25-—voting) and $90,000,000 Class B common ($25 
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Table If1.—Net Earnings Available for 


Common Stocks 


AMER. LIGGETT & MYERS P. LORILLARD R. J. REYNOLDS 
TOBACCO CO, 
Common and 
Class B Com. 


TOBACCO CO, 





par—nron-voting). The company retired $20,000,000 7% 
preferred stock in January, 1926, thereby eliminating 
$1,400,000 charges prior to the common stock dividends. 

The American Tobacco Co. has a very small funded debt 
totalling only $1,124,350, but has outstanding $52,699,700— 
6% cumulative preferred stock (par $100), calling for 
annual dividend of $3,212,000. This is followed by $40,242,- 
400 common stock (par $50—voting) and $57,401,800 Class 
B common stock (par $50—non-voting). 

Liggett & Myers Tobacco Co. has total funded debt of 
$28,450,150 and $22,514,100—7% cumulative preferred 
stock (par $100) ahead of its common shares consisting of 
$21,496,400 common (par $25—voting) and $43,859,550 
Class B common (par $25—non-voting). The bond issues 
and preferred stock call for a charge of $3,265,000 per 
annum before dividends can be declared on the common 
stock. 

P. Lorillard Co. is the most heavily bonded of the four 
companies, with total outstanding funded debt of $35,192,- 
200 calling for annual interest charges of $2,026,000. In 
addition, Lorillard has $11,307,600 of 7% cumulative pre- 
ferred stock (par $100) outstanding requiring $791,500 in 
annual dividends. 

This makes total charges of about $2,818,000 which must 
be met before any distribution is made on the common 
shares. In 1927, P. 
Lorillard Co. floated an 
issue of $15,000,000 De- 
benture 5% % bonds due 
1937, ostensibly to raise 
money to push its de- 
velopment campaign in 
“Old Gold” cigarettes, 
While this may have 
been the cheapest way 
of raising the money, 
it does not seem the 
most conservative way 
for the purpose, that 
is, from the viewpoint 
of the common share- 
holder, who is naturally 
affected by the increase 
in fixed charges. Never- 
theless, it may have 
been the most conveni- 
ent and available 
method open to the 
management at the time of the financing. 








TOBACCO CO, 


Common and 
Class B Com, 


$14,858,322 
20,592,796 
21,639,876 
22,377,716 
23,821,579 
26,249,403 
29,080,665 


co. 


Common 
$5,486,792 
6,096,912 
4,246,509 
4,413,305 
4,849,899 
3,325,666 
1,699,254 


Trend of Earnings of Cigarette Companies 
Has Been Upward 


Reflecting the tremendous growth of the cigarette in- 
dustry in recent years, the net earnings of the “Big Three” 
have shown a marked upward tendency over the same 
period, as illustrated by the chart. Cigarette production has 
increased about 86% from 1921 to 1927. Aggregate net 
earnings of the “Big Three” before interest charges in- 
creased 49% over the same period. 

The most pronounced upward trend is shown by R. J. 
Reynolds Tobacco Co., which incidentally has the simplest 
capital structure. Liggett & Myers Tobacco Co. experi- 
enced a sharp rise in the years 1925 and 1926, but the rate 
of increase flattened out in 1927. In the case of American 
Tobacco Co., the upward trend has been more moderate. 
The reports covering the first six months of 1928 indicate 
a continuation of the upward trend, despite the cut in 
cigarette prices, at least in the case of R. J. Reynolds To- 
bacco Co. and American Tobacco Co., who have reported 
thus. 

Included in the table is also P. Lorillard Co. The trend 
of earnings has been distinctly downward; in fact, the 
management sensing this some time ago decided to intro- 
duce on the market a popular priced blended cigarette “Old 
Gold” to recoup earning power. 

The tendericy to discount the inherent growth factor has 
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long had the influence of causing the 
stocks of the cigarette manufacturing 
companies to sell on a relatively high 
level with respect to both current yield 
basis, as well as the per cent earned 
on the market. Even at present levels, 
after the sharp reaction from the high 
prices for the year, the stocks do not 
give a large return as is shown by the 
accompanying comparison. Table II. 

Based on the number of times earn- 
ings the stocks are selling, R. J. Rey- 
nolds Tobacco Co. is the highest priced 
of the “Big Three” group, selling at 18 
times 1927 earnings. American To- 
bacco Co. is currently selling for 16 
times 1927 earnings, while Liggett & 
Myers is selling for 14 times such 
earnings. 

The possibility of stock split-ups in 
R. J. Reynolds Tobacco Co. and Ameri- 
can Tobacco Co., rumors which persist 
in the financial district, may account 
for the relatively higher price for the 
common shares of these companies. A 
4 to 1 split is talked of for R. J. Rey- 
nolds Tobacco Co. common and Class 
B common stocks, and changing stock 
from $25 par to no par. The new 
stock is expected to be placed on a 
$1.50 per annum basis, equivalent to 
$6.00 on present stock. 

The American Tobacco Co. is men- 
tioned in a 2 to 1 split-up of the com- 
bined common and Class B common 
shares. It is possible that stockhold- 
ers may receive more than the present 
$8 annual return on their new stock. 

The P. Lorillard Co. common stock 
is currently selling at a price equiva- 
lent to 23 times its 1927 earnings. 
This exceptionally high ratio is not re- 
flecting the current status of the com- 
pany, but rather is discounting the 
possibility of re-established earning 
power through the eventual success of 
popularizing its “Old Gold” brand of 
cigarettes. Lorillard common _ stock 
has declined sharply from its high of 
the year 46%. A low price of 23% 
has recently been made, but some re- 
covery has occurred. 









Outlook Is Favorable 


The outlook for the domestic ciga- 
rette manufacturers appears to be fav- 
orable, and one can continue to be rea- 
sonably optimistic particularly on the 
“Big Three” companies, R. J. Reynolds 
Tobacco Co., American Tobacco Co. 
and Liggett & Myers Tobacco Co. Re- 
ports so far indicate that the potential 
loss feared through the price cutting 
of cigarettes will be made up, and, very 
likely, more than made up through 
larger sales and lower operating ex- 
penses. Large savings can be made 
through more effective advertising. The 
extent to which companies can go in 
increasing their operating efficiency 
will also have a bearing on their abil- 
ity to report larger profits. 

The common stocks of the “Big 
Three” will never offer a very large 
return so long as present earning 
power continues, and the prospect of 


(Please turn to page 871) 
848 





Preferred Stock Guide 


NOTE: The following list of preferred stocks has been arranged 
solely on the basis of current yields. The position of any stock in the 
Guide is not intended as an indication of its relative investment merit. 
Readers should observe a proper diversification of commitments in mak- 
ing their selections from this list. 


Railroads 


Div. Rate ——Earned $ per Share——, Redeem- Recent Yield 
$perShare 1925 1926 . 1927 able Price % 


Norfolk & Western ......... 4 (N) 115.54 160.35 183.40 No 

oe ere ree \ 41.17 39.35 No 

Atchison, Top. & St. Fe..... A 48.83 40,47 No 

Baltimore & Ohio ........... ‘ E 38.44 

Southern Railway .......... d e 36.17 

Pere Marquette Prior ....... A . 64.08 

Wabash “BA” ...cccccesccece j ‘ 6.87 R ] 
Colorado & Southern 2nd..... y . 53.76 F i 
St. Louis Southwestern....... 2 . 9.30 

N. Y., Chicago & St. Louis... J . ° since 
Chic., Rock Is. & Pac. 2nd... 
Kansas City Southern ....... 
Colorado & Southern Ist...... 
N. ¥., New Haven & Hart... SRE ety 
St. Louis, San Francisco..... 102.65 F 2 : middl 


Public Utilities summ 


Columbia Gas & Electric..... 6 (C) 2. 27.81 , f Augu 
North American Co.......... 8 (C) 21.91 é . : tende! 
Public Service of New Jersey 8 (C) §19.66 . x been 

Federal Light & Traction.... 6 (C) $3.02 : Y : quart 
Philadelphia Co, ............ 3 (C) 23.53 ao 
Hudson & Man. R, R. Conv.. 5 (N) 84,12 ' 
Amer, Water Works & El.... 6 (C) aes ; compé 
Standard Gas & Electric..... 4 (C) 14,00 x ‘ situat 
West Penn Electric.......... (C) 16.15 : : : be des 
Electric Power & Light...... (C) 9.72 ‘ . ing 1 
Continental Gas & Elec, Prior (C) 22.26 R ; with 





Industrials — 
International Harvester ..... (C) $2.11 36.74 
American Smelting & Ref.... (C) $0.88 $5.52 
McCrory Stores .....+....... (C) 45.97 47.82 
Pillsbury Flour Mills ........ (C)° Sse *20.19 
Studebaker Corp. ........... (C) A : Steel 
General Motors ............. (C) ; i p nl 
Case (J, I.) Thresh. Mach... (C) - . . ; b Petr 
U. 8. Cast Iron Pipe......... (C) ° . D Coal 
Endicott Johnson ............ (Cc) : d : . wa 
Mathieson Alkali Works..... (C) r A - D Corn 
SPP ey yy yk eee (C) y m ‘ D Hogs 
International Silver ......... (C) ; . . . et 
ee (C) . . . * Rubt 
U. 8. Industrial Alcohol...... (C) A x 5 i Wool 
Bethlohem Steel Corp........ (c) : r . _ 
Baldwin Locomotive ......... (C) J 4 . , Suga 
American Cyanamid ......... (C) 5 F / 4 Pape 
Associated Dry Goods Ist.... (C) : ian! 
Radio Corporation .......... 5 (C) i 5 , A, 
Mid-Continent Petroleum .... (C) \. i i g (1) 
sates (0) . Basic 
ye (C) . ’ - ¥ thee 
Hie te (e) . aes 
Central Alloy Steel .......... (C) poate le ° r (7) 1 
General American Tank Car.. (C) : P ‘ : o3 
U. 8. Smelting, Ref. Mng.... 3.5 (C) J \< 4 Heavi 
Bush Terminal Debentures.... 7 (C) f J . | 7, Bp 
Victor Talking Machine...... (CG) i . - ‘ a 
International Paper ......... (C) $ ° ‘ tucky 
Goodyear Tire & Rubber..... Spaces R id 110 eg: 
©—Cumulative. N—Non-cumulative. Cumulative up to 6%.  § Earned on all pf: | Ib; ( 
stocks. * Years ended June 30. Guaranteed unconditionally by Bush Terminal Co. Der M 
; J ee 
——— 
— | 
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Business Makes Good Progress 


Outlook for Fall Months Indicates Growing Activity— 
Important Industries Continue Satisfactory Operating Schedules 


—Bright Agricultural Prospects Lend Further Confidence 





STEEL 








Demand Holds Up 


HE quarter just closing has been 
T to date a most satisfactory one 

for the steel industry, especially 
since sustained volume of demand and 
active mill operations are an unusual 
occurrence during a period of normal 
summer dullness. Production since the 
middle of July has been maintained at 
the average rate of the first six months, 
while the tonnage booked during the 
summer months was much larger than 
anticipated. Although it was not until 
August that prices showed advancing 
tendencies, nevertheless firmness has 
been apparent throughout the third 
quarter and producers have been able 
to realize somewhat higher returns in 
comparison with a year ago. The price 
situation, however, still leaves much to 
be desired but unceasing efforts are be- 
ing made to bring consumers in line 
with changing conditions as regards 

(Please turn to page 877) 
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COMMODITIES* 


(See footnote for Grades and 
Units of Measure) 
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Tobacco (14) ... 
Sugar (15) .... 
Sugar (16) .... 
Paper (17) .... 
Lumber (18) ... 22.64 


RSSREKNESSSSIES 
BRK RS 


SSSososoRorrorn 


J 


esha 
*Aug, 25. 


(1) Open hearth billets, $ per ton; (2) 
Basic Valley, $ per ton; (3) Electrolytic, 
& per pound: (4) Mid-Continent, 36°, $ per 
bbl.; (5) Pittsburgh, steam mine run, $ 
Der ton; (6) Spot, New York, c. per pound; 
(1) No. 2 red, New York, $ per bushel; 
(8) No. 2 Yellow, New York, $ per bushel; 
(9) Light, Chicago, c. per pound; (10) Top, 
Heavies, Chicago, c. per Ib-; (11) Rio, No. 
7, Spot, c. per Ib.; (12) First Latex crepe, 
& per Ib.; (18) Ohio, Delaine, unwashed, 

+; (14) Medium, Burley, Ken- 
tucky, c. per Ib.; (15) Raw Cubas, 96° 
Full Duty, c. per Ib.; (16) Refined, c, per 
Ib.; (17) Newsprint per carload roll, c. per 
ee) Yellow pine boards, f, o. b. $ 




















THE TREND IN MAJOR INDUSTRIES 


STEEL—Production is holding up well, comparing favorably 
with the average high rate of the first half. With de- 
mand unusually heavy during third quarter and in view 
of stronger price situation, earnings should at least show 
a slight increase. Pig iron is currently much improved. 


METALS—Hand-to-mouth buying exists in copper and no 
marked improvement is expected until after Labor Day. 
Conditions are excellent and there is strong possibility 
that price may go 15 cents. Lead buying is better, with 
prices trending upward. Zinc is unchanged. 


PETROLEUM—Although notable progress has been made 
toward placing the oil industry in a better position, the 
discovery of new wells presents further problems in the 
control of output. Refiners are making an excellent 
showing, as gasoline, both for export and domestic use, 
continues in heavy demand with prices maintained at 
the highest levels of the year. 


AUTOMOBILES—Output is holding up well despite slightly 
lower operating schedules and indications are that the 
present rate will continue for some time. Ford is pro- 
ducing about 4,000 cars a day, with the goal set at 5,000 
by the middle of September. Retail sales have been 
satisfactory, especially for lighter cars. 


RAILROADS—Although car loadings in week ended August 
11 showed a slight decline, the outlook for heavier 
traffic movement in coming months is bright. Despite 
lower gross many companies in July were able to report 
higher net income as a result of operating economies. 


MOTOR ACCESSORIES—Demand for automotive parts and 
accessories continues in exceptionally good volume, with 
sales running ahead of previous years. Activity of auto- 
mobile manufacturers forecasts sustained business dur- 
ing Fall, with expanding profit margins. 


SHIPPING—Ocean freight markets are somewhat improved, 
a better tone prevailing and rates firming up slightly. 
Revival of interest, however, is not likely to be featured 
by any spectacular change for the better, although long 
term prospects are not quite so dismal. 


RETAIL TRADE—Distributive trade movement in July con- 
tinued its upward trend, with department and chain store 
sales registering a gain of 3% and 6% respectively over 
the same month in 1927, while mail order sales increased 
22%. Favorable agricultural outlook indicates further 
satisfactory volume of business. 


SUMMARY—Although the business situation presents diver- 
gencies common to this time of the year, the broader 
trend is in an upward direction. Approach of increased 
Fall activity in many lines is encouraging, while the crop 
yield is also responsible for better sentiment. 
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TOsDAY=The, Young Executive® | 


Through this medium we ex- 
tend to our subscribers an op- 


This department is the contri- 

bution of The Magazine of 

Wall Street to the financial 

education of the nation’s pres- A . ‘ 
ent and future investors and $ WwW, 
business executives. eS ae 


TO: MORROW=The Business leader 


portunity to assist us in spreading the doctrine of safe 
and sound investment by using these pages as a practical 
guide to financial success intheir own homes and offices. 


Recreation 





ACH day brings forth its new ex- 
periences that in the aggregate 
tend to make life interesting and 
worth while. There is, however, 
something in every one of us that 
demands more than the slightly 
changing events of daily exist- 

ence. The mind seeks new fields of thought 

and the eye new sights in much the same 
way that the body periodically demands 
rest. A change of scene, new thoughts and 
recreative activity are from time to time 
essential to the well-rounded life, and con- 
ducive to better physical and mental health. 

The old story is only too familiar of the 
successful business man who dedicated to 
his work all of his thought and energy to 
the sacrifice of the pleasures that might 
have been his in the enjoyment of his fam- 
ily, in travel or in whatever other direction 
his taste lay. On his retirement he found 
that he had no capacity left for pleasure. 
He had forgotten how to play. 

It is not sheer charity which prompts 
the average business organization to grant 
its employees vacations each year. Henry 
Ford does not operate his factory five days 
a week because he wants Saturday to him- 
self. Indeed, if the results could be com- 
puted in dollars and cents, a vacation pol- 
icy would no doubt be found to rest on a 











profitable basis. Educational institutions 
long ago discovered the necessity of a sab- 
batical year for their staff members. The 
human mind cannot stand still and if it is 
to develop to the height of its usefulness, 
its inspiration must be periodically re- 
newed at the fount of new experiences. 

To make the most of what recreational 
opportunities are available is a problem 
that merits the thought and planning of 
every family. Every. well-balanced budget 
should make provision not only for an an- 
nual vacation of some description but should 
also be so laid out as to enable other oppor- 
tunities for short trips, week-ends, occa- 
sionally the theatre, lecture or other di- 
version to be taken advantage of. The 
plan or expenditure need not be on a large 
scale, but may be arranged in accord with 
individual tastes and the means available 
A trip abroad may be of inestimable value 
when funds permit, but a camping excur- 
sion in the nearby hills may offer equal 
benefit to the city dweller just as a sojourn 
in the metropolis may freshen the view- 
point. 

A reasonable sum expended for sensible 
recreation is not an extravagance. It 
might almost be termed an investment for 
it pays dividends in happiness, contentment 
and the joy of living. 








| Sintelligent “Use 


of Present Income Will Assure. Financial. Independence.” 
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Building Dour Future Income 


Insurance 


Subscribers and readers who write for information on their insurance problems are requested, 
where possible, to do so on the stationery of the firms or organizations with which they are connected, 

















The Professional Man's 
Need for Life Insurance 


Why An Insurance Estate is Peculiarly Essential to the Man 
Who is Himself His Sole Business Asset 


By FLORENCE PROVOST CLARENDON 


HE majority of professional men attain their greatest 
T measure of success between the ages of thirty and 

fifty—early manhood to middle age. Doctors, lawyers, 
scientists, litterateurs—men of this type lay the founda- 
tions of their professional career prior to age thirty, while 
the period of their success and financial growth lies in the 
twenty odd years leading to mellow middle age. As a rule 
the successful professional man has reached the peak of 
his career around age fifty. The basis of this success is 
necessarily laid in hard work and rigid economy in youth, 
while conservative living and judicious spending in man- 
hood maintain the standards of earlier life, build up the 
financial estate, and keep mind clear and body alert in the 
chosen vocation. : 

Assuming that the professional man’s economic value is 
on an upward trend from the time he actively enters his 
career until it reaches its peak at age fifty or fifty-five, 
it behooves him to lay the foundations of his estate and 
provide a sinking fund for the future before this economic 
value wanes or is exhausted. 


No Business Assets But Himself 


Many medical men and others following a professional 
career lack business training and experience in the invest- 
ment field. Yet the doctor must necessarily provide for the 
future of his family and build up maintenance for his own 
old age, because if his practice decreases with advancing 
years or its revenue is cut off through his premature death 
there is no business asset left to his dependents as is the 
case with a man in business or commercial lines. The doc- 
tor himself is the business, and the income accruing from 
it exists only during his own life and while he is actively 
following his profession. During the height of his career, 
the successful medical man is absorbed in his work and has 
little time to devote to financial affairs. Often he doesn’t 
know with any exactitude the amount of his annual income. 
For this type of man a financial and protective plan for the 
future is essential and it must be followed through during 
that period of his life when his income is in the ascendency 
and rising to its peak. Life insurance, high grade invest- 
ments and conservative securities are best suited to his 
thrift building. 


Suitable Form of Insurance 


Taking professional men as a class, the type of life in- 
surance best suited to their needs is that on Limited Pay- 
ment forms, under which the premium cost is definitely 
confined to a designated period. These Limited Payment 
Policies are flexible enough to meet the needs of the average 
a man who applies for protection under this 
wae us take the young doctor or lawyer of about age thirty, 
ch e early years of his professional life, with a wife and 
die. on young children to support and to provide for in 
ais : : his untimely taking off. A policy on the 30-Pay- 
thirt an is distinctly applicable to his needs. At age 

y he is building up his practice, and gradually—prob- 
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ably very gradually—increasing his income. He may find 
it difficult to save much now excepting through this life 
insurance, and on this account, and because he has a young 
family to care for, he has a vital need of the protection 
afforded by life insurance. He should divert a good pro- 
portion of his annual surplus in this direction, and having 
done so he can pursue his professional duties with a freer 
mind and the satisfaction of having made an investment 
which requires no watching on his part. 


Laying the Ground Work 


A man age thirty can obtain a 30 Payment Life policy 
for $10,000 at an annual premium of about $200. The pol- 
icy would be broadened by the inclusion, at a small addi- 
tional cost, of the Disability Benefit and the additional 
Accidental Death Benefit. This $10,000 lays the ground- 
work of his insurance estate. The coverage should be en- 
larged as his responsibilities increase and his income grows, 
remembering always that a married man “has given host- 
ages to fortune,” and protection must be assured them. 

During the years from forty to fifty the average pro- 
fessional man is rapidly approaching the peak of his career. 
Doctor, lawyer, litterateur—successful men of this type are 
sensitive to home surroundings and a good part of their 
income goes towards maintaining the standard of living 
compatible with their profession and the measure of their 
success. If the middle-aged professional man is to main- 
tain his standard and compete with younger men he must 
be constantly studious, diligent in research, and abreast 
of the times. He has little spare time to study mar- 
ket conditions or familiarize himself with conditions in 
the investment field unless specially guided by competent 
authorities. Life insurance is a type of thrift fund pre- 
eminently suited to him. It creates an estate with the first 
premium payment; it protects his dependents; it provides 
for his own old age; and it guarantees a definitely stated 
amount at maturity. 


In Later Life 


The man of forty can with advantage consider the 20- 
Payment or 25-Payment Life Plan. When he has reached 
sixty or sixty-five, his children will doubtless be self-sup- 
porting and independent of him financially. Under such 
circumstances he can maintain that part of his life insur- 
ance which he considers essential for his beneficiary, and 
apply the cash value of the remainder to the purchase of 
an annuity yielding an income for the rest of his life. Ac- 
cording to present annuity rates, a man age sixty-five can 
obtain a return of approximately 11% annually on the 
purchase price paid for an immediate annuity. 

What the professional man should guard against is the 
deferment of his financial building fund until the later 
years of his career. Once his decline commences—and this 
is apt to be more acute in the case of a doctor whose busy 
life has been broken by irregular meals, long vigils at sick 
beds, and frequently too little sleep—it is more rapid, 

(Please turn to page 888) 
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BYFI Presents Its Investment {:: 


year. 
from 
perm 


Suggestions in New Form - 


that , 
Revised Program Formulated in Accord With - 


Readers’ Requirements Offers Numerous Advantages 


their correspondence, this department is convinced averages from 10% to 12 years. gatiol 
that it can render a greater service to those building The third alternative, endowment insurance, also has the ized | 
their future incomes, through a revision of the form of element of gentle compulsion insofar as regularity of say- are li 
BYFI’s Investment Suggestions, which has been in use for ings is concerned, and at the same time offers the advan- able i 
the past two years. tage of life insurance protection during the life of the or in 
Although all BYFI readers are interested in achieving policy. The rate of return is not as high, on the average, interé 
the same goal of financial independence, it is to be expected as in the other two mediums and this form of accumula- 2, 
that they represent many stages in its accomplishment. tion is only recommended as an adjunct, and for a limited comp: 
Not a few are only at the portion of the savings’ pro- The f 
start of their program and aSeefoegoegoateatengoetoctocteetoatononoetoctooteatoaoaoetoetectectoetoatoatoroeloctoeteotoatoateeoetoetnetoateateete gram. exten 
are striving to accumulate Having accumulated $500 powel 
the beginning of an invest- 4 or $1,000 dollars the in- ing ¢ 
ment principal. Others are What the New Investment Suggestions vestor is in a position touse JB at 10 
purchasing their first se- . the second half of the table Stock 
curities and are concerned Accomplish and his first purchase 3. 
with problems of safety of r ; should, of course, be the of 19 
principal and diversity of 1. Point the way to accumulation of invest- number one issue. Still secur 
investment while still : ; : ; 1 continuing his savings ing it 
others, having accumulated ment —- ital for the beginner, with discus program he is soon able Febrt 
a well diversified backlog SlOnS of the functions and advantages of to buy number two. By _ 
of investments, are in a : 4 . the time he has purchased : 
position to exercise more three Ia}Or SGUIRES mediums. number three -* - a Y fir 
and more independent . ° . diversified list of three ermi 
judgment, and tet begin- 2. Off er a progressive list of sound, uncome- high grade bonds, a rail, a was ( 
ning to find their invest- bearing securities for the beginner-investor. _ public utility and an indus- J inter 
ment opportunities in the trial issue. — 
Bond Buyers’ Guide, the 4 . 1 7 tM. Still adhering to hig 
Preferred Stock Guide and 3. Provides: safety of P <i neipal ‘ f oe grade issues, the investor 
elsewhere in the Magazine. come return, protection of diversity. continues to purchase from 
To serve all types as the list, in the order named, 
well as possible we have de- MroaionsoasoasonsonsonsoesonconsoeSonsonsonsoesonsonsoesoesoesoecoeSoesoacotsotsotcoeioesotsoesonsoasoesoesoesonsonsorsoege with perhaps some slight 
vised the accompanying table improvement in yield as 
of suggestions which appears in’ this issue for the first the investor’s earlier fundamental position warrants the 
time, but which will hereafter be a regular feature of this assumption of a very slightly increasing element of risk. 
department. When the investor has gone through the list of suggestions 
he should be in possession of well-rounded investment back- 
Two Major Divisions log, embodying safety of principal, fair return and the 
protection of diversity. . 
It will be noted that the suggestions are divided into BYFI’s Suggestions are made with the object of provid- 
two parts: Accumulating principal, and investing. The ing for as nearly permanent investment as possible. That 
first answers the frequent query “How can I build up a is to say, commitments should be made with an income 
reserve, or an investment fund?” The second: “What shall objective and with the purpose of long retention. The 
I buy with my first thousand dollars,” or, “How can I element of profit through price appreciation is distinctly 
secure diversity of investment?” subordinate. Undoubtedly, these securities will fluctuate 
The left-hand division endeavors to point out three prac- within rather narrow limits, with the rest of the securities 
ticable ways of accumulating funds. Saving banks are, of market; but in so doing their prices and yields will in all 
course, the first consideration under this head. They have probability represent the trend of all other bonds or stocks 
the advantage of holding funds subject to immediate with- of like caliber and grade. 
drawal (except in very unusual cases), and give the de- Of course, all securities in the list will be watched and 
positor a return on his funds averaging around 4% com- readers advised through the pages of this department of 
pounded. Their disadvantage lies in the lack of any com- changes or substitutions which may from time to time be- 
pulsion toward regularity of saving which is the soul of come necessary through redemptions or changes in the mar- 
successful accumulation. ket or in the affairs of the companies, which would make 
Building and Loan shares overcome this difficulty by re- an issue no longer suitable for retention. 
quiring definite payment on the shares every month with a ae. 
fine for delinquency. Moreover, the return on money in- Securities of the Former “Investment Suggestions 
vested is higher than a savings bank rate, varying from 
5 to as high as 8% in some well managed companies. Build- ‘It will be noted that some of the issues which were @ 
ing and Loan shares are not adaptable to rapid accumula- part of the former BYFI Suggestions have been trans 
tion of funds, however. To get the benefit of the full re- ferred to the current revised form. The fact, howevel, for Si 
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Investment 


that others have not been carried over is no implication 
that they are no longer fit for retention. On the contrary, 
all of them are yielding a favorable return, and not a few 
show substantial gains in price over a period of the past 
ar. The purpose of the new table is somewhat different 
ome that of the old, more emphasis being laid on the 
permanent feature of the investment and the maximum 
afety of principal. Those who hold securities suggested 
in the old list may continue to do so with safety provided 
that from time to time they write to the Personal Service 
Department of this publication for advice as to the desir- 
ability of holding or reinvesting as the occasion arises. 


The Ten Suggestions in the New List 







1, Illinois Central, 40-year 4%s of 1966, are a direct obli- 
gation of the Illinois Central Railroad. The bonds, author- 
ied and outstanding in the amount of 35 million dollars, 
are listed on the New York Stock Exchange and are avail- 
able in units of $500 and $1,000. Redeemable, as a whole, 
or in part on any interest date after 1936 at 102% and 
interest. ; ‘ 

9. Public Service Electric and Gas Co. is an operating 
company under the Public Service Corp. of New Jersey. 
The first and refunding 5s of 1965 are outstanding to the 
extent of 22 million and are secured by a first mortgage on 
power plants comprising about two-thirds of the generat- 
ing capacity of the company. The bonds are redeemable 
at 105 after 1953. They are available on the New York 
Stock Exchange in units of $500 or $1,000. 

3. Standard Oil of New York, 25-year Debenture 4%s 
of 1951, are a direct obligation of the company, but not 
secured by mortgage. The issue, authorized and outstand- 
ing in the amount of 50 million, is redeemable at 102 after 
February, 1940. Available on the New York Stock Ex- 
change in units of $500 and $1,000. 

4. Western Pacific 1st series A 5s of 1946 are secured 
by first mortgage on 1,042 miles of road, and on equipment, 
terminals, ete. Of the authorized 50 million 33 million 
was outstanding on Jan. 1, 1928. Redeemable at par and 
interest on any interest date on 60 days’ notice. Listed on 
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the New York and San Francisco Exchanges and available 
in units of $100, $500 and $1,000. 

5. Youngstown Sheet and Tube, first S. F. series A 5s 
of 1978, are secured by first mortgage on all of the fixed 
assets of the company and by stock pledge of subsidi- 
aries. Of the 175 million dollars authorized 75 million are 
outstanding. Redeemable on any interest date at 105 until 
1938 and thereafter at decreasing premium until maturity. 
Listed on the New York Stock Exchange and available in 
$500 and $1,000 units. 

6. New York Steam first A 6s of 1951 are secured by 
first mortgage of all the physical property of this large 
steam distributing system operating in New York City. 
The mortgage is an open one, with $5.7 million outstanding. 
The bonds are redeemable at 107% from May 1, 1932, to 
Nov. 1, 1936, at 105 from 1937 to 1941; and at 102% 
thereafter. Available on the New York Stock Exchange in 
units of $500 and $1,000. 

7. Chesapeake Corp. is a holding company for the ma- 
jority of common stock of Chesapeake & Ohio Railroad. 
The 20-year Convertible 5s of 1947 are authorized and 
outstanding in the amount of 48 million dollars. They are 
secured by pledged stock of 600,000 common shares of 
Chesapeake & Ohio, into which the bonds are convertible 
at the option of the holder at any time after May 15, 19382, 
until redemption, at a price of $220 a share. The issue is 
listed on the New York Stock Exchange. The smallest 
unit is $1,000. 

8. Associated Dry Goods Corp. controls an important 
chain of department stores in New York and other cities. 
The first 6% preferred stock, outstanding to the extent of 
13.8 million, is the first capital liability, there being no 
funded debt. Dividends have been paid on the 1st preferred 
without interruption since 1917 and have been earned by a 
liberal margin. The shares are listed on the New York 
Stock Exchange. : 

9. Hudson and Manhattan owns and operates a passen- 
ger tunnel system between New York City and important 
railroads terminals in New Jersey. Since 1923 the system 
has been notably successful and dividends on the preferred 

(Please turn to page 883) 
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BYFI’S INVESTMENT SUGGESTIONS 


THIS Revised BYFI Recommendation Table is intended primarily to serve as a constant guide to inexperienced 
= investors through the early stages of their income building program. On the left is outlined the advantages 
and disadvantages of each of the three principal mediums for accumulating investment principal through reg- 


ular savings. On the right is presented I 
ployment of sums accumulated through savings. 


a progressive tabulation of investment securities suitable for the em- 
These issues, if purchased in the order listed, are intended 


for a permanent investment, and, as such, will ultimately provide a sound backlog of income producing securities, 
affording safety of principal, fair return, and offering the protection of diversity. 


Accumulating Savings 


1. SAVINGS BANKS. A convenient depository 
for the accumulation of regular or inter- 
mittent savings at compound interest. 
Funds always available and may be with- 
drawn as soon as they reach suitable pro- 
portions for employment in more profitable 
medium. 


2. SHARES OF WELL MANAGED BUILDING 
AND LOAN ASSOCIATIONS may them- 
selves be classed as investments but also 
serve as convenient long range (10 to 12 
years) mediums for the accumulation of 
savings. Through regular monthly pay- 
ments this form of savings also possesses 
the element of gentle compulsion. 


3. ENDOWMENT INSURANCE is recommended 
as a means of securing insurance protec- 
tion at the same time accumulating funds 
to be available at some future date. Also 
possesses merit of regularity in saving but 
in view of small return, should not occupy 
too large a place in the accumulating pro- 
gram. 








First Investments 
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Does the Payment of Rent Delay 
Financial Independence? 


An Argument for Home Owning 
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By JAMES B. MORMAN 





URING the past few weeks I have 

been studying the family budgets 

which have appeared in the 1927 
numbers of THE MAGAZINE OF WALL 
STREET. My purpose was to determine 
how many of the budgeteers were pay- 
ing rent, whether or not they were 
planning to achieve financial independ- 
ence, and what effect the payment of 
rent would be likely to have on delay- 
ing the attainment of their goal. The 
results have been so surprising that I 
believe they will prove of interest and 
value to those who are striving to 
achieve financial independence at from 
fifty to sixty years of age. 


Rent the Highest Living Expense 


Budgets were found which set forth 
the actual living expenditures of five 
families and one which gave the 
amount paid out as rent. The incomes 
on which these budgets were based 
ranged from about $3,000 to $9,000 a 
year. All the budgeteers were renters 
at the time the budgets were being ‘pre- 
pared, though three of them after- 
wards undertook to buy their homes. 

As compared with all other items, 
rent and food were invariably the two 
highest of all living costs, with rent 
in three instances more costly than 
food and generally the most expensive 
item of all. This proves conclusively 
the importance of the subject of rent 
to any family striving for financial in- 
dependence. The following table pre- 
sents the amounts paid out for rent as 
compared with the amounts expended 
for food: 


Annual Cost of Rent and Food in 
Family Budgets 


Rent 
$2,250 
900 


Food 
$1,554 
640 
1,200 
600 


Issue of 


June 4, p. 227 
July 30, p. 610 
July 30, p. 610 
Aug. 138, p. 691 
Oct. 22, p. 1181.... 
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540 
720 
720 


"600 


————) 


These budgets show a wide variation 
in amounts paid out as rent as a re- 
sult of a wide range in the family in- 
comes. The highest rent paid was for 
a six-room modern apartment in New 
York City. The food budgets repre- 
sent the actual annual costs except 
that of $640 which is calculated on the 
basis of a nine-months’ budget for 
this item of living costs. In three in- 
stances the amounts paid out as rent 
exceed by far the amounts paid out for 
food; in one case the amounts paid 
for rent and food are the same; and 
only in one budget is the food cost 
more than the rent when it is $600 as 
compared with $540. A note, how- 
ever, in this budget calls attention to 
the fact that the food item “is too high 
as an average year.” 

From the experience, therefore, of 
many persons it is evident that rent is 
practically the costliest item today in 
all family living expenses; and if the 
purchase of a home will effect a ma- 
terial annual saving during twenty or 
twenty-five years that are prospectively 
ahead of every family, it will certainly 
bring the day of financial independence 
nearer or yield a larger investment 
income when the contemplated age of 
retirement has been reached. It is per- 
haps the realization of this fact which 
prompts an increasing number of fami- 
lies to purchase homes in their early 
years. 


What the Budgets Emphasize 
In this connection it is interesting 


to note the service that family budgets 
perform in drawing attention to the 


great drain on income that the pay-' 


ment of rent for any length of time 
involves. Possibly readers of BY FI 
have not had their attention called to 
this fact before; but it is important 
in its bearing on the attainment of 
financial independence. Let it be as- 
sumed that the above budgeteers will 
not attain this goal for 20 years. On 
the basis that there will be no increase 


or decrease in rent during this period, 
then the amounts of rent paid out will 
be as follows: 


Rent at In 20 years 
$2,250 a year totals $45,000 
1,200 a year totals 24,000 

900 a year totals 18,000 

720 a year totals 14,400 

540 a year totals 10,800 


The foregoing statement shows that 
rent is the largest proportionate in- 
come expenditure whether the amounts 
paid are low, moderate or very high. 
It represents the cost of shelter as one 
of the primary needs of civilized life, 
and shelter must be paid for the same 
as food or clothing whether one rents 
or buys a home. The only questions 
which arise are as to which is the 
cheaper method of providing this im- 
portant- primary need of life and to 
what extent the cost of shelter affects 
the attainment of financial independ- 
ence. Let us see if any light can be 
thrown on these two questions. 


Rent Is Not an Investment 


A vital distinction between the pay- 
ment of money toward the purchase of 
a home and the payment of rent is that 
the former is a high-class investment 
while the latter is no investment at all. 
The mistake of regarding rent as an 
investment arises from a rather loose 
grasp of the significance and meaning 
of money terms. Thus rent is paid to 
a landlord as the price of shelter. It 
belongs on the expenditure side of a 
family budget. On the other hand, 
money paid toward the purchase of a 
home represents both the cost of shelter 
and an investment. It belongs partly 
on the positive side of a family budget 
because it is made with two objects m 
view, namely, of paying the cost of 
shelter and of increasing the family 
income. To treat rent money as a! 
income producer or as an investment 
is not only a confusion of thought, but 
it leads to fallacious reasoning. The 
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two ideas are not recon- 
cilable. 

So far as a family’s resi- 
dence is concerned, the 
term “rent” signifies the 
cost of shelter. But when a 
couple is buying a home 
from savings instead of 
paying rent, the cost of 
shelter is summed up in in- 
terest on the price of the 
home, taxes, insurance, up- 
keep and other expense 
items which ownership al- 
ways entails. If the latter 
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HE author of this article advances an 
interesting argument for home owning 
as opposed to renting. In view of the fact 
that his premise is founded on the budget 
experiences of other BYFI readers, the dis- 
cussion should be found applicable and 


helpful to many families. 








cost of shelter is more 
economical than paying 
rent, the financial difference between 
the cost of shelter under owning and 
renting is the investment possibility 
afforded by home ownership. 

The important question is, then, 
whether the cost of shelter is really 
cheaper with owning than with renting 
a home. Let me try to answer this 
question from my own experience. 

After renting a home for several 
years, we tried buying a home in the 


firm belief that it would prove more’ 


economical than renting. For twenty 


years we lived in that home at Kensing-. 


ton, Md. During the first five years we 
paid interest on the mortgage, at the 
end of which time it was paid off from 
savings, paid the taxes and insurance, 
and maintained the home in good con- 
dition. In comparison with a fair ren- 
tal for such a property, the cost of 
shelter under owning as represented by 
these expenditures was approximately 
$60 a year less, or $300 for the five 
years. But for the next fifteen years 
the annual saving of $60 formed 
the nucleus of our financial inde- 
pendence fund and was invested each 
year at 6% interest. This fund with 
the income therefrom was maintained 
intact, so that during the fifteen years 
the annual saving of $60 was really 
invested at 6% compound interest. 
At the end of the period computation 
shows that it amounted to $1,480. 
With the $300 saved during the first 
five years, cur financial advantage 
from owning over renting a home to- 
taled $1,780. 
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As a matter of fact, however, when 
our goal of financial independence had 
been attained, the home was sold for 
$3,400 more than we paid for it twenty 
years before. This was the unearned 
increment due to the rise in real estate 
values. Thus the savings in shelter 
cost and value of unearned increment 
totaled together $5,180. The income 
from this sum at 6% a year is $310. 
To this extent, therefore, the payment 
of rent during those twenty years 
would not only have delayed our finan- 
cial independence for the number of 
years it would have taken us to save 
that much money from annual income, 
but the actual savings from buying a 
home now yield us an income of $310 
a year and will continue to do so as 
long as we keep it invested at that 
rate of interest. 


Opportunities Still Exist 


The same financial economy of own- 
ing over renting a home prevails now 
in many other places just as it did in 
Maryland. The saving in the cost of 
shelter on my modest home investment 
of $5,500 is at least $100 a year. If 
a married couple at 25 years of age 
should plan for financial independence 
at the age of 50, and if they can, as a 
result of buying a home, save and in- 
vest at 6% compound interest so small 
a sum as $100 a year, it would in 25 
years amount to $5,815 toward the 
financial goal they had set for them- 
selves. Such would be the gain of 
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small savings from buying 
a home instead of paying 
rent. 

It is certainly gratifying 
to find from a study of 
family budgets that some 
families who practice bud- 
geting do so for the purpose 
of having a balance left 
from income to _ provide 
something for savings and 
investment. One striking 
point is that they realize 
that rent money is not an 
investment, but rather as a 
major expenditure of in- 
come, tends to delay their 
attainment of financial independence. 
This is particularly shown by the 
fact that three of the six budgeteers 
turned from renters to become buyers 
of a home. One of them planned 





_“to finance a $5,000 bungalow that 


will pay itself out in 12 years” by 
setting aside $60 a month, which 
was the same amount previously 
paid out as rent. Another, who 
had paid rent on a home for five 
years, said “this house was for sale 
for $7,500 and I am buying it. I had 
enough cash saved up to pay all that 
was needed, and a Building and Loan 
Association takes out a mortgage for 
the rest. It won’t take long to clear 
it.” The third young couple, after 
paying $60 a month rent for two years, 
decided to buy a home costing $10,000 
by surrendering their equity in a lot 
“as a down payment of $2,000 leaving 
a balance of $8,000 to pay.” But by 
setting aside $41.75 a month from in- 
come, as compared with $60 a month 
for rent, they expect to have the home 
paid for in 16 years. 

From all of which it is plain that 
family budgets have been serviceable 
in starting many renters on the road 
to home ownership. In my judgment 
likewise they are making no mistake 
from the viewpoint of financial econ- 
omy and certainly not from the fullest 
enjoyment of life by successful invest- 
ment. They are both hastening the 
day and enlarging their income when 
the important goal of financial inde- 
pendence has been at last attained. 
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The Personal Service Department en- 
ables you to adapt THE MAGAZINE OF 
WALL STREET to your personal problems. 
If you are a yearly subscriber, you are 
entitled to receive FREE OF CHARGE a 
reasonable number of PERSONAL RE- 
PLIES BY MAIL OR WIRE on any se- 
curity in which you may be interested. 
The inquiries presented in each issue are 
only a few of the thousands currently re- 


SUBSCRIBERS—ATTENTION 


tion. 


ERS TO INQUIRIES 


ceived and replied to. The use of this per- 
sonal inquiry service in conjunction with 
your subscription to the Magazine should 
help you to get hundreds or thousands of 
dollars of value from your $7.50 subscrip- 


Inquiries cannot be received or an- 
swered by telephone nor can personal in- 
terviews be granted. Inquiries from non- 
subscribers of course will not be answered. 
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AMERICAN RAYON COMPANIES 


I hold Celanese Corporation common and 
Tubize Art Silk B. The former has declined 
this year from 103 to 64, and the latter from 
630 to 460, now about 500. Should I hold or 
sell?—P. T. B., Buffalo, N. Y., 

Tubize uses the nitro-cellulose proc- 
ess, which was the first to be devel- 
oped, but which now accounts for only 
about 8% of the world’s rayon produc- 
tion. Celanese employs the cellulose- 
acetate method, which came later. It 
operates under the Dreyfus patents, 
rights having been obtained from the 
British Celanese Co., and the two rep- 
resent about 6% of the industry. The 
viscose process, the last to be per- 
fected, nevertheless, now covers from 
80 to 85% of the world’s production. 
While the viscose rayon does not re- 
semble silk as closely as the Celanese 
product, it has been much improved in 
the last few years, and the increasing 
competition of viscose has undoubtedly 
been considerably felt by both Tubize 
and Celanese. 

The growth of the rayon industry, 
as a whole, has not yet encountered 
any important check, though there has 
seemed to be some over-production in 
Europe during the past six months. In 
America, at any rate, it is believed 
that the end of the increase in the use 
of rayon is not yet in sight. The per- 
fection of methods will doubtless per- 
mit a further reduction of prices, thus 
broadening the field. 

Rayon prospects have made a strong 
appeal to the imagination of specu- 
lators and both your stocks undoubted- 
ly went tco far in the attempt to dis- 
count the future, so that a material 
reaction was natural. Celanese, for 
example, earned only 49c for the com- 
mon in 1926 and $1.72 in 1927. For 
1928, $3.00 or more is hoped for, but 
even that result would not warrant the 
high prices seen early this year. 

Another element in the situation is 
that large projucers are planning to 
test the validity of the exclusive rights 





Are You Sure of Your Broker? 


We invite correspondence from readers desirous of ascertaining 
the status of brokers with whom they intend to do business. We 
make no charge for this service, as we recognize the importance 
of having our readers deal through reliable firms. 





1 Be Brief. 





Subscribers wishing to avail themselves of the privileges of the Personal 
Service Department should be guided by the following: 


2 Confine requests for an opinion to THREE SECURITIES ONLY. 
3 Special rates upon request to those requiring additional service. 
4 Write name and address plainly. 








under the Dreyfus patents. This has 
especially affected British Celanese, 
Ltd., which has declined this year from 
84 to 18 on the N. Y. Curb. Celanese 
Corporation naturally enough believes 
that its patent rights are unassailable, 
but uncertainty has been created in the 
minds of investors. 

In view of the growing market for 
rayon products and apparent prospects 
for a good fall trade, it might be as 
well, since you are evidently prepared 
to take a speculative risk, to hold 
Tubize pending further developments, 
and to switch the Celanese common 
into the 7% participating preferred, 
now around 125, on which the dividend 
seems secure. This issue sold at 185% 
earlier in the year. 


UNITED STATES RUBBER 


I am entirely at sea as to what I ought to do 
with my U. S. Rubber stock. The money repre- 
sented my 15 shares may not seem to be very 
much, But t means a lot to me. Apparently all 
the profit the company es is more than wiped 
out readjusting their inventories. Is there any 
real light ?—V., L., New York, N.Y. 


Reflecting a further drastic decline 
in crude rubber prices, together with 
generally unfavorable prices of rubber 


goods U. S. Rubber, despite sales in 
the first six months this year in excess 
of those for the same period of 1927, 
suffered a sharp decline in earnings, 
net income available for the preferred 
stock amounting to only $63,391, be- 
fore adjustments, and after including 
$1,000,000 income from its subsidiary, 
the U. S. Rubber Plantations, Inc, 
against income of $3,240,963 in the 
first six months of 1927, the latter 
without benefit of any income from its 
plantation subsidiary. As of June 30, 
1928, crude rubber inventories, includ- 
ing the company’s proportion of rubber 
held in the National Crude Rubber Re- 
serve, together with rubber content of 
finished goods in process, were written 
down to a basis of 20 cents a pound, 
necessitating a devaluation totalling 
$14,147,659. However, the company 
remains in sound financial condition, 
and entered the second half year with 
inventories and all other commitments 
valued at a minimum, so that witl 
sales volume likely to be maintained, 
coupled with greater stability of crude 
rubber prices and the absence of in- 
dications of further sharp reductions 
in prices of finished goods, promise 15 


(Please turn to page 858) 
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Greatest Success 


because of Distinctive Beauty, Thrilling 
Performance and Amazing Economy! 


Month after month, since the 
beginning of 1928, Chevrolet 
dealers have held first place in 
sales and deliveries in the entire 
automotive industry—for the auto- 
mobile they are selling this year 
has swept America from coast to 
coast as has no other Chevrolet in 
Chevrolet history! 


Already, over three-quarters of a 
million new Chevrolets have been 
delivered into the hands of owners 
since January 1st! Already, Chev- 
rolet dealers have approached in 
sales volume the greatest year they 
have ever enjoyed! Fe already 
the Bigger and Better Chevrolet 


has definitely established itself as 
first choice of the nation for 1928! 


And small wonder—for here are 
provided, in generous measure, 
all those basic qualities that make 
a motor Car easy to sell: marvelous 
beauty, thrilling performance, de- 
lightful comfort, amazing han- 
dling ease and impressive low 
prices! 

Naturally, Chevrolet dealers every- 
where are listed among the sound- 
est and most progressive mer- 
chants in their respective 
communities—unusually respon- 
sible and reliable men with whom 
to do business. 


CHEVROLET MOTOR COMPANY, DETROIT, MICHIGAN 


Division of General Motors Corporation 
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We test the Best for Safety 
--. in Bond Issues 
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Ir you KNEW the rigid safeguards we impose on loan- 
making, you, too, would say “No wonder you can 
truthfully claim ‘23 years without loss to a client.’ ” 


We loan only on income-producing property and 
rarely more than 50% of its worth. And this only 
after every detail has been approved by our jury of 
ten trained bankers and business men who “thumbs 
down” issues that would not make idea! investments. 


Ask us to explain the Mortgage & Securities 
Company method of safety that also in- 
sures maximum interest returns for 
you. Address Dept. C9. 


Mortgage © 


Securities Co. 
Dew Orleans < Sa 











Private wires to New Orleans, Chicago and 
principal points throughout the South, 
Southeast and Southwest 


FENNER & BEANE 


Members New York Stock Exchange 
and principal commodity Exchanges 


60 BEAVER ST., NEW YORK 
Fenner & Beane Bldg. New Orleans 


———————————— ea, 
ee 
ANSWERS TO INQUIRIES 
(Continued from page 856) 
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Roma 


held forth of material improvement in 
the current six months. The worst 
aspects of the situation seem well re. 
flected in present prices of the common 
shares and we believe retention justi- 
fied for the time being at least with a 
view to developments. 


LOUISIANA OIL REFINING 


Would you recommend that I hold 100 shares of 
Louisiana Oil which cost me 14—just about the 
present market price? I bought this as a specu. 
lation but didn’t take my profit when Louisiana 
was up before the June break. I cannot afford to 
carry this indefinitely.—G. J. W., Hartford, Conn, 


Louisiana Oil Refining Corporation has 
been making progress in rounding out 
its organization and is now engaged in 
production, transportation, refining and 
distribution of crude oil and its prod- 
ucts. Unfortunately, however, the com- 
pany has not as yet derived the maxi- 
mum of benefit from its improved trade 
position due to the depression which 
has existed in the oil industry for some 
time past. Earnings last year were 
equal to only $4.72 per share on the 
preferred stock as compared with 
$50.98 and $1.62 per share on the pre- 
ferred and common stock respectively 
in 1926. The showing in the first six 
months of the current year was some- 
what better with net income equal to 
35 cents per share on the common 
stock. A late balance sheet reveals 
reasonably sound financial condition, 
although a decline in working capital 
to $2,191,000 may ultimately necessi- 
tate some financing on the part of the 
company. Common shares have a book 
value slightly less than $14 per share 
but the prospect of a dividend payment 
is not especially bright nor likely to be 
enhanced, pending the complete re- 
covery of the oil industry. Therefore, 
while we would be willing to concede 
the company’s progress in the right 
direction, we are of the opinion that 
there are other oil speculations having 
a greater degree of intrinsic merit. 


GENERAL BAKING 


What is your opinion of General Baking as 
stock to hold for the long pull? I own 200 shares 
of the new common on which I have about three 
points profit. Considering the low | price, this 
tempts me to sell. But if the stock is real good 
I wonder whether I had not better consider st as 
one of my per t investments.—A. G. D., Des 
Moines, Iowa. 


The General Baking Corporation is 
rated as one of the most important 
factors in its field, operating 43 plants 
throughout the United States, produc- 
ing the well known brand of “Bond 
Bread.” Stimulated by a nation-wide 
advertising campaign, sales of the com- 
pany’s products have gained rapidly In 
recent years but unfavorable conditions 
within the industry itself have pre 
vented profits from showing 2 corre 
(Please turn to page 860) 
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“ More Profits for Subscribers 
nt in Sp 
‘<1! The Investment and Business Forecast | 


of 
The Magazine of Wall Street 


In August subscribers to THE INVESTMENT AND BUSINESS FORE- 
CAST were successfully guided in making commitments and im taking 
profits. A number of relatively quick turns were made, for instance: 
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| "s 
Com. fa | . . ‘@ 
ee | Central Alloy Steel. . . 4 points in 4 days i 
1 has 5 e ° Ne 
ot Inland Steel . . .. . 7 points in 5 days : 
din @ e ° ° 3 
ad BE Continental Can. . . . 9 points in 7 days ‘ 
om and, over somewhat longer periods: c 
5 Ki a 
Ri e e e ¢ 
nae Mathieson Alkali ... . 10 to 12 points ‘ 
Ey e e e iS 
ome HD Tidewater Associated. . . 4 points fe 
th 3 : ¢ 
te BG New Haven. ...... 3to 5 points 
pre- , K 
vely 2 These are the profits actually taken—in addition we are holding for further advance a % 
six 2 number of issues on which satisfactory paper profits already have accrued. % 
me ‘< 
- : There will be new market opportunities right along. Are "4 
als # F you going to profit from them? $ 
ion, z e eye is 
ital : UR subscribers are getting the full benefit of the ability of our market experts to 
ssi- é consistently select the proper time to buy and sell seasonal securities. i 
‘ : So that you, too, may establish yourself in a sound market position and obtain the worth ¢ 
“ & while profits that should be forthcoming very shortly, we urge that you place at least a ¢ 
“ , six months’ test subscription to the Forecast at once. Only 2 points profits on 50 shares 
be 8 in all will more than pay for this test and, by subscribing now, you may net thousands of i 
re- B dollars within the next six months. ¢ 
re, i . e ¢ 
de § § Mail the coupon below at once and we will: “ 
oi R (a) telegraph or cable you immediately three to five stocks so that you may take a ‘$ 
- a trading position without delay. These stocks will be selected from our regular de- ie 
ng i partments so that you will be advised when to close them out; THIS i 
y (b) send you the regular weekly and all special issues and recommendations of The % 
i Investment and Business Forecast for six months, summarizing by wire or cable all COMPLETE eS 
Ki important advices—when to make commitments and when to close them out; s 
ly (c) analyze your present and contemplated holdings at any time during the entire life SERVICE i 
i of your subscription and tell you what to do with each security you own; FOR ONLY Mal 
-_ 1% wire you within the next six weeks (in addition to the regular and special services % 
res ») of the Forecast) individual profit r dations covering three stocks of which $75 E 
ree n we will keep a card index record and advise you by personal telegram when to is 
of E close them out. We endeavor to send only one of these r tions at a time. 2 
as 1S, 
" is “2 INVESTMENT oe Cee SIX MONTHS’ TEST SUBSCRIPTION COUPON ={77~7"7"" 
: . eee THE INVESTMENT AND BUSINESS FORECAST 
ts K of The Magazine of Wall Street, 42 Broadway, New York City. 
C- 5 i i wi v iptio in 
| BB is, the only security bt Biestnons, Forecast’ for the ‘nest sig montis, 1 waderstand’ that 1 
le D advisory service con- ervice am entitled to all the privileges outlined above. 
NN e e Wanted 
, ° ducted by or affiliated in eg en ee ae eee ee ee, eT 
: i ee, rrr rer nnn 
: i azine of Wall Street. rw Wi cdicdavanstaigannssiene-xn MM Daksa nk dove 
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; a ONe fg ge gti: grtiealh ttom ary Byperte 
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(Continued from page 858) 
sponding gain. Faced with exceeding. 
ly keen competition on one hand ang 

bi the consequent necessity of reducing 
ssoclate ystem selling prices to a minimum and high 
raw material and labor cost: on the 

Founded in 1852 other, profit margins are exceedingly 
thin. The policy on the part of severa] 
large chain store organizations in bak. 


ing their own bread, which is golj 
Electric Output | | practically at cost for the purpose o 
. Each bar represents one property attracting trade, has Simsentad oe 
Goin | | | baking industry with a considerable 
problem. On the basis of present capi. 
talization, consisting of 992,980 shares 
of $6 preferred stock and 3,472,176 
shares of common stock, earnings of 
the company in 1927 were equal to 
$7.06 per share on the preferred stock 
as compared with $5.54 per share the 
previous year. In the period covered 
by the 27 weeks ended July 7, 1928, net 
income showed a decline of approxi- 
mately 11% and was equal to only 29 
cents a share of common stock as against 
al) 42 cents per share in the same period 
| of 1927. Considerable money has been 
spent by the company in expansion of 
: he facilities and plant improvement which 
Through Diversity Gains Offset Losses may be expected to find some evidence 
4 7 : in the income account in the not dis- 
There was a 6.6% increase in electric output tant future. However, it is likely to 
for the Associated System as a whole in 1927 (see be some time before earnings appli- 
shaded area of chart), despite a 16.2% loss for one cable to the common stock will justify 
of the property groups caused by unsettled local levels for the shares materially above 
business conditions. those now prevailing and unless you 
This ill “ee f Ritiand are willing to view your commitment 
_this illustrates the advantage of geographica as an extremely long pull proposition, 
diversity. Operating in 16 states, the Associated we would be inclined to favor the em- 
System serves a rapidly growing metropolitan ployment of your funds in issues hav- 
area in New York State, progressive manufactur- ing near-term prospects of a more en- 
ing cities in the Middle West and a fertile agri- couraging character. 
cultural district in Kentucky and Tennessee. 
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SINCLAIR CONSOLIDATED OIL 


, I a carried vl eter pom sont 4 
j last four years without dividends in the expecta- 
Incorporated: in 1906 tion that the company would get back upon a divi- 
font hee, Z poe a de to “. so 

7 y “oO” partly due to the general oul situation. rantmg 
UNS fer Gee Se NS Teer Bek °C that the oit outlook is improving, what do you 
think about the B a sae 3 ‘or Sinclair's resuming 


61 Bros dway New York dividends ?—G, T., Chicago, Ill. 

: The Sinclair Consolidated Oil Cor- 
poration is a completely integrated 
unit, being engaged in all phases of the 
oil industry and as a result of the ex- 
penditure of substantial sums of money 
in recent years now ranks as one of 
the most important independent com- 
panies. The expansion program, how- 
ever, has resulted in a substantial in- 
crease in the obligations ahead of the 
E. extend the facilities of our organization to those de- eomamon stock with the result that earn 

iring i i i i i ings, as applied to the junior shares, 
siring information or reports on companies with which Se uae eeintaras exowth of 
we are identified. enterprise. Moreover, the benefits 
which accrued to the company in the 
form of increased production, refinery 
i output, wee — os a & 

secured b e unfavorable conaitio 

Electric Bond and S hare Company which hove prevailed in the oil indus- 
try. Last year, earnings were equal to 
(Incorporated in 1905) only 89 cents a share on the common 
stock, as contrasted with $3.60 per 


Paid-up Capital and Surplus, $115,000,000 share in the previous year and $1.01 


per share in 1925. Operating results 
Two Rector Street 


Associated Gas and Electric Company 


























ork in the first six months of the current 
New Y year have failed to show any improve 


(Please turn to page 868) 
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ccocee Py You 
Make MONEY in the Stock Market ? 


WwW 


Is making money in the stock market a matter of chance with you? 
Are YOU just as likely to lose as to win? Do you make profits one time, 
losses another? Or do you invariably make a profit when you engage in 
stock market speculation? 





Are you certain to make money? 


Whether you win or lose is very definitely decided before you place 
your order. 


Do you know the rules? 


Do you know the principles of speculation which are essential to suc- 
cess in the stock market? 

Are you familiar with the principles upon which all the great speculative for- 
tunes have been based—without which no one has yet been able to “beat” the stock 


market? 





What those principles are, what they comprise is clearly, completely, convincingly 
set forth in “Beating the Stock Market,” by popular accord the most authoritative 
book on stock market speculation. 





If you follow these principles, you should be successful at all times, you should make 


money consistently—and keep it. 


You wan veil this book without cost. You do not have to pay for it, unless you 
choose. The regular price of the book is $2.00. Through a special arrangement a complete 
edition is being offered at one-half price, $1.00. Send for it. Read it. Profit by it. There 


is no obligation, except to return it if you do not believe that it is worth the dollar to you. | 


a 





a « « «@ Remember that we 
do not care whether you pay eh . 


« TOR 
Mn Aristocracy of Successful Investors” 
120 BOYLSTON ST. BOSTON 


Please send without charge er any obligation 
a copy of “Beating the Stock Market.” After 
having read it I am free to send $1.00 (one-half 
price) or return the book. 


We do want you to read it. 


Address......++ 
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Investment Service 


For over twenty-five years we 
have been serving many dis- 
criminating investors in all sec- 
tions cf the United States and 
many Foreign Countries. 


They have come to depend upon 
the telegraph, air mail, special 
delivery and ordinary mail serv- 
ice, with satisfaction, in the 
execution of their orders. 


Small accounts receive the same 
painstaking and careful attention 
as large accounts. 


Send for our Booklet 


“Odd Lot Trading” 
Please mention M.W.713 


Curb Securities Bought or Sold for Cash 


John Muir&@G 


Members 
New York Stock Exchange 
New York Cotton Exchange 


Associate Members 
New York Curb Market 


50 Broadway New York 
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Canada Dry 
Ginger Ale,Inc. 


Bulletin re This Company 
Sent Upon Request. 


GOODBODY & CO. 


Members New York and Philadelphia 
Stock Exchanges and New York 
Curb Market 
115 Broadway 350 Madison Ave. 
New York New York 


Branch Office 
1605 Walnut Street Philadelphia, Pa. 


Atchison 
Do Pfd, 

Atlantic Coast Line . 
—s > Ohio .... 


ae & Ohio 
Be, 


Delaware & Hudson 
Delaware, Lack. & W. 
Erie 

Do ist Pfd. 

De 2nd Pfd. 
Great Northern Pfd. 


Illinois Central 
Interborough Rap. Transit 
Kansas City Southern 

Do ° 
Lehigh Valley 
Louisville & Nashville 
Mo., Kansas & Texas 

Do Pfd. 


Norfolk & Western 
Northern Pacific . 
Pennsylvania .... 
Pere Marquette . 
Pittsburgh & W. Va 


St. Louis-San Fran, 
St. Louis-Southwestern 
Seaboard Air Line 

Do Pfd, 


abash 
Do 
Pfd. B 
Western Marvliand 


Do 2nd Pfd. 
Western “pend 
Do 


Adams Express 
Ajax Rubber 
= i & Dye 


Am. Beet Sugar 
Am. Bosch —! as 


Ice 
. Setesuntionsl 
Am. Linseed Pfd. 
. Locomotive 
Pfd. 


Safety Razor 
Ship & Commerce 





Hudson & Manhattan .... .. 
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Pre-War War Post-War 
Period Period Period 

S“__ Cr OO FCO 
1909-1913 1914-1918 1919-1927 


High Low High Low 
125% oon 2 111% 

102% 
90% 
11% 
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51% 
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*6y, 
#40 
*53% 


*12% *2% 8 180 
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Pre-War War Post-War 
Period Period Pericd 

Fn, a "apts. 

1909-1913 1914-1918 1919-1927 


High Low High Low High Low 
270 90 154% 42 210 
ae os 89%, 45% 113 
on aie 169% 
49% 
106 
108% 
108% 
63% 


105% 56% 
4% 24% 95 
116% 98% 118% 


New York Stock Exchange 


Last Div’d 
Sale $ Per 
Low 8/29/28 Share 
182% 194% 10 
102% 104% 5 
63 169 #1 
111 


22% 97% 
cae 

5, 
106 123 
106% 1108 
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Colora 
Cclum’ 
Congol 
Consol 
Consol: 
Contin 
Corn I 
Do 
Crucib 
Cuba ( 
Do 


Cuban- 
Cuyam 
Daviso 
Dupont 
Eastm: 
Electri 
Endico 
Do 
Fisk I 
Do 
Fleisch 
Founds 
Freepo 
Genera 
Genera 


Genera 
Genera 


No 
Goodri 


\v 


Price Range of Active Stocks 
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Do ¥ 

Am, Tel & Tel. 

Am, Tobacco 

Do Com. B 
Am, Water Works & Elec.... 


Anaconda Copper 

Associated Dry Goods 

Do lst Pfd. 

Bh Mie ae casesae sess scae 


Atlantic Refining . 
Austin Nichols . 
Do 


Brooklyn Ediso: 
Brocklyn Unicn Gas 
Burns Brothers 

Do B 

Butte & Superior 
California Packing .......... i 
California Petroleum 
Cerro de Pasco Copper 
Chile Copper 
Chrysler Corp, 

Coca Cola 
Colorado Fuel & Iron 
Cclumbia Gas & Elec, 
Congoleum-Nairn 
Consolidated Cigar 
Consolidated Gas 
Continental Can 


Cuban-American Sugar 
Cuyamel Fruit 

Davison Chemical 

Dupont de Nemours 
Eastman Kodak 

Electric Storage Battery 
Endicott-Johnson . 


Fleischmann Co, 
Foundation Co, 

Freeport-Texas 

General Asphalt 
General Cigar .. 
General Electric 
General Motors 


Housten Oil 
Hudson Motor Car 
Hupp Motor Car 
Inland Steel 
Inspiration Copper 
Inter, Business Mach 
Inter, Combustion Eng. ....... 
Inter, Harvester 
Inter, 
Do 
Inter, 
Inter, Paper 
Kelly-Svringfield Tire 
De 8% Pfd, 
Kennecott Copper 
Kinney (G. R.) Co. .......... 
Lima Locomotive 


Mack Trucks 

Magma Copper 

Mallinson & Co. 
Maracaibo Oil Explor. 
Marland Oi] 

May Department Stores 
Mexican Seaboard Oil 


MOL COPPEP ook 5.5 cee cs ces 


tgomery Ward 
a Biscuit 
Dairy Prod. 
National Enam. & Stamp 
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Pre-War War Post-War 
Period Period Period 
a aN, | 
1909-1913 1914-1918 1919-1927 
High Low High Low High 
186% 99% 126% 
138% 110 128% 
33 101 18442 
*200 *256 


60% 


22% 


*1654% *114% *150% *112% 

i .. #127 #8714 
1% ig 

61 113% 58% 

6% 1214 

ea 24% 

eB TTY, 
33 #38 


*No Sales 05 #690 
*64Y4, 42 *42y, 


. 70% = 85% 
15% 39% 14% 
129% 187% 118 
#25 850. *74 
€ .. 185% 
15% 80% 19% 
73% 116% 79% 
26 20 58 
25% 22% 
os 58%, 

10 

"2% 

14% 

24 


*215% *150  *239% 


*65 997% 
. 30% 18% 49% 
96% #139 
9 64% 
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10 E. 45th St. 


INVESTMENTS 


We are prepared to 
make investment 
suggestions for trus- 
tees, business and 
professional men, 
and other individuals. 
Our experience of 
more than 60 years 


in this field will be 


of assistance to you. 


Kipper, Peasopy & Co. 


Founded 1865 


NEW YORK BOSTON 
17 Wall St. 115 Devonshire St. 
216 Berkeley St. 


PROVIDENCE 
10 Weybosset St. 


NEWARK 
5 Clinton St. 




















DIVERSIFY ! 


Holdings in several 
classes of securities give 
better balanced invest- 
ments. 


ODD LOTS 


Make this method of 
safeguarding more 
available to the average 
investor. 





Large or small orders 
given the same careful 
attention. 


Write for convenient 
handbook on Trading 
Methods and Market 
Letter MG 3. 


isto“ & (HAPMAN 


Members New York Stock Exchange 


52 Broadway, New York 
Telephone Hanover 2500 























Market Letter 
this Week 


Observations on 


The Davison Chemical 
Company 


The Glidden Company 


SENT ON REQUEST 
ASK FOR 91-4 


Accounts carried on 
conservative margin 


MCClave & Co. 


MEMBERS 


New York Stock Exchange 
New York Cotton Exchange 
New York Curb Market (Associate) 


67 Exchange Place 
New York 
Telephone Hanover 3542 
BRANCHES 
Hotel Ansonia, 73rd St. and B’way, N. Y. 
1451 Broadway, Cor. 4ist St., N. Y. 


5 East 44th St., N. Y. 
New Brunswick, N. J. 


C. B. RICHARD 
& Co. 


Established 1847 


29 Broadway New York 


Members 
New York Stock Exchange 
New York Produce Exchange 


Associate Members 
New York Curb Exchange 


ROUND LOTS 
ODD LOTS 


Margin Accounts 
accepted on 
conservative basis 


=o 





New York Stock Exchange 
Price Range of Active Stocks 


INDUSTRIALS—Continued 


Pre-War War Post-War 
Period Period Period 
Oe OO 1928 Last Div'd 
1909-1913 1914-1918 1919-1927 “eS Sale $ Per 
High Low High Low High Low 8/29/28 Share 
74% 44 *202% 68% 136 115 =1221, 
136 55% *145%, 265% 50% 40 +42 
27 9% 15% 4% 47 491% 
*87% *60 *81 *38% 17% 718% 68% 74% 
bs vs a oe 31% 55% 52 531, 
5. ie 9% 85 56% 81% 
70% 35 88% 538% 88%, 39% 
be 5 ts - 34% 545, 37% 
Paramount-Fam. Players Lasky .. “<< ie 40 143% 111% 
Philadelphia Co. 48% 26% 145 
Phila. & Reading C. & I 5 * is 43 34%, 27% 
Phillips Petroleum + ks os he 16 85% 
Pierce-Arrow in 65 6% 10%, 

Do Pfd, ES ve 109 138% 39% 
Pittsburgh Coal 29 36%, 
Postum Co, of ys se Re *47 61% 
Pressed Steel Car 34% 18 

Do Pfd, 8 67 72 
Pub. Serv. N. J. ce 5 Ae * 929 414% 
Pullman, Inc, *8714 18% 
Punta Alegre Sugar F = 24% 23% 

Pure Oil - fs 1 8 16% 19 
Radio Corp. of America + ae oe oe 25% 85% 
Republic Iron & Steel 40% 494%, 

Do Pfd. 74 102 = f1061%, 
Royal Dutch, N. Y. oa gm 40% 445% 58% 
Savage Arms : * - 8% 87 41 
Schulte Retail Stores - oe 5% ee 47 49% 60% 
Sears, Roebuck & Co 51 82%, 148% 
Shell Trans, & Trading os ‘i es es 39% 51% 
Shell Union Oil RS oe 7s ai 23% 26%, 
Simmons Company ..... year A - é» oe 55% 6&4 
Simms Petroleum a% én c. Bg 18% 20% 
Sinclair Consol, bi as yy 17% 25% 
Skelly Oil + ee ay - 34 25 
Sloss-Sh. 

Standard Oil of Calif. 
Standard Oil of N. J. 
Stewart-Warner Speed 
Stromberg Carburetor 
Studebaker Company 
Do Pfd. 
Tennessee Cop. & Chem 
Texas Company 
Texas Gulf Sulphur 
Tex, & Pac, Coal & Oil 
Tide Water Oil 
Timken Roller Bearing ¥ bs * 
Tebacco Products 82% 

Do Class A é bs bs 
Transcontinental Oil 
Union Ol of Calif - “8 cae 
United Cigar Stores 2% -. 127% 


United Fruit 175 ¢ 181% 
‘ 31% 190% 245 
Do Pfd. : 67% 115 «$125 

U. 8. Indus. Alcohol y 171% 102% 119% 

U. 8. Realty & Imp... 63% 935% 61%, 83% 

“ee 27 80% oT 381% 
Do Ist Pfd. L 115% 55 731% 

UV. 8S. Smelt., Ref, & M’n 81% 39% 50% 

U. 8. Steel y 4, 186% 182% 154% 
Do Pfd, 128 188% 140% 

Utah Copper .......0..5-+.--e 1 180 

Vanadium Corp. * a y Pe 60 vad 

Western Union 105% % 76 139% 147 

Westinchonse Air Brake 143 40 42%, 45% 

Westinghouse E, & M. 94% 88% 104% 

es oe os - 34 20% 25% 

White Motors ba * 104% 80% 40% 

Willys-Overland 40% 17% 22 
Do Pfd, sie * 193% . 92% 96% 

Wilson & Co. ....---.eeeeeeee + oe hs 104% 11% 18% 

Woolworth (F. W.) Co *81% %845 175% 1 

Worthington Pump .- . 69 23% 117 28 40 
Do PHA, B wccccccseceerees oe . 85% 98% 46% 5&6 

o> a 50 81 41 t48 


100% 83% 
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Youngstown Sh. & Tube 
Bid price, ¢Not including extras. "§In stock. * Old stock, 
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Securities and Commodities 
Analyzed, Rated and Men- 


tioned in this Issue. 


THE OUTLOOK 










RAILROADS 


Northern Pacific Railway 





ee 





COPPERS 


PETROLEUM 


Anglo-American Oil 
Louisiana Oil Refining 






Send for analysis 





Sinclair Consolidated Oil 








INDUSTRIALS 


American Rayon Companies 
American Tobacco 
Associated Dry Goods 


Ask for M.W. 59 





BRUNING, JACKSON & CO. 


Members New York Stock Exchange 
Associate Members N. Y. Curb Market 







Exchange Buffet 





60 Broad St. 


Great Atlantic & Pacific Tea Co.......... 
International Agricultural 
Res CEMPREE Gee Sire eke veer ses ret nces 829 
Kroger Grocery & Baking 


PP a ES EEE IEE 844 





eroeccecccccccece 


475 Fifth Ave. 











May Department Stores 
McCrory Stores Corp. 
Montgomery-Ward 








Oil Well Supply Co. 
R. J, Reynolds Co. 
Sears-Roebuck Co. 


BRIDGMAN, 
BATES & CO. 


MEMBERS 
NEW YORK STOCK EXCHANGE 
SEVEN WALL STREET 


TELEPHONE HANOVER 4961 


INVESTMENT BROKERS 


STATISTICAL DEPARTMENT 
INVESTMENT COUNSEL FOR 
CONVENIENCE OF CLIENTS 


Woolworth, F. W. 

















Cross Section of Bond Market 
Bond Buyers Guide 
United Drug 5s, 1953 





Calumet & Hecla 


HUNDRED SHARE MARGIN 
ACCOUNTS ACCEPTED ON 
CONSERVATIVE BASIS 
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Tenn, Copper & Chemical 











COMMODITIES 
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“The Guaranteed Way to 
Financial Independence” 


PUBLIC UTILITIES 


Electric Power & Light 
International Tel. & Tel. 
Statistics of Leading Public Utilities...... 836 
United Gas & Improvement 


Sindacpiinies.« 0s sine 869 


100 North Seventh St., Minn 
New York Office, 17 E. 42nd St., N. Y. 
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‘obey EKirk 


Established 1873 
Members New York Stock Exchange 

















Accounts Carried 













Conservative Margin 












Weekly 
Market Letter 


on request 















25 Broad St., New York 


Telephone Hanover 8030-8045, Incl. 





















“Classes of Bonds,” “How 
They Differ,” “Factors of 
Bond Values,”—these and 
other subjects of vital im- 
portance to the Investor 
are clearly and_ briefly 
defined in our _ booklet. 
“Bonds and How.to Buy 
Them.” 


A request for this booklet 
involves no obligation. 


OTIS & CO. 


Established 1899 
CLEVELAND 


New York, Chicago, Detroit, 
Cincinnati, Denver, Philadelphia, 
Columbus, Toledo, Akron, Louis- 
ville, San Francisco, Canton, 
Massillon, Colorado Springs 


Members New York and other 
leading Stock Exchanges 



















































Choosing the Bonds You Ought to Buy 











Tas Equrams Tnue Coumans on Now Yous 








Have you asked 
for a copy? 
HIS booklet has been pre- 


pared for those careful 
bond investorswho appreciate 
the importance of securing ex- 
pert advice before investing 
their personal savings. 


Send for a copy today 


THE EQUITABLE 
TRUST COMPANY 


OF NEW YORK 
11 BROAD STREET 
Madison Avenue at 45th Street 


247 Broadway 
28th Street and Madison Avenue 


Foreign Offices: 
LONDON: PARIS: MEXICO CITY 


Total resources more than $500,000,000 
© E. T. C. of N. Y., 7928 

















AN IDEAL SAFE INVESTMENT 
72% 


Guaranteed 
Mortgage Certificates 
On Occupied Homes in the 
Metropolitan Area 
Payment of Principal and Interest as 
called for by the Mortgage 
Guaranteed by 
Equitable Casualty & Surety Co. 
New York 
Resources over $3,500,000 


Operating under supervision of the Insur- 
ance Dept. of the State of N. Y. 


Guaranteed Mortgage Certificates 


Participate at the rate of 144% in earned dis- 
count in addition to the 6% interest paid by the 
Mortgagor—therefore pay 


71% Interest 
Bond and Mortgage with Surety Company Bond 
deposited for Certificate holder with 
AMERICAN UNION BANK 
A New York State Bank 
37th Street & &th Ave. N. Y. City 
Resources over $20,000,000 





Write, phone or call for Booklet W 


GUARANTEED EQUITY 
CORPORATION 
New York 
342 Madison Ave. 
Tel. VANderbilt 2326 
Offices Open Mondays Until 9 P. M. 


When doing business with our advertisers, kindly mention THE MAGAZINE OF WALL STREET 
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CoMMON STOCK PRICE INDEX 


(1925 Closing Prices =100) 
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1928 Indexes 
Number of (308 Issues) Recent Indexes 
Issues in Group oo 
Group Hig - Aug. 25 
30 COMBINED AVERAGE i 2 5 133.4 
Railroads 144.6 A - 136.4 


1927 Indexes 7 
(264 Issues) 
Close High Low 


——_—_. 
116.8 116.3 95.7 
132.0 140.2 98.5 





Agricultural Implements 6 E 363.6h 
Alcohol R R d 
Automobile Accessories 

Automobiles 


Copper ° 

Dairy Products 

Department Stores 

Drugs & Toilet Articles 

Electric Apparatus 

Fertilizers ° 

Five & Ten Cent Stores 
Furniture 

Household Appliances 

Mail Ord 

Marine 

Motion Pictures 

Petroleum & Natural Gas 

Public Utilities 

Railroad Equipment 

Restaurants 

Shoe & Leather 231 
Soft Drinks (1926 Cl.—100)... 
Steel & Iron 110 
Sugar 

Sulphur 

Telephone 

Textiles 

Tire & Rubber 

Tobacco 

Traction 150. 
Unclassified (1927 Cl.—100)... 128. 


H—New HIGH record since 1925. 
h—New HIGH record this year. l1—New LOW 
record this year. 
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COMMON STOCK PRICE INDEX ¢ 
1925 PRICES * 


JFMAMJS 


300.0 (Begun 1928) 
172.1 175.8 = 82.1 
91.6 96.8 75.6 
89.8 716.1 
69.4 100.6 53.0 
187.0 (Begun 1928) 
169.1 160.2 108.5 
119.9 119.9 177.3 
166.1 168.9 132.0 
108.0 (Begun 1923) 
99.5 


177.8 

70.4 

0 e : 
162.0 171.2 147.3 
129.6 129.6 97.6 
84.0 85.7 
106.8 111.5 
127.4 127.4 ; 
97.0 (Begun 1928) 
149.38 152.3 82.8 
74.9 118.4 69.5 
102.9 120.3 95.8 
95.6 103.5 86.9 
129.56 182.5 93.1 
128.9 128.9 100.3 
104.0 (Begun 1928) 
188.8 152.3 69.8 
152.9 

88.7 

89.5 
881.7 
183.8 

79.0 

96.6 
190.3 


nn 





-— 1926 ——- “1927 ——_ + 1928 


wd unweighted Index of weekly.closing prices specially designed for investors, The 1928 
ndex includes 308 issues, distributed among 38 leading industries, and covers about 90% 
of the total transactions tn all Common Stocks listed on the New York Stock Exchange. 
It is compensated for stock dividends, rights and assessments; and reflects all important price 
movements with a high degree of accuracy. Our method of making annual revisions in the 
list of stocks included, renders it possible to keep the Index abreast with evolutionary changes 
in the market, without impairing its continuity or introducing cumulative inaccuracies.) 
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TOCK market forecasting, 

to the misfortune of many 
investors, is not restricted to 
experts. There are hundreds of 
opinions on market trends printed 
daily. Obviously, their value 
depends greatly upon the ability, 
experience, and integrity of the 
forecaster. 


The Business Economic Digest, as 
the name implies, is in effect a 
compendium of contemporary 
market forecasts briefed for quick, 
understandable reading. In precise 
manner, it eliminates the unreliable 
opinions; it presents a weekly sum- 
mary of the views of 35 recognized, 
proved authorities. 


Analytic . . . Unsatisfied 


But the Digest, realizing the fallacy 
of mere consensus opinion, delves 
further. It seeks to refine these con- 
glomerate opinions — some con- 
flicting, some equivocating — so 
that it may reach a conclusion 
which logically indicates the future 
market trend. 


This conclusion is the net opinion 
of stock market counsel! 


FREE COUPON! 


THE BUSINESS 
ECONOMIC DIGEST 
342 Madison Ave., New York,N.Y. 


Without obligation, please mail me 
your current Digest to enable me to 
amiliarize myself with your famous 
Weighted Average method. I am 
interested especially in 





In order to accomplish the much- 
sought net opinion, the Digest 
makes use of its famous Weighted 
Average of authoritative opinions. 
This is the scientific method, devel- 
oped by Gage P. Wright, which has 
won such distinction in forecast- 
ing and financial circles. Its relia- 
bility has been exceptionally 
noteworthy. 


The Weighted Average 
Method 
The Weighted Average is the clos- 


est method ever developed for 
reconciling various opinions of 
future trends with any degree of 
accuracy. Simple in operation, yet 
extremely thorough in application, 
the Digest takes from 35 leading 
authorities their consummate opin- 
ions on current vital subjects. Then 
it weights each by the scientific- 
ally determined index of their past 
accuracies! 

The resulting net opinion carries 
the ponderous significance oi pre- 


The BusinessfconomicD 
Gage P. Wright Pres. 
342 Madison Ave. NewYork NY 


CUT OUT AND MAIL TODAY! 


Name 


cision-made interpretation. 
When you consider the com- 
plexity of modern markets, the 
ever-changing economic structure, 
and the frenzied intensity of 
present-day finance, you will agree 
that this method is without 
shadow of a doubt the only reason- 
able way of determining the 
market trend. 


This Success May Be 
Yours 


The high success of the Digest 
—as evidenced by the immense 
profits of its consistent followers— 
has proved the merit of the 
Weighted Average. Today, while 
markets waver in uncertainty, 
Digest readers rely firmly on the 
Weighted Average to advise which 
stocks to dispose of, which to buy. 


Fortunes are being made daily. 
You too can profit by the Digest’s 
analytic interpretations of the mar- 
ket outlook. Write for a free ac- 
quaintance copy of the current 
Digest, containing valuable infor- 
mation on the probable trend of 
security prices. Or use the coupon 
below. 


igest 





Address 
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Insuranshares and 
Diversification 


Oh eo of the most important principles govern- 
ing the conduct of Investment Trusts is 
diversification—spreading capital among a large 
number of securities. 


INSURANSHARES TRUST CERTIFICATES represent a pro rata 
ownership in 59 great, prosperous Insurance Companies 
and a few financial institutions which have made a 
splendid record over a long period, the average age of 
all companies represented being 60 years. 


If an investor should buy one share of stock in all of the 
underlying companies it would cost him approximately 
$40,000. By investing in InsuRANSHARES TRUST CERTI- 
FICATES he can acquire an interest in all companies upon 
which Series B-28 is based, for approximately $125 and 
upwards. 


Diversification is not only secured through the number 
of companies represented in the portfolio, but because 


fJinsurance Companies are themselves, the nature of, 


Investment Trusts. 

They invest their millions of capital, surplus and reserves 
in sound, well selected and well diversified issues and 
give them constant supervision for the benefit of their 











policy holders and stock holders. Some of them own 
well over a thousand different securities while the average 
number owned by the larger ones is about 500. 


this safe and profitable investment. 


| You will want to learn more about 
Send for circular giving further details. 


INSURANSHARES CORPORATION 


49 Wall Street, New York 





:: Tel. Whitehall 9082 
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8% N.C.C.A. Certificates 
An Attractive Investment 


1—National Cash Credit Ass'n is a 
holding Company with 9 subsidiary 
companies having 38 offices in 
States. 

2—N. C. C. A. Certificates of Indebted- 
ness are a direct obligation against 
the entire assets of the Association. 

3—There are over 6,000 holders of 
N. C. C. A. Securities. 

4—They are redeemable on demand at 
any time after one year. 

5—Carrying interest at the rate of 8%, 
your investment doubles in about 9 
years. 





6—They are issued in sums of from 
$50,000 down to $25.00. 

7—Interest can be drawn monthly, 
which enables you to_ re-invest 
funds promptly or meet monthly 
expenses. 

8—The Association has shown consist- 
ent growth and substantial increase 
in profits every year. 


We have prepared a new book- 
let, “Building Wealth Through 
8%,” which we would be glad 
to send free upon request. 


We invite you to call at our office, or, if more 
convenient, mail coupon asking for circular 916 


National Cash Credit Corp. 


40 Journal Sq. 
Jersey City, N. J. 


N EC CA Phone Jour. Sq. 4470 


-~™ (At Journal Square 
ORGANIZATION] Station of Hudson 
Tubes.) 











(Continued from page 860) 
ment and net earnings before depre- 
ciation and depletion were approxi- 
mately 4 million less than in the corre. 
sponding period of 1927. However 
record breaking consumption of vaso. 
line and higher prices may result in at 
least a moderate betterment in results 
for the last half of the year. There 
are also indications to support the an- 
ticipation of more stabilized conditions 
in the oil industry. Rumors to the 
effect that an important merger, in- 
cluding the company in question, was 
in the offing, have been accompanied by 
speculative activity in the shares, re- 
sulting in market price appreciation to 
levels higher than at any time since 
1924. Therefore, at existing quota- 
tions, the shares appear to be giving 
rather full recognition to prospective 
improvement and with the resumption 
of dividends likely to await evidence 
of sustained stability in the indus- 
try, they impress us as being primarily 
attractive for the longer pull. 


INTERNATIONAL AGRICUL- 
TURAL 

Is International Agricultural a good stock to hold? 
I bought some about three years ago at 20. Since 
then st has fluctuated rather widely, I should 
ec: set wie ees ee 
Albena: NY ing money.—B, M. H. 

No little difficulty is experienced in 
making an accurate estimate of the 
trend of earnings for those companies 
affiliated with the fertilizer industry 
due to the indeterminate nature of the 
factors on which the industry depends 
for its prosperity. The vicissitudes 
which have been witnessed in the past 
are well known but some encourage- 
ment is offered by the efforts of im- 
portant interests to correct unethical 
trade practices and overproduction. 
Moreover, the elimination of serious 
competition through the failure of 
many weaker concerns, following the 
disastrous 1927 season, should place 
the industry on a more stable basis. 
At this writing, International Agri- 
cultural Corporation has not reported 
earnings for the fiscal year ended June 
30th, but in the light of the more fa- 
vorable conditions which prevailed dur- 
ing the past season, we are of the opin- 
ion that considerable improvement will 
be shown. At last reports, the com- 
pany was in a sound financial position, 
having no bank debt, and with liquid 
resources reported in excess of $2 mil- 
lions. Regular payments are presently 
being made on the prior preferred 
shares, although accumulated back 
dividends total $22.75 a share. Due to 
the latter condition, the common shares 
are placed in a decidedly speculative 
position and resumption of dividend 
payments does not appear to be a near- 
by prospect. Common shareholders are 
assuming a degree of speculative risk, 
and substantial market price apprecia- 
tion appears to be largely a long range 
possibility. Therefore, while present 
conditions preclude the necessity of ur- 
gent liquidation, we emphasize the ad- 
visability of keeping in touch with en- 


-Suing developments. 


When doing business with our advertisers, kindly mention THE MAGAZINE OF WALL STREET 
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Behind The Scenes 
At The National City 


MIDDLE-AGED woman in Los Angeles, recently 
retired, asks our advice on the investment of the 
































Proxi- what had I better do about 25 shares of 
corre- Cluett Peabody which I have held for several 
vever years,—paying, I think 66 for it. I want to put 
: this money in a@ house I am building, but can 
aso- defer selling the shares for another six months. 
in at Do you think the market value is likely to tn- 
>sults cease in the near future?—Y, T. U., Muskegon, 
: Mich, 
Chere Despite a decline in net sales from 
sso 93.65 millions in 1926 to 21.2 millions 
a ‘n 1927, Cluett, Peabody & Co., through 
— the introduction of new operating 
ea methods (said to have reduced by 
die about one-half the time required to 
me make its chief products, collars and 
Be shirts), reported earnings last year 
i equal to $9.86 a common share against 
iat $6.51 a share in the previous year. 
i ~' However, due to backward spring 
re 4 weather, which served to adversely af- 
tice fect the business of many of the com- 
on e pany’s customers, coupled with keen 
rt competition and higher costs of raw 
nd materials, results in the first six 
y months of 1928 show a balance of only 
$2.53 a common share contrasted with 
$5.17 a share in the same period of 
1927. Nevertheless, financial position 
is comfortable, the company’s competi- 
tive position has been materially 
old? strengthened through operating econo- 
ince mies, and it has been officially stated 
a that sales in the current six months 
si have been running ahead of a year ago, 
giving rise to the possibility that net 
in will exceed that of the last six months 
the of 1927 when a balance of $4.69 a share 
ies was reported. The long range outlook 
Ty seems more constructive than other- 
he wise and dividends at the current an- 
ds nual rate of $5 a share seem reason- 
les ably safe. The shares have suffered 
st a drastic decline from the high levels 
e- attained earlier this year and, at pres- 
n- ent prices, do not seem over-valued. 
al We believe retention justified for in- 
n. come and future appreciation. 
18 
: INTERNATIONAL TEL. & TEL. 
e My attention was called to International Tel. & 
7 Tel. when it was favorably commented upon in 
S. The Magazine of Wall Street. I have been watch- 
i- ing it and am thinking of buying 50 shares out- 
right as an investment to put away for income 
d and price appreciation. Would you approve of 
e this, in view of its acquisition of the Postal 





Telegraph Company?—S. H., Lackawaxen, Penna. 


International Telephone & Telegraph 
occupies a position in the foreign tele- 
phone field somewhat analogous to that 
of American Telephone & Telegraph in 
the domestic field, subsidiaries operat- 
ing in Spain, Mexico, Cuba and Porto 
Rico and several South American coun- 
tries. Through acquisition in 1927 it 
now controls an extensive cable system 
operated by All America Cables, Inc., 
and more recently, has obtained control 
of the submarine cable and land lines 
comprising the Commercial Cable Co. 
and the Postal Telegraph system, 
which has the effect of vastly expand- 
ing its scope of operations and poten- 
tial earning power. Further, through 
a subsidiary, the company has control 
of all foreign rights to the Bell 
patents, and acts as exclusive dis- 
tributor of products of the Western 
Electric Co., the latter a subsidiary of 
American Tel. & Tel., in all countries, 
except the United States, Canada and 
Newfoundland. Earnings have shown 
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over fifty American cities. 








proceeds from the sale of her interior decorating business 
.... A busy manufacturer in Atlanta brings in a block of 
maturing bonds for collection and reinvestment. . . . An 
English butler in Washington buys a $500 bond, the 
beginning of an investment fund planned eventually to 
maintain him in comfort back in his homeland... . 
business man in Kansas City seeks a short term investment 
for surplus funds temporarily unneeded in his business 

A widow in Denver asks us to invest a $40,000 cash 
fund, the proceeds from life insurance policies and from 
the sale of the partnership interest in her late husband's 
business .... A college professor in Chicago needs cash 
for a new home in the suburbs and seeks to liquidate part 
of his bond holdings . . . . Persons from all parts of the 
country and in widely varying circumstances rely upon 
The National City Company for investment help. Our 
experienced bond men are available at district offices in 


A 


Our monthly offering list of selected investments 
will be sent regularly to those who request it. 


The National City Company 


Head Office: Nationat City BANK Burtpinc, New Yorx 


Local telephone directories give addresses and telephone numbers of branch 
offices. 11,000 miles of private wires to serve you quickly and effectively. 




















KEEP POSTED 


The books, booklets, circulars and special 
letters listed below have been prepared with 
the utmost care by business houses of the 
highest standard. They will be sent free on 
request, direct from the issuing houses. 


Please ask for them 
in numerical order. 


We urge our readers to take full advantage 
of this service. Address, Keep Posted De- 
partment, Magazine of Wall Street, 42 Broad- 
way, New York City. 





A SUGGESTION TO INVESTORS 
This booklet explains in detail the features 
of Odd-lot investing. If interested, the 
prominent New York Stock Exchange firm 
issuing this booklet will be pleased to send 
you a complimentary copy. (278). 


SCOPE AND SERVICE 
This new booklet gives a descriptive and 
historical sketch of one of the largest 
public utility companies in the country now 
responsible for public service in more than 
1,000 communities. (362). 











in investment securities of public 
service companies supplying 
electricity, gas and transporta- 
tion in 23 states. Write for list. 


UTILITY SECURITIES 


COMPANY 


230 So. La Salle St., CHICAGO 











New York St. Louis Milwaukee 
Lonuievill Indi i 1 





_ oo 


























N 
N 
N 
N 
S 
N 
S 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
Ny 
N 
N 
N 
N 
N 
N 
N 
Ny 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
NY 
N 
Ni 
Ny 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
N 
aN 
N 
N 
NY 
N 
N 
N 
N 
N 
N 
Ny 
N 
Ni 
N 
Ny 
N 
Ny 
N 
Ny 
N 
NY 
N 
Ny 
N 
Ny 
NY 
N 
Ny 
Ni 
N 
N 
N 
N 
NY 
N 
NY 
Ny 
Ny 
N 
N 
NY 
N 
Ni 
Ny 
Ny 
N 
NY 
N 
N 
N 
N 
N 
Ny 
N 
Ny 
N 
N 
N 
Ny 
Ny 
Ny 
NY 
NY 
N 
Ny 
NY 
Ny 
NY 
Ny 
N 
N 
N 


N 
Ny 
Ny 
N 
NY 
NY 
NY 
NY 
NY 
NY 
Ny 
Ny 
N 
N 
N 
N 
N 
NY 
N 
S 
N 
S 
NY 
NY 
N 
Ny 
N 
Ny 
N 
Ny 
N 
NY 
NY 
NY 
N 
N 
Ny 
NY 
N 
NY 
NY 
NY 
NY 
NY 
NY 
NY 
NY 
S 
Ny 
N 
NY 
Ny 
NY 
NY 
Ny 
Ny 
Ny 
S 
N 
NY 
Ny 
NY 
NY 
NY 
N 
NY 


SLLLLALLLLL, 


¢, 


870 


ULLAL LLL LLL LLL LLL LLL LLL LLL LLL LLL LL LLL LLL LLL LLM 


Traders— 


Minnsts YOUR Opportunity 


A Combination Offer of 
Unusual Appeal 


These books have brought a turning 
point in the lives of many students of 
speculation. They have given them 
Confidence and Cool Judgment in 
their trading instead of the haphaz- 
ard, slipshod methods of operating 
used by the majority. They will do 
the same for YOU. | 


LLIMMMM LLL LLL 


The Field of Trading in Stocks is covered so thoroughly that you can begin 
immediately applying to your own problems the principles and methods set 
forth in these works. 


1. Studies in Stock Speculation (2 vols.) 
One of the Most Valuable Series of Books Ever Pub- $8.75 
lished on Trading in Securities 


2. Financial Independence at Fifty 


3. Principles of Security Trading for the 
Businessman . 


LIMITED COMBINATION OFFER 


Because we know that in order to get the most good out of these remark- 
able books you must have all of them at hand for reading and ready 
reference, we are making this Limited Offer: 
Special 

Price 


All Three Titles (4 vols.) —Worth $15.25. . $9.75 


Your Choice of No. 1 (2 volumes) and 
Either Book No. 2 or Book No. 3 


Financial Independence at Fifty. Enlarged, up-to-date edition of this 
standard work. Successful plans for investment and semi-investment. Clear 
methods whereby large or small investors may become financially independ- 
ent without taking chances or depending upon luck. It will take you out 
of the “rut,” start you on the road to success, show you how to save and 
still get the most out of life as you go along. 

Principles of Security Trading for the Businessman lifts the veil of mys- 
tery through which the average man views the stock market and shows 
that there is nothing about the purchase and sale of securities which can- 
not be easily mastered by the average businessman. [Illustrations supple- 
ment the text in making clear exactly how the purchase and sale of securi- 
ties can be undertaken with safety, and generally with substantial profit. 

A single idea may save or make hundreds of thousands of dollars 
for you. Do not delay getting these profit-pointing books. 


Fill out this Combination Offer—TODAY 


Samer TE, Tee Leroen 
The Magazine of Wall Street, te a sent Pct 
42 Broadway, New York City. a 
Gentlemen: I wish to take advantage of Special Combination Offer. 


Send all 3 Titles (4 vols.) O$9.75 Enclosed D1C.0.D. $9.75 
Send No. 1 (2 vols.) and Book No. 2 0$7.75 Enclosed ..[C.0.D. $7.75 
Send No. 1 (2 vols.) and Book No. 3 00$7.75 Enclosed NC.0.D. $7.75 
Send Book No at the Regular Price Shown Above. 

OSend C.O.D. $ 


EERE Oe REE eS aE ee ee Te TN Oe eee oe ee Cc. O. 9-8-28 
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When doing business with our advertisers, kindly mention THE MAGAZINE OF WALL STREET 





rapid expansion since inception of the 
enterprise in 1920, net in 1927 Saining 
155% over 1926, although, due to jn. 
creased capitalization, per share profits 
equalled $11.07 a share last year 
against $12.13 a share in the previous 
year. Earnings in the first half of the 
1928 year are estimated to equal close 
to $6 a share on the 1,418,445 shares 
now outstanding, following recent ae. 
quisitions, or sufficient to cover divi. 
dends for the full year. Financial pogj- 
tion is impregnable. Present prices of 
the shares seem to fully discount the 
immediate future, but rather well de. 
fined prospects of further substantial 
expansion lends distinct attraction to 
the stock as a long pull holding. 


TENNESSEE COP. & CHEM. 


Would you recommend my sister’s holding a 
small block of Tennessee Copper stock which she 
has had for some years? I tell her that she had 
better take the first opportunity to sell at ¢ 
good price, now that the company has announced 
a higher dividend. But she doesn’t like to switch 
any of her investments.—G. W. K., N. Y., N. Y. 

Tennessee Copper & Chemical oper- 
ates copper mines, and while benefit- 
ing to some extent by improved copper 
metal prices, it is a high cost producer, 
so that income from this source repre- 
sents a minor contribution to total 
earnings. However, its ore bodies car- 
ry a high percentage of sulphur and 
are more suitable for the production 
of sulphuric acid. Chief consumers 
are fertilizer manufacturers. Due to 
generally demoralized conditions in the 
fertilizer industry, resulting in lessen- 
ing demand for sulphuric acid at de- 
clining prices, earnings of the com- 
pany in 1927 were equal to only 51 
cents a share against $1.31 a share in 
1926. Improvement in agricultural 
purchasing power in the current year 
has been reflected in increased earn- 
ings of the company, and while definite 
figures are not available present esti- 
mates place profits for the full year at 
a figure to equal $1.50 a share, in an- 
ticipation of which and by virtue of a 
strong financial position dividends 
were recently increased to $1 a share 
annually. However, whether the re- 
cent encouraging improvement in the 
fertilizer industry will be permanently 
maintained is a matter of conjecture. 
On the basis of the company’s record 
to date and visible prospects the shares 
seem to be selling about in line with 
their actual worth and we see no par- 
ticular incentive to retain. 


AUSTIN NICHOLS 


What is the trouble with Austin Nichols? I 
can’t see why a company so well established im 
the wholesale grocery business shouldn’t prosper. 
The 80 shares I hold average $9% a share. Have 
you any advicef—A. R. §S., Port Jervis, N. Y. 

Reflecting the serious inroads of 
chain grocery stores, together with 
an ill-timed expansion of activities in 
the canning industry, Austin, Nichols 
& Co. has suffered large operating 
losses in recent years results in the 
fiscal year ended April 30, 1928, show- 
ing a deficit of $1,283,333, before pro- 
vision for preferred dividends, and 2 
loss of $1,853,595 in the fifteen months 
ended April 30, 1927. However, the 
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«mpany has recently disposed of its 
profitable units, the proceeds being 
ysed to strengthen financial position, 
has effected a wide scaling down of 
inventories, and will henceforth con- 
eentrate operations in the wholesale 
grocery field, wherein it occupies a 
dominant position. The enterprise 
has by no means reached an en- 
tire solution of difficulties, and _pend- 
ing definite indications of its ability 
to redevelop something resembling sub- 
stantial and lasting earning power, the 
common stock can only be considered 
in the light of a pure speculation. 
However, if you are willing to assume 
the risk involved, we believe retention 
has something to recommend it. 








POSITION AND OUTLOOK FOR 
THE LEADING CIGARETTE 
MANUFACTURING COMPANIES 
(Continued from page 848) 











stock dividends, split-ups and increases 
may be anticipated from time to time. 
The sharp declines in the price of these 
stocks have placed them on a more at- 
tractive buying basis than for some 
time. 

In the case of P. Lorillard Co. the 
outlook is less well defined. The com- 
pany has reported a large increase in 
sales of “Old Gold” cigarettes, the 
volume in the first five months being 
equal to all of 1927. This is logical in 
view of its extensive advertising cam- 
paign, but the volume is considerably 
below that of any of the three older 
companies in the field. Moreover, it is 
probable that the company is less able 
to meet the competition on the lower 
price basis than the other three com- 
panies, as these companies have been 
engaged for many years in the manu- 
facture of blended cigarettes and have 
the edge on Lorillard in the matter of 
manufacturing costs. The older com- 
panies have attained an efficiency of 
operations which a newcomer in the 
field could not reach in the short time 
in which Lorillard has engaged in low 
priced cigarette manufacturing. More- 
over, the older companies have the ad- 
vantage of production on a tremendous 
scale with attendant low costs. The 
purchase of P. Lorillard Co. stock, 
then, would be made only on the pros- 
pect of the final success of their “Old 
Gold” marketing program, and at pres- 
ent this is veiled by some uncertainty. 
However, the stock is quite low now 
and the risk involved in purchase is 
consequently reduced. 

Should the old price level on ciga- 
rettes be restored, as there is now some 
talk in the industry of doing, the out- 
look for the companies would be greatly 
improved, and profits would undoubt- 
edly show a sharp rise from those made 
Previously, particularly in view of the 
fact. that the companies have been ad- 
Justing themselves to the lower price 
level. The “Big Three’ Group would 
benefit greatly, but for P. Lorillard 
Co. such a move would have an espe- 
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cially salutary effect. 
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J. S. BACHE & CO. 


Established 1892 
MEMBERS New York Stock Exchange, Chicago Board of Trade, New York 


Cotton Exchange, and other leading exchanges 
BONDS : GRAIN : 
SUGAR : COCOA : 

FOREIGN EXCHANGE 





COTTON 
RUBBER 


STOCKS: 
COFFEE : 





Schenectady 
New Haven 
Austin 
Tulsa 


Rochester 
Worcester 
Detroit 
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Albany Binghamton Buffalo 
Troy Utica Watertown 
Philadelphia Erie Atlantic City 
Houston San Antonio 


Correspondents in other principal cities 
42 Broadway NEW YORK 250 Park Ave. 


Brooklyn Office .........-.000 eee 16 Court Street 
Chicago Office .. 0... 06545: 231 So. La Salle Street 


Branches: 
Syracuse 
Toledo 
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“THE BACHE REVIEW” published weekly, sent on application. 

Readers of the Review are invited to avail themselves of our facilities for 

information and advice on stocks and bonds, and their inquiries will receive 

our careful attention without obligation to the correspondents. In writing, 
please mention The Bache Review 


A Weekly Commodity Review is also issued and will be sent on application 





























lectricity Introduced Into Homes---1881 


The Human Side 
Of£ The 
Electric Industry 


If You Lighted A Lamp 
Every Time 
You Came Home 
Electricity Would Then 
Have For You 
The Fascination It Had 
For People 
When It Was 
First Made Practical 
For Domestic Uses 


We Control and Manage 
Public Utilities 
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Sell Securities Of Both 
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Marginal Trading 


We offer a Booklet containing a concise 
treatise and setting forth several general 
rules on this subject. It also briefly 
discusses: 
Advantages of Odd Lot Buying 
Common Stocks Versus Bonds 


Data helpful to investors is also given. 


Copy free upon request 


M. C. Bouvier & Co. 


Members New York Stock Exchange 


20 Broad Street, New York 
BRANCH: NARRAGANSETT, R. I. 











New York Curb Market 











1928 Price Range 


Albert Pick Barth wi.f...... 12% 10 
Aluminum Co, of Amer 140 
Aluminum pfd, (6) 108 
Amer, Cigar (8) 140 


American Rayon Products... 24 


Assoc. Gas Elec, ‘‘A’’ (2%). 56% 
Celotex Co, (3) 

Centrif. Pipe (0.60)* 

Cities Service New (1.2)f... 
Cities Service Pfd. (6)t 

Cons. Gas & Balt. (3)....... 
Consolidated Laundries (2)*.. 
Durant Motorst 

Elec, Bond Share (1)t 

Elect, Investorst (3.50 stk.). 
Fajardo Sugar (10) je 
Ford Motor of Canada (15).. 
General Baking (new)* ee 
General Baking Pfd. (new)* 86 
Glen Alden Coal (10)T 9 
Gulf Oil (1.5)T 

Happiness Candy Stores (50) 
Hecla Mining (0.60) 

Hygrade Food Products 
International Utilities B 

Land Co. of Floridat 

Lion Oil Refining (2.25)*.... 

Lone Star Gas (2) 

Metro Chain Store 66 
Mountain Producers (2.60)t. 28% 
National Fuel Gas (1) 30% 


MS Recent 
Name and Dividend High Low Price 


Amer, Oyanamid “‘B’’ (1.60) 53% 87% 
Amer. Cyanamid pfd. (6).... 103 102% 
Amer. Gas Elec. (1)t 174% 


Amer, Super Power A (1.2)¢ 56 438% 


IMPORTANT ISSUES 
Quotations as of August 29 


1928 Price Range 


Name and Dividend “High Lo 
New Mex, & Arizona Landft. 11% 
New Jersey Zinc (12) 260 
Nipissing Mining (80c)* 
Northern Ohio Powerf 
Phelps Dodge (6) 
Puget Sound P. & L.t 
Salt Creek Producers (3)f... 
So’east Pwr. & Lt. (1) 
So’east Pwr. & Lt. Pfd. (4). 
Stutz Motors* 
Tobacco Products Exportt... 
Transcontinental Air Trans.. 351% 
Trans Lux q 
Tubize Artif, Silkt (10).... 630 
Tung-Sol ‘‘A’’ (1.80) 24% 
United Electric Coal (3) Y% 
United Gas & Improvem’t (4) 150 1114 
U. 8. Gypsum (1.60) 100 55% 


STANDARD OIL STOCKS 


Continental Oil 

Humble Oil (1.6)f¢ 

International Pet. (.'75) 

Ohio Oil (2.75) 

Prairie Oil & Gast 5 
Standard Oil of Ind. (3.5)f.. 
Vacuum Oil (3)T 87% 


* Listed in the regular way. 
+ Admitted to unlisted trading privileges. 
t Application made for full listing. 





Curb Market during the past two 

weeks reflected the buoyancy 
which marked the upward trend on the 
New York Stock Exchange. Although 
call money was again highly erratic, 
reaching 8% as a result of continued 
heavy calling of loans, traders were 
apparently unconcerned. The volume 
of transactions was the largest in some 
time and any favorable developments 
of a monetary nature are likely to wit- 
ness expanding public participation on 
the same scale as that during the bull 
session of the spring months. It is 
notable, too, that whenever the mar- 
ket shows a tendency to go downward 
activity dries up, evincing little liqui- 
dation of stocks. 
The shares of public utility compa- 
nies were singled out for the rise and 
this group gave a very impressive ac- 
count of itself as buying broadened. 
Accumulation has been going for some 
time, with the result that the floating 
supply of many issues is considerably 
reduced, and stocks move forward 
quite easily when even a small demand 
is felt. Among these stocks, American 
Gas & Electric and Electric Bond & 
Share were the features, the former 
advancing 10 points to 177 and then 
selling off several points to around 175 
where it closed, while the latter en- 
gaged in one of its violent upheavals, 


P'cer changes on the New York 








soaring 20 points to 116 closing around 


114. United Gas Improvement was 
also a favorite running up about 8 
points. Northern Ohio Power dupli- 
cated its high for the year and closed 
at that figure. 

Industrial stocks were also heavily 
bought, several attaining new high 
records. Ford Motor of Canada in re- 
ponse to the generally better condi- 
tion of the company as regards pro- 
duction jumped about 40 points but 
later lost part of this gain. Twubize 
Artificial Silk was another stock 
around which buying centered, going 
above 510 for a rise of 30 points. 
United Electric Coal made a new high 
for the year within a fraction of 66 as 
compared with the previous record of 
around 57. Good buying was wit- 
nessed in Transcontinental Air Trans- 
port, and American Cyanamid “B.” 
Several stocks, on the other hand, made 
new lows, among them Land Company 
of Florida, Glen Alden Coal and 
Fajardo Sugar. 

The oil group throughout the fort- 
night was extremely quiet, although 
several of the Standard Oil stocks ad- 
vanced slightly. Despite the fact that 
a substantial improvement has been 
witnessed in the industry no real ex- 
ploitation of oil company shares has 
taken place. It is logical, however, to 
expect some strength here if the mar- 
ket continues its present trend. 
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TWO SUPPLY COMPANIES 
COMPARED 


(Continued from page 843) 


LS 


secure. Unlike the senior issue of 
National Supply, Oil Well Supply pre- 
ferred is convertible into common stock 
at a price of $38.93 on the common for 
the first 20,000 shares presented, 
$43.24 for the second 20,000 shares, 
and $47.56 for the remainder. This 
feature, although of no immediate in- 
terest, might well assume much impor- 
tance in the event of a revival in earn- 
ing power. 





Conclusion 


Oil Well Supply had a long and 
favorable dividend record prior to the 
recapitalization which occurred in 1925 
in connection with a public offering of 
the stock. In addition to adverse influ- 
ences already enumerated over which 
no control is possible, its present in- 
stability is no doubt due in part to the 
fact that the company is undergoing a 
partial transition in its affairs arising 
from a change in management and re- 
adjusted affiliations. Substantial blocks 
of stock have been acquired by inter- 
ests identified with A. M. Byers Co., 
manufacturers of wrought iron pipe, 
and more recently by Spang, Chalfant 
& Co., Inc., makers of welded and 
seamless steel tubing. Numerous dis- 
tributing branches in oil and gas terri- 
tory are maintained by both National 
Supply and Oil Well Supply, where, in 
addition to their own respective prod- 
ucts, various supplies manufactured by 
others are available, and Oil Well Sup- 
ply is now distributing the output of 
these newly affiliated concerns instead 
of competitive products formerly 
handled. Such readjustments coming 
at a time when volume of business was 
on the down grade may have con- 
tributed their share towards the poor 
operating results achieved ‘in the last 
year or so. 

_The difficulty of maintaining artifi- 
cial restriction on drilling should work 
out to the advantage of the oil supply 
companies in time, and fundamentally 
It is a situation which from their 
standpoint should become gradually 
better rather than otherwise. In ap- 
praising the market effects of any ma- 
terial improvement, National Supply 
common, selling around 95 and paying 
$4 with potential extras, must be re- 
garded as possessing considerable in- 
vestment merit in spite of wide fluc- 
tuations in earnings, while Oil Well 
Supply common makes its appeal from 
@ more speculative angle. In the same 
way, Oil Well Supply Convertible pre- 
ferred, yielding 7% at par, has an ele- 
ment of uncertainty for the time being, 
while National Supply preferred, sell- 
ing around 115 to yield over 6%, and 
held in that vicinity through its re- 
demption provision, ranks as a sound 
industrial investment for income only. 
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Dedicated to 
COMMERCIAL 
AVIATION 
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The Chicago Central Aerial Beacon, 
erected and maintained by Greenebaum 
Sons Investment Company, is dedicated 
to the interests of national aviation. 









As the world’s largest night guide to 
flyers, the Beacon is intended to serve 
as a stimulus to commercial aviation, 
not only in Chicago, but in every com- 
munity throughout the United States. 


This huge light is the first to use code- 
flashing Neon rays in combination with 
two powerful searchlights. It is hoped 
the Beacon will point the way to the 
efficient lighting of the country’s air- 
ports, and indicate the progress being 
made in the field of aeronautics. 



















SOD VVVVVTVVVVTVVTsTVIAt 


Greenebaum Sons 
Investment _Combany. 


La Salle and Madison Sts., Chicago, Ill. 
OLDEST REAL ESTATE BOND HOUSE—FOUNDED 1855 
OFFICES IN PRINCIPAL CITIES 


Greenebaum Sons Securities Corporation, 
535 Fifth Ave., Corner 44th St., New York 
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Compound your dividends 
monthly at 7%4% 


The scientific Doherty Reinvestment Plan enables you 
to reinvest each month, with no effort whatever and 
without the loss of a day or an odd cent, the monthly 
dividends you receive from Cities Service Common 
stock. This means that at the present price of this 18- 
year-old security you are compounding a 734% return 
monthly—a short cut to financial independence. 





















Mail the coupon 












Please send me full information about Cities Service common stock and its 
18-year dividend record. 
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a training in selling securities and keeping y 
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Entrance on 44th Street 








September 4th, 1928 
with 


Mr. ROBERT M. BOWEN 


Manager 


ee ; " we MR. STEPHEN MARTINDALE 
uirements on the issue which now 

returns a yield of well over 5% and MR. EDWIN 5S. MORGAN 
may be converted into the common at 
any time at the option of the holder. 
Sometime during the next few years 
a higher dividend may be paid on the 
‘ommon than on the preferred, making 
it profitable for holders to convert. 
The preference stock therefore, is a 
peculiarly attractive semi-speculative 
investment. 
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Samuel Ungerleider 
& Company 


50 Broadway New York 
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New York Stock Exchange 
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Introductory Offer 


BOOKS for 
V4 ONE DOLLAR 


(Postpaid) 
“8 Stock Speculation 
By J. J. Butler—wrps., 12mo., 109pp. 
Mining Siemens and How 
to Judge Them 
By F. C. Nicholas—12mo., cl., 233pp. 
The Story of Bethlehem Steel 
By Arundel Cotter—12mo., cl., 65pp. 
Scientific Methods of Investing 
and Trading By G. C. Selden— 
wrps., 12mo., OSpp. (1921 ed.) 
also FREE 


. Bibliography listing over 4000 books on. Busi- 
ness. Arranged in about fifty classifications— 
prices and comments. Invaluable reference. 


DIXIE BUSINESS BOOK 
SHOP ee: 140 Greenwich - 


NEW YORK 





























Canadian 


Stocks & Shares 


It is generally admitted that 
Canadian conditions are more favor- 
able to conservative investors to- 
day than they have been at any 
time since about 1910. 

For this reason, we invite inquiries 
from American investors and from 
investors in other parts of the 
world concerning present invest- 
ment opportunities in Canadian 
Public Utility, Hydro-Electric Pow- 
er and Industrial Securities. We 
shall be pleased to forward definite 
recommendations to interested in- 
quirers. pean at 

°o Montreal 
Banhere: {¥ The Bank of Nova Scotia 
Cables: Hayrock, Toronto, Lieber’s, Bentley's 


COCHRAN, HAY & CO. 
siiiseates | Bank Building 
TORONTO CANADA 
J. Strathearn Hay 


Member: Toronto Stock 





Bank & Insurance Stocks 


Write for BTI 


Guttag Bros. 


16 Exchange Pl., New York 





Statistical Record of 
Business 


Volume Stock Exchange Trans- 
actions (shares) 


Average Price Magazine of 
Wall Street Index 


Volume Bond Transactions... . 
Average Price 40 Bonds 


Brokers’ Loans (Federal 
Reserve) 


Comm’! Loans Federal Re- 
serve Member Banks 


Federal Reserve Ratio 
Gold Holdings 
Rediscount Rate, N. Y......... 


Debits to Individual Accounts. $13,555,449,000 £$13,471,880,000 $12,128,575,000 


Call Money 

Time Money (90 days) 
Commercial Paper 

Acceptances (90 days) 

Dun’s Business Failures 
Weekly Food Index (Bradst’s). 


Wholesale Prices (Bradst’s).. 


Week Ended Week Ended 
Aug. 26, °28 


17,325,210 


133.4 
$41,221,350 
89.99-89.70 


Sept. 1, ’28 
19,245,390 


137.2 
$39,902,100 
90.21-89.96 


Year Ago 
10,067,161 
109.4 


$50,073,775 
91.71-91.53 


7$4,201,131,000 £$4,235,148,000 — $3,184,053,000 


$9,049,135,000 


69.6 


$2,761,402,000 


5% 


1% 
614% 
514 7o 

44-56% 

377 


$3.41 
(July 1) 


$13.14 


$9,043,368,000 


69.5 


$2,764,894,000 


5% 


114% 
612% 
514% 
4%4-5% 
389 


$3.44 
(Aug. 1) 


$13.19 


Industrial Baremeters 


U. S. Steel Unfilled Tonnage. . 
Steel Ingot Production 

Pig Iron Production 

Pig Iron Furnaces in Blast .. 
Automobile Production 
Building Permits (Bradstreet’s) 
Petroleum Production (bbls.). 


Bituminous Coal Production 
(net tons) 


*Copper Production (short 
tons) 


Cotton Consumption (bales)... 
Spindles active 

Wool Consumption (lbs.)..... 
Railroad Earnings 


% on Railroad Property in- 
vested 


June ~ 


3,637,009 
3,742,964 
3,082,000 
189 
396,967 
$319,051,880 
72,526,000 


35,963,000 


72,954 
510,565 
28,624,188 
41,282,089 
$88,997,366 


4.17 
4,923,304 


July 
3,570,927 
3,811,573 
3,071,824 

185 


**74,157,000 
36,276,000 
73,426 
438,743 


28,228,024 
38,099,091 


3,942,931 


Foreign Trade 


Merchandise Exports 
Merchandise Imports 
Gold Exports 
Gold Imports 


June 
$390,000,000 
$317,000,000 
$99,932,000 

$20,001,000 


July 
$382,000,000 
$316,000,000 
$74,190,000 
$11,531,000 


Distributive Trades 


Mail Order Sales 
Chain Store Sales 


Dent. Store Sales (index num- 
ber 1923-5—100%) 


*U. S. Mines. t Aug. 22. 
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+ Aug. 29. 


June 
$44,848,365 


$117,077,581__ 


103 


July 
$40,252,896 


.$101,457,570 


78 


** Subject to revision. 


$8,169,176,600 
78.3 
$3,145,736,000 
314% 


3% % 
44% 
33%4-4% 
343% % 
344 


$3.20 
(July 1) 


$12.58 


Year Ago 
3,142,014 
3,204,135 
2,951,160 

190 
268,485 
$311,564,133 

78,333,000 


33,637,000 


65,545 
569,675 
32,324,426 
39,832,923 
$87,953,246 


4.36 
3,913,761 


Year Ago 
$343,000,000 
$327.000,000 

$1,803,000 

$10.373,000 


Year Ago 
$32,967,025 
$88,493,680 


15 
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TRADE TENDENCIES 
(Continued from page 849) 
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prices. That this is the logical time STATEMENTS JULY Ist, 1928 


for such action is evidenced by the fact 
that price advances have been posted 
in cold rolled sheets and strip bars for a . 
fourth quarter requirements, and while National Liberty Insurance 
no test has been forthcoming as yet, i 
there is every indication that the in- Company of America 
creases will hold. 
An encouraging feature of develop- ieiaia 

ments in steel has been the pronounced Bonds and Stocks I tei |: le 
srength and activity in pig iron. Un- Loans on Bond and Mortgage 1,619,000.00 pve for Losses 1,050,129.00 
til recently, despite the improvement in ned Loans pointe icaatida: Nite ii ali ald 

finished steel, the dormant state into e staat Liabilities 


Premiums in Course of Col- 
which pig iron markets had fallen oc- lection 2,535,225.51 Capital ... $2,000,000.00 


casioned no small wonder and this was eomepesd Te ore yin ened sunies 1 tie 20,758,100.02 
accentuated by the fact that prices | [fj] “SO ™Sc**c: evieses eis lah 

were at the lowest levels in a number $32,410,076.04 $32,410,076.04 
of years. Now, however, demand has 
shown considerable expansion, prices 
are stronger and the general outlook 
is decidedly improved. Currently bet- 
ter conditions are attributed to the low 
stocks in hands of consumers who, 
finding themselves in a precarious po- ° e 

a és regards iron requirements, The Baltimore American 
have begun accumulating supplies to 


jusure themselves in case of an emer- Insurance Company 


gency. Then again a sharp advance 
in scrap has reacted favorably on pig of NEW YORK 


iron markets; and in view of the scarc- 
i j i+ j Assets 
ity of scrap even at higher levels, it is ne 





Increase in Net Surplus 
Jan. Ist, 1928 to July 1st, 1928 (after payment of dividends) $4,068,606.92 





Liabilities 
Bonds and Stocks......... 


5 Be Ge ° Reserve $1,967,901.18 
ikely that pig iron will fol- a ptt 
more than likely t plg iron w aot, y Reserve for Losses 311,565.00 


lw a similar trend. Cash Reserve for Taxes and other 
Collateral Loans . Liabilities 237,000.00 
Premiums in Course of Col- Capital... $1,000,000.00 

lection . 426,664.63 Net Surplus 4,151,670.27 


PETROLEUM —— and Rents. . Prot Surplus to Policyholders.... 5,151,670.27 


$7,668,136.45 $7,668,136.45 














Outlook More Favorable Increase in Net Surplus 


After nearly two years of depres- Jan. Ist, 1928 to July 1st, 1928 (after payment of dividends) $817,495.45 


sion, which started in the summer 
months of 1926 as a result of overpro- 
duction in the Seminole area and other 
prolific districts throughout the coun- ° 

try, the oil industry appears to be on P eoples National 
the road to recovery. The possibilities 


of heavy output which would delay Fire Insurance Company 
further improvement, however, are by “ if DEL AWARE 


no means vague, since new pools have 
been discovered recently that would 
Liabilities 


: Asse 
furnish strong support to such a move- $4,050,341.12 Premium Reserve $1,462,393.89 


ment. But, on the other hand, the re- | - 140,150.00 Reserve for Losses 246,744.00 
jet} : s h 653,283.24 Reserve for Taxes and other 
strictive policy of producers responsi- Premiums in Course of Col- LAmDTMGGS <.c00.66'0's 400 pie 237,000.00 


ble for better conditions will undoubt- lection . 231,897.90 Capital .. $1,000,000.00 
‘ * * Interest Accrued and Rents. . 5,885.78 et Surplus 2,217,568.05 
edly be continued until supplies are Real Estate 82,147.90 Surplus to Policyholders... 3,217,568.05 


down to a level more in keeping with 

demand. If and when this is accom- 

lished, the industry will be able to : Increase in Net Surplus 

teap greater benefits than at present , a 

ley guniliinn eaiimiadiien: shine Jan. Ist, 1928 to July 1st, 1928 (after payment of dividends) $530,908.44 

_ by increased use of the automo- 
ile, 

_ Some evidence of this is to be found COMBINED LOSSES PAID SINCE ORGANIZATION EXCEED $93,000,000 

earnings statements for the first six 

months of the year, a number of which 

how striking gains over the same pe- 

ha oe — is re HOME OFFICES: 709-6th AVENUE (at 41st Street) 

e reports issued by refiners 

and marketers; although some improve- silt alaaae 

ment has been recorded, crude oil com- 

a are progressing at a slower 
ce, 


Crude oil production has been aver- 
SEPTEMBER 8, 1928 
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$5,163,705.94 $5,163,705.94 
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taking advantage of a new 
investment plan that we 
should like to explain in de- 
tail, you can own an interest 
in 30 of the country’s largest 
‘and soundest corporations, 
such as the New York Cen- 
tral.R. R., American Tele- 
phone & Telegraph Corp., 
‘ Commonwealth Edison Co. 
and United States‘Steel Corp. 
Almost any amount, large or 
small, can be invested, with 
high safety of principal and 
liberal income, in 


Diversified Trustee 
Shares 





Write for Descriptive 
Circular 


W.S. Aagaard 
& Company 


Investment Securities 
CHICAGO 
208 S. La Salle St. State 0770 

















Careful 
Selective 
Diversification 


steady consistent expansion 
—service of a high order 
and products of quality are 
the elements which have 
converted the small com- 
pany of 15 years ago to 
the Stewart-Warner Speed- 
ometer Corpozation, the 
largest manufacturer of its 
kind in the world. Its prod- 
ucts used on and in the 
operation of nearly all forms 
of transportation equipment 
by air, land and water as 
well as in homes, offices and 
factories comprise a_ list 
much too large to be shown 
here. A copy of such list 
together with latest finan- 
cial reports incorporating 
letters from the anage- 
ment of the Stockholders 
will be mailed to any ad- 
dress on application. 


Stewart-Warner 
Speedometer Cor’n. 


1826 Diversey Pkwy. 
Chicago 
and subsidiaries 
The Bassick Alemite Co. 
The Bassick Mfg. Co. 


The Bassick Co. 
The Stewart Die Casting Cor’n 








aging about 2,400,000 ‘barrels daily 
compared with 2,600,000 barrels in 
1927. Refinery outputs have been more 
closely aligned with actual require- 
ments, thus obviating the likelihood of 
any heavy increase in gasoline sup- 
plies and aiding a material reduction in 
the amount already in storage. As a 
result, gasoline prices, stimulated also 
by unprecedented rate of consumption 
both here and abroad, have had a 
steady advance in the past several 
months. Refiners, therefore, have been 
able to take advantage of prevailing 
low levels for crude and this should be 
reflected in a greatly strengthened 
financial position by the end of the 
year. Crude prices, however, have been 
showing an upward tendency lately, 
although this is centering mainly on 
high gravity crudes which have large 
gasoline content. 





PAPER 











Conditions Unsatisfactory 


Another instance of what damage 
can be wrought by overproduction even 
in an industry whose product has 
shown steady expansion of demand is 
to be found in the newsprint trade. 
Although the volume of business has 
been of record proportions so far this 
year, manufacturers will probably 
show the poorest results in a number 
of years. 

Mill capacity in comparison with 
1927 is somewhat reduced but output 
is still running at an excessive rate 
despite heavy consumption. As a re- 
sult, there has been a rather severe 
weakening of the price structure and 
profit margins have been considerably 
narrowed. Past experience has shown 
that manufacturers have been really 
favorably situated only if operations 
are around 100%. Consequently the 
twofold dilemma of declining mill ac- 
tivity and lower prices presents a prob- 
lem which it appears will take some 
time to solve, although plans are now 
being formulated to provide necessary 
relief. 

Canadian mills have been the direct 
cause of the depression, since their out- 
put in the first seven months of the 
year has shown an increase of over 
15% in comparison with the same pe- 
riod of 1927, while output in the United 
States, on the other hand, has declined 
about 7%. Newsprint consumption 
has been running well ahead of last 
year during the seven months; pro- 
duction, however, continued in excess 
of requirements, with the result that 
there has been a sharp gain in surplus 
mill stocks. 

Although in Ontario and Quebec 
government supervision of output is 
expected to work some improvement, 
the overcapacity of the industry will 
prevent any marked improvement for 
several years. It is believed that con- 
sumption will not parallel output be- 
fore 1930 and until this happens prices 
will in all probability show relatively 
small advances. 
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ST. LAWRENCE WATERWAY 
DEVELOPMENT OF MOMENT. 
OUS CONSEQUENCE 
(Continued from page 822) 
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ment has submitted a plan of inter. 
national cooperation, which the United 
States has accepted as a basis for fina] 
negotiations. Saliently, this plan js 
that the. United States shall bear the 
entire cost of navigation and power 
development on the international se. 
tion of the St. Lawrence and all fyr. 
ther navigation development in the 
Great Lakes. It is to get only half the 
power developed in the international 
section of the river, and all works 
erected by it on the Canadian side are 
to belong to Canada. Moreover, the 
work of developing power in the jn- 
ternational section is not to be started 
until after Canada has completed power 
development on the Canadian section. 
At the moment, however, negotiations 
are not progressing because the Cana- 
dian government desires further time 
in which to deal with the relations be- 
tween Ontario, Quebec and the federal 
government involved in the matter of 
power development, and also further 
engineering conferences. 

In general, it appears that Quebec 
will withdraw its opposition to the gen- 
eral plan in consideration of the reser- 
vation of all the works within Canada 
to Canadian ownership and control and 
the prohibition of the exportation of 
any power from the Canadian section. 
The Quebec idea is for the Canadian 
section to be built by private compa- 
nies, under provincial authority; but 
Ontario leans more to the idea of fed- 
eral construction, and counts, anyway, 
on having the Canadian half of the 
international section power turned 
over to it by the Dominion government, 
for public operation. Legislation al- 
ready enacted in Quebec looks to the 
development of the power by a new 
private company which will be in op- 
position to the present Holt-Shawini- 
gan power group monopoly. This 
Beauharnois company includes the 
heads of Newman & Swaezy, Montreal, 
and the Dominion Securities Corpora- 
tion, Toronto, and a private syndicate. 
Doubtless the Canadian and American 
publics will receive opportunities to 
participate after the promoters have 
sufficiently guarded their own inter- 
ests. ‘ 

On the American side it is assumed 
that the Federal government will itself 
build the international section works, 
but what it will do with its half of 
them and its half of the power will, 
no doubt, result in a merry contro- 
versy in Congress, similar to that over 
Muscle Shoals. 4 

Opposition in Congress to the princl- 
ple of development of the St. Lawrence 
and the indentation of the Atlantic 
coast to the head of Lake Superior 1s 
seemingly confined to the New York 
delegations. There is little doubt that 
the Senate will ratify, and Congress 
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Special Short 


Term Offer 
to News Stand 
Readers 


Have The Magazine of 
Wall Street Delivered to 


You as soon as it is 


Published 


To meet the needs of read- 
ers who are temporarily 
away from home, or who 
prefer a Get-Acquainted 
Subscription before becom- 
ing a regular subscriber, 
we are making this Special 


Offer. 


Send $1.00 and we will 
enter you for a Special 
Short Term Subscription to 
THE MAGAZINE OF 
WALL STREET to include 
the numbers of September 
22, October 6, October 22 
and November 3. 


You cannot afford to lose 
touch with the world of in- 
vestment and business. 


(Address may be changed by 
sending three weeks’ notice.) 


-————- COUPON 


THE MAGAZINE OF WALL STREET, 
# BROADWAY, NEW YORK CITY. 


I enclose $1.00. Send me the four 
issues beginning with September 22 
mentioned in your special offer. 


Olf you would like to have this special 
subscription cover eight issues instead 
of four, running through to include the 
issue of December 29th, 1928, check 


here and enclose $2.00. 
Sept. 8-A 
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appropriate the necessary funds for, 
any agreement the executive may reach 
with Canada unless it is patently too 
much in Canada’s favor. Should inter- 
national agreement fail, Canada might 
do the whole job herself on the Cana- 
dian side of the river where it is in- 
ternational, but there could be no power 
development there without interna- 
tional dams. For that reason she is 
not likely to undertake a navigation 
work at her sole cost. Moreover, the 
United States has the perpetual treaty 
right to use freely the river and any 
canal the Canadians might build. And 
the Canadians are not likely to pre- 
sent Uncle Sam with a benefit which 
he can be induced to pay for. If in- 
ternational cooperation should fail to 
open the Great Lakes to the sea, the 
alternative of the canal from Lake On- 
tario to the Hudson would be brought 
to the front, despite its vastly greater 
cost to the United States, its inferior- 
ity as a navigation route and its lack 
of incidental power development. 

The State of New York, through its 
legislature and its present and pre- 
ceding governor, is on record in favor 
of the Hudson River route to the sea 
from the Great Lakes. This route 
would have the possible advantage of 
being wholly within American terri- 
tory; but to be consistently American 
it would still be necessary to construct 
a canal around Niagara on the Ameri- 
can side. Even then the ship channel 
sometimes wanders to the Canadian 
side between Lake Erie and Lake Hu- 
ron. At the request of the Committee 
on Rivers and Harbors of the House 
of Representatives, the chief of en- 
gineers of the army caused a study to 
be made of the proposed Hudson River 
route from Lake Ontario. The con- 
clusion was reached that such a canal 
for vessels of 25-foot draft would cost 
$506,000,000 and that a canal connect- 
ing Lakes Erie and Ontario would cost 
$125,000,000 more. No power would 
be developed, whereas the St. Law- 
rence route power would eventually 
pay for the capital and maintenance of 
both power and navigation develop- 
ment. The engineers found also that 
the Hudson River route would be 600 
miles longer from the Great Lakes to 
Europe, and owing to slow navigation 
through a long inland canal, spanned 
by many bridges, would take about 
three days more time. The Hudson 
River route has been presented in a 
more favorable light by other studies, 
and it is on them that Governor Smith 
rests his present favor for the New 
York state route. 


On the Canadian side of the line, the 
once formidable movement for the can- 
alization of the Ottawa River and its 
connection with Lake Huron seems to 
have passed away. And there seems 
to be little Canadian interest in the 
improvement of the St. Lawrence for 
navigation alone. The Canadians want 
both; 4,000,000 hydro-electric horse- 
power is expected to bring a great in- 
dustrial boom to Ontario and Quebec. 
Such an addition of power would mean 
$2,500,000,000 of new investments in 
manufacturing plants and the employ- 
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i| Profit Sharing Opportunity 


AN INVESTMENT WHICH OFFERS 

YOU AN INCREASE IN INCOME 

WITH THE SAFETY INHERENT IN 
BANKING INSTITUTIONS. 


CREDIT SERVICE, Inc. 


Industrial Banking Institution 
6% Gold Debenture Bonds 
Direct Obligation—Non-Callable—Due 1948 
Accompanied by 
Profit-Sharing Certificates 


that- have paid 4% since 1923: 





We offer these bonds, together with profit- 
sharing certificates, at $100, without ac- 
crued interest. Denominations $100, $500 
and $1,000. 


MARKET 
After one year from date of purchase it 


1s our practice to maintain a customer 
market at 100, less 2% brokerage. 


FELIX AUERBACH Co. 
280 Broadway, New York 


_. ===. MAIL, COUPON TODAY ... ..... 
FOR CIRCULAR 














W. A. Becker & Co. 


Inc. 


Specialists in 


With Safety 
(Participating up to 4% additional) 
Details on Request 


W. A. Becker & Co. 








140 Nassau Street, New York 




















KEEP POSTED 


BANK AND INSURANCE STOCKS 


Investors in Greater New York who are in- 
terested in this type of security will be 
sent booklet without obligation by one of 
the leading specialists in bank and insur- 
ance stocks. (475). 


SERVICE ON FOREIGN SECURITIES 
Through the cooperation of its correspond- 
ents in principal European cities, a prom- 
inent Stock Exchange house renders service 
on foreign securities comparable in every 
respect to its service on New York Stock 
Exchange securities. If you are interested 
in foreign securities you should send for 
(477). 
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Watch The 
Motor Stocks! 


What is the general outlook in the automobile 
industry for the second half of 1928? 
pay you to KNOW the investment position and 
prospects of leadi motor stocks, as revealed 
by a new survey covering Chrysler, General 
Motors, Grabam-Paige, Hupp, Hudson, Nash, 
Packard, Studebaker and Willys-Overland. Series 
of ten articles just started in THE WALL 
STREET NEWS. To acquaint you with its 
value to investers and finance exeeutives, we 
make this half-price Summer offer to new sub- 
scribers: 


% PRICE TRIAL—Next 50 issues $1 


(Includes 10 Motor Reports and 2 Monthly 
Tabulations of Corporation Earnings on 
Common Stocks) 


Sample Copies and Report on Motor 
Outlook FREE. 


THE 
WALL STREET 
NEWS 


Published DAILY by the 
New York News Bureau Association 
42 New St., Dept. R5, New York City 


PUTS & CALLS 


If stock market traders under- 
stood the advantages derived from 
the use of PUTS & CALLS, they 
would familiarize themselves with 
their operation. 

PUTS & CALLS place a buyer 
of them in position to take ad- 
vantage of unforeseen happenings. 

The risk is limited to the cost 
of the Put or Call. 


Explanatory booklet 14 sent upon 
Correspondence invited. 











request. 


GEO. W. BUTLER & CO. 


ESTABLISHED 1898 
Specialists in 
Puts and Calls 
Guaranteed by Members of 
New York Stock Exchange 


20 BROAD ST. MEW YORK 
Phones Hanover 3860-1-2-3 

















Building and Loan 
Associations 


We will be glad to answer questions 
regarding Building & Loan Associa- 
tions, provided that the information 
available on ‘he association under 
consideration is sufficiently complete 
to warrant an opinion. Address, Build- 
ing & Loan Ass’n Department, c/o The 
Magazine of Wall Street, 42 Broadway, 
New York City. 
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ment of four to seven millions addi- 
tional workers. 

In some quarters confidence is ex- 
pressed that the Hudson Bay route will 
solve the Canadian west’s wheat export 
problem. The government railway will 
reach Port Churchill soon, but the 
feasibility of this sub-arctic route 
as a commercial outlet remains to be 
seen. 

While there is some opposition by 
the eastern railroads to the St. Law- 
rence waterway development, most of 
it comes from New York City and 
Buffalo, which fear any change in com- 
mercial routes that tends to divert 
traffic and trade from their ports. No 
doubt, the great bulk of mid-continent 
export and import bulk cargo trade 
would be diverted from New York to 
the St. Lawrence, and that city would 
lose much stevedoring business. On 
the other hand, the port of New York 
is already crowded and the roads lead- 
ing to it subject to congestion. The 
railroads would not miss the loss of 
traffic in the ordinary growth of their 
business and it is doubtful whether 
New York would notice the loss of 
some stevedoring, ship chandlering, 
port dues and various other charges 
in the rapid general growth of the 
city’s business. 


Probable Outcome of the Waterway 
Improvements 


Some offset for such losses would be 
found in the fact that New York ship- 
ping would have the 4,000 miles of 
Great Lakes coastline added to its ter- 
ritory. So much has been said about 
the foreign trade side of the develop- 
ment of the St. Lawrence waterway 
that little has been said about the great 
extension of coasting trade that will 
result. The Atlantic coast cities will 
have cheap water transport for their 
raw materials from the interior of the 
continent. The railroads, relieved of 
much slow and bulky traffic, will have 
opportunity to improve and enlarge 
their traffic in manufactured goods. Any 
local losses that New York might suf- 
fer including the offense to her pride 
of seeing so much marine activity di- 
verted to the St. Lawrence would be 
more than made up by her domestic 
commerce. Fewer foreign flags in 
New York harbor would be a small 
price to pay for a back country ren- 
dered prosperous by reductions of 
transportation rates. Losing its trans- 
fer business, Buffalo would suffer. The 
total traffic available for the St. Law- 
rence waterway is only 4% of the 
present tonnage of the American rail- 
ways which now connect the lakes with 
seaboard, and it comprises less than 
12% of the sea shipments now moving 
through the affected American ports. 
The St. Lawrence is only another fa- 
cility, and a much needed one, for 
American commerce, always threatened 
by the menace of transport inadequacy. 
It will take ten years to complete the 
new deep water route. Traffic is likely 
to increase so much in that time that 
New York as well as her tributary 
railways may welcome its help. 


a, 
NORTHERN PACIFIC RAILROAD 
(Continued from page 835) 
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economies to meet every test imposed 
upon it in recent years. Although 
gross revenues were reduced from 102 
to 95.5 million dollars during 1923-27, 
net railway operating income increased 
from 17.1 to 22.59 millions during the 
period. Transportation expenses de. 
clined 6.6 million dollars and although 
maintenance charges also decreased, 
the property is in excellent physical 
condition. Part of the reduction in 
maintenance is due to lower prices for 
materials and decreased wages. The 
latter item nevertheless reflects a sub- 
stantial increase since 1916. In that 
year the company’s payrolls totaled 
28.2 millions and in 1927 wages 
amounted to 44.9 millions, an increase 
of over 57%. It is of further interest 
to observe that payrolls constituted 
35.1% of gross revenues in 1916, 
whereas in 1917 they absorbed 47%. 

Equipment rentals reflect a credit 
balance, indicating that the company 
has ample car capacity. In 1927 this 
item was $1,728,209. Non-operating 
income is an important item and since 
1923 has exceeded eleven million dol- 
lars annually. The largest part of 
non-operating income is derived from 
the company’s holdings of the Chicago, 
Burlington & Quincy Railroad stock. 
It holds 829,337 shares of the latter 
and in 1927 received $8,293,370 from 
this source. Interest on the funded 
debt amounted to 14.7 million annually 
since 1923. There is very little change 
in this item. Net income in 1927 was 
18.54 million dollars as against 21 mil- 
lions in 1926. The latter showing was 
the most satisfactory since 1923 and 
the decrease in 1927 is largely due to 
lower gross revenues and the reduction 
of $558,412 in non-operating income. 
Dividends amounting to $12,400,000 
have been paid annually isnce 1922. 
During the period 1923-1927, 24.42 mil- 
lion dollars was reinvested in the prop- 
erty out of earnings. 

The reduction in the operating ratio 
from 78.79% in 1923 to 71% in 1927 
was largely absorbed by transportation 
expenses. The decline of 4.92% of the 
latter item absorbed more than half 
of the reduction of 7.79% in the oper- 
ating ratio. Greater train loads and 
more rapid movement of trains explain 
the lower transportation costs. The 
operating results attained in recent 
years compare most favorably with 
other large railroad systems in the 
Northwestern region. Its average gross 
train load exceeded that of any system 
of equal magnitude with the exception 
of Great Northern, which operates 
under more highly favorable condi- 
tions. Its showing in many respects 
is far above the average for the North- 
western region in which it is grouped. 

Comparative balance sheets for the 
fiscal periods ending December 31, 1916 
and 1927, explain why the company 
has been able to make so satisfactory 
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, showing in the face of such funda- 
mental difficulties. During the fore- 
going interval, road and equipment in- 
creased from 489.4 to 591.8 million dol- 
lars, an increase of 102.4 millions. Yet 
capital liabilities increased $5,052,435 
during this period. The increase was 
in funded debt, the amount of stock 
remaining unchanged. A small por- 

















20sed A 

ough tin of the improvements may have 
1 102 been financed out of current assets, 
3.27 which decreased approximately $4,000,- 
alah 000. The largest part of the increase 
> the was derived from surplus earnings. 
de- During the period under consideration, 
ough corporate surplus increased 94.3 mil- 
ased, lion dollars. The proceeds derived 





from the sale of some of the company’s 
lands may also have been applied to- 
wards capital expenditures. Undoubt- 






f 
The edly, this method of financing without 
sub- resorting to the sale of securities with 
that the resultant increase in fixed charges 





enabled the company to maintain divi- 
dends on its stock during so trying a 
period. The foregoing reason more- 
over warrants belief that Northern Pa- 
cific will fare better in the future. The 
property is well developed and can 
handle a large volume of traffic with 
very little further increase in capital 









‘edit 

any expenditures. Its equipment is ample 
this and in fine condition. There was an 
ting increase in tractive power per locomo- 





tive and capacity per freight car of 
12.8% and 4.6% respectively, since the 
beginning of 1923. Many bridges were 
strengthened, grades revised, and last 
year the company inaugurated a policy 
of laying 180 pound rails on the main 
line. Fuel and water stations have 
been enlarged at various points and 
the installation of block signals and 
automatic train control has been pro- 
ceeding steadily. 











Investment Holdings 





Another element of strength reflected 
on the balance sheet is the company’s 
valuable investment holdings. The 
























000 most important of these are the Chi- 
99 cago, Burlington & Quincy Railroad 
‘il. Company shares. As of December 81, 
op. 1927, this item, having a par value of 

$82,933,700 was carried on the books 
tio at the original cost of $109,114,808. 
27 The foregoing are pledged under the 
va company’s Refunding & Improvement 
“" Mortgage. At current levels of ap- 
If proximately $230 per share, these hold- 
- Ings are currently appraisea aruvund 
or 192 ‘million dollars marketwise, or 83 
ra millions in excess of their ledger value. 
a. A value considerably in excess of that 
nt Teported by the company could there- 
th fore be easily sustained instead of the 
he stated value of its investment holdings, 
= which were carried at $180,053,431. 
“1 Financially, Northern Pacific is also in 
i an enviable position. Current assets 
= as of last December 31st amounted to 
i. 35.81 million dollars and current liabil- 
is ities were 17.34 millions. Included in 
4 the current assets were more than 18 
fT million dollars in cash and special de- 





Posits, and listed in the item “Other 

Investments,” were $1,372,650 of United 

States Government securities. 
Another factor which 
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Where the Bell System’s 
profit goes 


An Advertisement of the 
American Telephone and Telegraph Company 


THERE is in effect but one 
profit paid by the Bell Tele- 
phone System. This profit is 
not large, for it is the policy 
of the Bell System to furnish a con- 
stantly improving telephone service 
at the least cost to the public. 

The treasury of the American Tele- 
phone and Telegraph Company re- 
ceives dividends from the stock of 
the operating companies. It receives 
a payment from the operating com- 
panies for research, engineering and 
staff work. It receives dividends from 
the Western Electric Company— 
makers of supplies for the Bell Sys- 
tem—and income from long distance 
operations. 





Only one profit is taken 
from this money in the Amer- 
ican Telephoneand Telegraph 
Company’s treasury. That is 
the regular dividend to its stock- 
holders—now more than 420,000 
in number—whieh it has never 
missed paying since its incorporation 
in 1885. 

Money beyond regular dividend 
requirements and a surplus for 
financial stability is used to give more 
and better telephone service to the 
public. This is fundamental in the 
policy of the company. 

The Bell System accepts its respon- 
sibility to provide a nation-wide tele- 
phone service as a public trust. 
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be interested, you feel, in The Magazine of Wall Street. 


d from 3% to 7%. 
We will send you a copy 


Every investor 





The Magazine of Wall Street 


42 Broadway 


New York City 
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Secured by First 
Mortgages on Los 
Angeles real estate. 
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We offer 
Electric 
Investors, Inc. 


$6 Preferred Stock 


' Price to Yield 
About 6.05% 


Circular on Request. 


MCDONNELL & CO. 


120 Broadway 
NEW YORK 
Members New Yerk Stock Exchange 





San Francisco 


Anglo & London Paris Nat. Bank 
Bancitaly Corporation 


East Bay Water A, Pfd 
Great Western Power Pfd 
Los Angeles Gas Pfd 

Pacific Telephone & Tel. Pfd 
Pacific Gas & Elec 


Alaska Packers’ Assn. 
California Packing 
California Petroleum 
Caterpillar Tractor 
Firemen’s Fund Insurance 
Foster & Kleiser (cm) 
Hale Brothers 


Hawaiian Pineapple 
Home Fire & Marine 
Honolulu Cons, Oil 
Hunt Brothers Packing ‘‘A’’ 
Illinois Pacific Glass ‘‘A’ 
North American Oil 
Paraffine Common 
Richfield Cons. 
Schlesinger A Common 
Shell Union Oil 

Southern Pacific 

Sperry Flour Common 
Spring Valley Water 
Standard Oil of Calif. 
Union Oil Associates 
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Bond Exchange 


HIS table is published regularly for the convenience of 
those of our subscribers and readers who are, or may 
be, interested in leading Pacific Coast securities. 
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Northern Pacific throughout this pe- 
riod of difficulty was its conservative 
capitalization. While the proportion 
of bonds exceeds that of capital stock, 
the latter together with corporate sur- 
plus is considerably in excess of funded 
debt. Total bonds outstanding, in- 
cluding $6,766,000 of equipment obli- 
gations, totaled $318,232,000 at the 
close of 1927. This item comprised 
56% of the capitalization and was out- 
standing at the rate of $47,000 per 
mile. Interest was at the average an- 
nual rate of 4.5%. Northern Pacific 
is comfortably fixed with respect to 
maturing obligations. Barring the 
equipment trusts and a few assumed 
obligations, the total of which does not 
exceed. 8 million dollars, the company 
has no financing problems for many 
years to come. The nearest long term 
maturity of consequence is in 1997. 

Stock which was outstanding in 
amount of 248 million dollars at the 
close of the last fiscal year comprised 





44% of the capitalization. There-is 





but one class and dividends have been 
paid without interruption since 1899. 
Between 1903-22, the rate was 7% an- 
nually. It was reduced in 1922 to $5.00 
per share annually, due to decreased 
earnings. The latter rate has been 
earned by a fair margin since 1923. 
Average earnings per share during the 
period 1923-1927 were $6.36 per share. 
The trend of per share earnings has 
been upward since 1923 when $5.23 
was reported. Substantial equities un- 
derlie the common stock which has a 
book value of $178.00 per share. Earn- 
ings are running at a rate that for the 
first six months of the current year 
promises to exceed those reported for 
the corresponding period of 1927 and 
possibly those reported in 1926, which 
were equal to $8.47 per share. The 
latter were the highest in the last five 
years. This is supported by the fact 
that both gross revenues and net op- 
erating income are in excess of the first 
six months of 1926. This is in the 
face of large expenditures for main- 
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nance. which ordinarily would have 
yen deferred until the fall months of 
the year. =“ 
Several factors would seem to indi- 
cate that Northern Pacific has weath- 
eed its greatest difficulties and a pe- 
riod of improvement lies before it.. At 
no time since the post war period of 
the deflation has the future appeared 
» promising. In the first place, 
purchasing power of farmers in terms 
of non-agricultural products has been 
gradually upward since 1921. The 
Department of Agriculture index 
of purchasing power of farm prod- 
yts in terms of non-agricultural 
commodities has been at the highest 
level in the last six months of any 
period of similar length since 1920. 
This should find reflection in an in- 
creased volume of manufactured prod- 
ucts destined for the territory served 
by Northern Pacific. Furthermore, 
with the gradual elimination of this 
disparity in prices, the development of 
the territory should proceed more rap- 
idy. There is also a fair possibility 
that the Interstate Commerce Commis- 
sion will revise the rates so that it 
will be possible for the road to com- 
pete more successfully for long haul 
business. It appears that the down- 
ward trend in traffic has already been 
arrested. The property is efficiently 
operated and very few important ex- 
penditures will be necessary to take 
care of any increased volume of traffic 
in the future. For this reason, any 
change for the better, especially an in- 
crease in gross revenues, should find 
reflection in a correspondingly greater 
increase in net income. With the worst 
in the affairs of the company behind it, 
the holder of the shares is not assum- 
ing an unwarranted risk at present. 
Subject to temporary fluctuations, it 
is quite conceivable that the stock 
could gradually work to higher levels. 
At present quotations of approximately 
$95 per share, the return of 5.2% is 
apparently in line with other invest- 
ment rails, an indication that the shares 
of Northern Pacific may be gradually 


attaining their old status as an invest- 


ment. 











B Y FI PRESENTS 
ITS INVESTMENT SUGGES- 
TIONS IN NEW FORM 
(Continued from page 858) 

SS LL TTT 
stock have been earned from five to 
eight times over. The 5% rate on the 
first preferred has been in effect for 
the past five years. The stock is non- 
cumulative and non-redeemable but is 
convertible at par into the common at 
110, at the option of the holder. It is 
listed on the New York Stock Ex- 
change, 

10. Common stock of Southern Pa- 
tific, the largest railroad in the coun- 
ty in point of assets, is noted for its 
stability of earning power and market 
Price. It is the only stock issue of the 
toad and is outstanding in the amount 
*f 3.7 million dollars. Available en the 
New York Stock Exchange. 
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Let Us Send You Particulars 
On An Interesting Investment 


EOPLES Light and Power Class “A” Common Stock 
is of particular interest to those who invest for profit 
and liberal return. 


Currently selling at $38.00 per share and paying dividends 

at the annual rate of $2.40 in cash or 8% in stock, this 
security has excellent prospects for 
higher price levels. 


We shall be pleased to mail you a 
descriptive folder today without 
obligation. Phone Beekman 9900, 
or send us your name and address 


below. 


Address..... eee cain NT 


G.LORRSTROM & Co. 


44 Wall Street New York 


Philadelphia Boston Chicago 
Les Angeles San Francisco 






































LOGAN & BRYAN 


BROKERS 
STOCKS, BONDS, COTTON, GRAIN, COFFEE, SUGAR, 
SILK, RUBBER, COTTONSEED OIL AND PROVISIONS 


MEMBERS: 

Boston Stock Exchange 
Minneapolis Chamber of Commerce 
Winnipeg Grain Exchange 

Salt Lake City Stock Exchange 
Los Angeles Stock Exchange 
Montreal Board of Trade 
Pittsburgh Stock Exchange 


New York Stock Exchange 

New York Cotton Exchange 

New York Produce Exchange 

New York Coffee & Sugar Exchange 

New York Rubber Exchange 

New York Curb Market 

Chieago Board of Trade 

Chicago Stock Exchange Duluth Board of Trade 

San Francisco Steck Exchange Vancouver Stock Exchange 
National Raw Silk Exchange 


PARTNERS: 


Benj. B, Bryan Ben. B, Bryan, Jr. B. L. Taylor, Jr. 
Teuis V. Sterling J. 7. ley Harry L, Ren 
James T. Bryan E. Vail Stebbins Parker M, Paine 


Private Wires Atlantic to Pacific connecting with important 
intermediate points in the United States and Canada 


42 Broadway, New York 
Bankers Bldg., Chicago 


BRANCHES: 


SAN FRANCISCO LOS ANGELES CHICAGO 
Financial Center Bldg. 696 So, Spring St. Congress Hotel 
Crocker Bldg. Biltmore Hotel 


SANTA BARBARA HOLLYWOOD 
PASADENA TACOMA 
LONG BEACH 

SAN DIEGO 

CORONADO 


William F, Kan: 
R. C. Jenkins 
DeWitt ©. Harkw 


SEATTLE 
Dexter-Horton Bldg. 
Olympic Hotel 
VANCOUVER, B. CO. 

WINNIPEG 


TORONTO 
MONTREAL 
QUEBEC 











ANKS, Insurance Companies, 

Estates, Trust Funds, Bene- 

fit Funds and other cautious, 
responsible investors buy NTBLA 
First Mortgage Investment Cer- 
tificates. 


compounded semi-annually, 
when invested in NTBLA pre- 
paid certificates, doubles an 


original investment of from $250 up 
in’ 10 years and 26 days. 


7% NTBLA Full Paid certificates are 
purchasable outright in units of $500 
and multiples thereof. 


° First Mortgages on North 
Security Texas residences’ ap- 
praised at approximately twice the 
loans. 


Monthly amortization of all loans made 
by the Association. Stringent State 
supervision, rigid insurance require- 
ments. - 


Investors’ funds withdrawable on short 
notice. 


Write for Booklet M-20 


NORTH TEXAS 
BUILDING 2 LOAN 
ASSOCIATION 


Wichita Falls, Texas 


NON-TAXABLE INVESTMENTS 


Full paid certificates issued in 
multiples of 100 dollars, interest 
payable quarterly in cash. No 
fees. Interest paid to date of 
cancellation after 90 days from 
date of issuance. Write for 
particulars. 

Texas Plains Bldg. & Loan Acossiuten 

107 West Sixth St., Amarillo, Texas. 





Illinois 











FULL PAID CERTIFICATES 
First nes oat Real Estate 
Write for Booklet 


PEOPLES SAVINGS & LOAN ASS’N 
Supervised by State Banking Dept. of Iilinols 
10956 S. Michigan Ave., Chicago, IIl. 


6%. 











Louisiana 





Secured by First 
Mortgages on New 
On Savin Orleans Real Estate 
Write for Booklet 


- Reliance Homestead Ass’n 
“Supervised by State Banking Dept. of Lonisions 


207 Camp St., New Orleans, La. 
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Bonds Called for Redemption 


Company 
Abitibi Power & Paper notes 
Aluminum Co. of Amer. deb 
Amer. Agri, Chemical Ist ref. ser. ‘‘A’’ 
American Ice Ist r. e 


Amer, Typefounders Ist 15-yr, deb.... 
Ann Arbor R. RB, 5-yr. sec. nts....... 
Argentine Nation internal 
Argentine Gov’t int, .. 
Argentine Gov’t cnv. . 
Associated Oil 12-yr. notes. 
Cespedes Sugar Ist 
Chic., Burl, & Quincy R. R. eq. 
Chic., Mil. & St. P. Ry. on 4 ist sec. 
Childs, R. E., ser. ‘‘A’’ % “B’’ gold bds. 
Chile (Republic of), ext. 20-year 
Chinese Gov't 
Cities Service ref. deb 
Comm’Ith Light & Pow. Ist 
Comm’lth Pub. Serv. 1-yr. 
wor, ‘A’ 
Conn, Lt, & Pwr. Ist & ref., ser. ‘‘B’”’ 
Cuba (Rep. of) 
Fort Smith Lt. & Trac. Ist s. f 
General Transit 1st 
Georgia Lt. & Pow. & Rys. Ist 
Gt, Brit. & Ireland = —) Vic- 
tory Bonds, Bank o: 
Gt. Brit. & mane ‘v ‘cine ) Vic- 
tory Bonds, P. 0, issue 
Houston Gulf Gas 2 yrs. sec. nts 
Houston Oil of Tex. 10-yr. notes 
Liquid Carbonic Ist mtg. cv. s. f 
Locomobile Co. of America Ist.. 








Mid-Cont, Petrol. Ist 15-yr. s, 

N. Y., N. H. & H. BR. BR. eq. nts. 

N. Y¥. Telephone 30-yr. deb 

Oil Well Sup. Inv. 5-yr. coll, tr. nts.. 

Panama (Rep.) ext 

Panama (Rep.) ext. sec 

Panama (Rep.) ext 

Pan-Amer, Pet. & Trans. 10-yr. cv.... 

Paris-Orleans R. R. Company 

Phila, Co. Ist ref. & Coll. tr 

Pitts. Steel notes 

St. L.-San Fran, Ry. L., ser. D.... 

St. L.-San Fran. Ry. Adj., ser. A.. 

St. L.-San Fran. Ry. inc. mtge. “gr. 

Schulco Co., Inc., gtd. 

Schulco Co.. gtd. ‘“‘B”’ 

Southern Cal, Ed. gen. 

Tenn. Copper & weove 15-yr. cv, deb., 
r. oe 


Willys-Overland 1st 


V.B.—Various Bends. a—Year of issue. 


Rate Maturity Amount 
6% 3. 


Redempti 
Price Date ai 
100 
105 
103% 


102% 
107% 





$11,775,000 


$518,000 
500,000 
$7,354,000 


s 105 0 
100%-101 
10 105 
103 
110 
$2,400,080 102 
All bonds 105 
All bonds 103 
All bonds 103 
$452, 103 
All bonds 103 
$12, pose oo 10314 


100 

$17. 173. ‘000 102% 
$40,533,000 100 
$35,172,000 100 
$12,000 103 
$14,000 103 
$10,225,000 105 


$25,000 105 
$1,000,000 102 














A CROSS-SECTION OF THE 
BOND MARKET 


(Continued from page 881) 


ered and the call money market proved 
more profitable. Offsetting these de- 
pressing influences were: Retirements 
of sizable blocks of Governments by the 
Treasury and large purchases of them 
by foreign governments, who tendered 
United States Governments in payment 
of war debts. 

Equipments are the lowest-yielding 
railroad obligations. Banks are the 
chief buyers of equipments. When 
money tightens banks sell Governments 
and then equipments. Competitive bid- 
ding for equipments, ordered by the In- 
terstate Commerce Commission, caused 
most of this year’s issues to be over- 
priced, so banks refused to buy them. 
On the other hand, railroads bought 
less equipments in the first half of 1928 
than in any similar period in 35 years, 
therefore, few equipment certificates 
have been floated. 





Legal rails are sought by a wide 


group of institutions, but they are cre- 
ated only at long intervals. As they 
are first mortgages and have senior 
claims on assets and earnings, they en- 
joy yields only slightly higher than 
equipments. Banks hold huge blocks 
of legals, which, because of their low 
yields, are liquidated early in a period 
of tight credit. 

Legals now command a scarcity pre- 
mium—that is why they did not suffer 
a bigger reaction. Then too the general 
credit of railroads improved greatly in 
the last few years. Two recent factors 
perhaps tend to balance these advan- 
tages: Savings bank laws of several 
states have been liberalized so these 
institutions may buy equipments and 
utilities and, therefore, purchase fewer 
legals; and savings banks, to the ex- 
tent that deposits were withdrawn for 
stock market speculation, have less 
funds to invest. 

Municipals are purchased chiefly by 
savings banks and insurance compal- 
ies. Ordinarily such institutions 40 
not have to meet as quick demands for 
cash as do commercial banks.  Muni- 
cipals also are bought by the private 
investor with an income so large that it 


(Please turn to page 887) 
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Building and Loan Associations 


We will be glad to answer questions regarding Building & Loan Associations, provided that the information available on 


the association under consideration is sufficiently complete to warrant an opinion. 


Department, c/o The Magazine of Wall Street, 42 Broadway, New York City. 








Address, Building & Loan Ass’n. 
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Florida 


Colorado 





Third Liberty 


Loan Bonds 


Mature Sept. 15, 1928 


The U. S. Third Liberty Loan 414 
Bonds mature Sept. 15, 1928, and cease 
to bear interest thereafter. 

Holders of these bonds who desire to 
convert them promptly into a_ con- 
servative safe investment may do so 
through the Lakeland Building and 
Loan Association, at current market 
prices. . 

We will be glad to supply detailed in- 
formation for the re-investment of 
such funds. 


Lakeland Building & 
Loan Association 


Assets Over One Million 
P. O. Drawer 629 M.W., Lakeland, Fla. 








“Booklet 
for Investors 


Our booklet, ‘8% and Safety,’’ tells the 
story of the Orange County Building and 
Loan Association, located in prosperous 
Orlando and Orange County, Florida. 
Assets have grown from $11,000 to $3,- 
$40,997.81 in six years. $641,633.78 has 
been paid in dividends to over 3,000 
stockholders. Has always paid 8%, pay- 
able semi-annually. Shares offered at 
par, $100, without bonus or commission 
of any kind, Write for booklet. 


Orange County 


Building & Loan Association 
Orlando, Florida 








FOR YOUR 38rd LIBERTY LOAN and 
MBER RE-INVESTMENTS 


other SEPTE 
purchase our FULL PAID SHARES. 


dividends payable 2% quarterly in NEW 
YORK EXCHANGE if desired. Conserva- 
tive management, state supervision and 
complete tax exemption features. MAIL 
— RECEIVE PROMPT ATTEN- 


_— Le *. 

_ FORT PIERCE <@ fh 

BUILDING SLOAN | - 
ASSOE 


FORT PIERCE FLORIDA 

















_, Guaranteed 
0 INCOME 


Short-term Full-paid certificates maturing 
in five years. Secured by first mortgages 
on homes in and around Denver, plus a 
contingent reserve fund and rigid State 
Supervision, 

Issued in units of $50 to $5000. 
DIVIDENDS PAYABLE EITHER 
QUARTERLY OR SEMI- 
ANNUALLY 
Interest to $300 exempt from Federal 
Income Tax 
Write for Booklet MW 
“THE OLD CONSERVATIVE” 


THE BANKERS BLDG. 
& LOAN ASSOCIATION 
1510 Glenarm St. Denver, Colo. 


Member Colorado State League and United States 
League of Building & Loan Associations. 
The Colorado Bankers’ Association. 


























% 
Oks 
Income 


Full-paid 5-year Time Certificates. Issued 
for $100 to $10,000 in bond form with 
quarterly or semi-annual interest coupons. 
Monthly income easily arranged. Exempt 
Federal Income Tax to $300 interest year- 
ly. Transferable and renewable. Joint 
ownership permitted. Protected by the 
safest known type of city real estate mort- 
gages—plus the largest permanent capital 
in Colorado. 

Our recent reduction of interest to 64% 
on Time Certificatés enables us to loan at 
a rate under the pat market, giving us 
the choice loans with best security. Write 
for folder “ 99 


SILVER STATE 
Building, and Loan Association 
1648 Welton St. Denver, Colo. 


MEMBERS: The Colorado Bankers Assn., and the Colo- 
rado State and United States Bldg. & Loan Leagues, 
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8 % on Monthly Savings 


7 % on Fully Paid 


Certificates 


in amounts from $50.00 to $5,000.60 
withdrawable on thirty days’ notice. 
Secured by First Mortgages on 
— not to exceed 60% of valua- 
ion. 


ALABAMA MUTUAL BLDG. & 


LOAN ASSOCIATION 
2012 Fourth Avenue, Birmingham, Ala. 
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Under Strict State Supervision 
a — | 








Protective Savings and Loan Association 
1 Madison Ave., New York City. 


Our Income Shares, on Which We Pay 
Cash Dividends January 1 and July 1, 
are Legal Investments for Trust Funds 
Under the New York State Law. 


This Association also issues installment 
shares, single or double, which at ma- 
turity are of the value of $200.00 each. 
Monthly payments of $1 on single, and 
$2. on double shares, afford you a sys- 
tematic, regular and continuous method 
of setting aside your surplus funds for 
savings. 


Under the supervision of the NEW 
YORK STATE BANKING DEPART- 
MENT, this Association offers you the 
highest degree of safety known, as a pro- 
tection for your savings. 

Your inquiries are invited. 











SOUTHLAND 


INVESTMENT 
CERTIFICATES 0 


(Full paid os prepaid Shares) 
Dividends Payable January and July 


Issued in amounts of $500, and up 
in multiples of $100. Dividends pay- 
able from date of issue to withdrawal. 
No fees or impositions of any kind. 
Assets $1,750,000. Write for folder 
“Building and Loan as an Investment” 
and Financial Statement. 


SOUTHLAND suioinc 
& LOAN ASSOCIATION 


G. A. McGREGOR, V. Pres. & Secy. 
1204 Main St. Dallas, Texas 




















or more you can invest in our 
Fully Paid Shares and receive 
dividends at the rate of 8% per 
annum, paid semi-annually. 


We also issue Monthly Installment and Pre- 
paid Shares. Write for information today. 
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MIDLAND 


BUILDING & LOAN ASSN. 


SANTA FE BLDG. DALLAS, TEXAS, 


a a ne 
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7% With Safety 


Our Full Paid Certificates, secured 
by First Mortgage Notes on improved 
real estate, pay 7% per annum—divi- 
dends payable July Ist and January Ist. 

Installment and Prepaid Certificates 
are participating and now earning 8%. 
State ‘supervision insures the safety of 
your investment. 

Located at El Paso, Texas, where 
real estate values are not inflated. 

Send for descriptive literature 


People’s Bldg. & Loan Ass’n 


Authorized Capital $15,000,000 
205 No. Oregon St., El Paso, Texas 











8S We pay 8% cash dividends 
O payable quarterly on Fully 
Paid Shares. ; 


San Angelo Bldg. & Loan Assn. 





(Under State Supervision) 
20 West Twohig San Angelo, Texas 
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runs into the higher sur-tax brackets. 

Perhaps the position of municipals 
in the nine groups should be lower— 
that is, they should show a smaller per- 
centage of decline. The municipals 
chosen were confined to cities and 
states that recently borrowed on the 
theory that old issues of municipal 
bonds do not respond as readily to 
changing price levels as do new issues. 
This is true inasmuch as most muni- 
cipals are bought for permanent in- 
vestment and held to maturity; hence, 
the floating supply of seasoned issues 
is small. 

Prime utilities to an increasing ex- 
tent are becoming legal investments, 
because the industry has been able to 
show stability of earning power. On 
the other hand, many prime utilities, 
floated early in the year, were over- 
pried even when compared with the 
then easy money rates. Since the 
averages include recent flotations they 
will reflect over-pricing and tighter 
money. Commercial banks do not hold 
big blocks of utilities so they were not 
subjected to liquidation from that 
quarter. Insurance companies, who are 
fairly permanent investors, constantly 
are increasing their utility holdings. 

Industrials are influenced largely by 
conditions within their respective fields 
or even by special conditions attaching 
to the terms of the issues themselves. 
Many corporations, on account of the 
long period of easy money in this coun- 
try, either eliminated or reduced their 
bonded indebtedness; others refunded 
their bond debt with lower-couponed 
securities. The lowest-yielding, as is 
true of other groups, show the widest 
decline, for the reason that institutions 
and large individual investors disposed 
of such issues using the proceeds more 
profitably elsewhere. 

Second-grade utilities, because of the 
legalization of prime issues, have a 
wider demand from investors who 
found it unprofitable to bid against 
savings banks. Most of these utilities 
are fairly well secured, but lack mar- 
ket seasoning. 


Foreign Bonds 


Foreign governments are owned 
Principally by American: and foreign 
investors. They are not in bank port- 
folios, and, hence, were not liquidated. 
Then again, they give sufficiently high 
Yields to pay their keep. Defaults in 
teent years have been relatively few. 
As investors, due to world-wide eco- 
tomic stabilization, receive their inter- 
est regularly and their principal when 
due, they are not inclined to sacrifice 
eaniments yielding them 5%% or 

Fr 

What is the outlook for bonds? That 

depends on the trend of money rates. 

autumnal trade demands huge 
credit, funds are likely to flow into 
ttade rather than bond channels. On 
the other hand, the small volume of 
lew issues and the repricing of earlier 
fotations have made it possible to move 
many unsold bonds, thereby putting the 
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FREE To Men Past 40 


WELL-KNOWN scientist’s new book 

about old age reveals facts, which, to 
many men, will be amazing. Did you know 
that two-thirds of all men past middle age 
are said to have a certain seldom mentioned 
disorder? Do you know the frequent cause 
of this decline in vitality? 


Common Old-Age Symptoms 
Medical men know this condition as hyper- 
trophy of the prostate gland. Science 
now reveals that this swollen gland— 
painless in itseli—not only often cheats 
men of vitality, but also bears on the 
bladder and is often directly responsible 
for sciatica, backache, pains in the legs 
and feet, and dizziness denoting high blood 
pressure. When allowed to run on it is 
frequently the cause of the dreaded disease 
cystitis, a very severe bladder inflamma- 
tion. 


65% Have This Gland Disorder 


Prostate trouble is now reached immediately by a 
new kind of home treatment—a new, safe hygiene 
that goes directly to the gland itself, without 
drugs, medicine, massage, lessons, diet or the ap- 
plication of electricity. It is absolutely safe. 
40,000 men have used it to restore the prostate 
gland to normal functioning. The principle in- 
volved in this treatment is recommended by 
practically all the physicians in America. Amaz- 
ing recoveries are often made in six days. Another 


grateful effect is usually the immediate disap- 
pearance of chronic constipation, Usually the en- 
tire body is toned up, as much of your youthful 
vigor is restored. These results are guaranteed. 
Hither you feel ten years younger in six days or 
the treatment costs nothing. 


Send for FREE Book 


If you have this gland trouble or if you have any 
of the symptoms mentioned abeve, you should not 
lose a day in writing for the scientist’s free book, 
“Why Many Men Are Old At 40.’’ It will enable 
you to ask yourself certain frank questions that 
reveal your true condition. Every man past 
should make this test, as insidious prostate dis- 
order often leads to surgery. This book is abso- 
lutely free, but mail coupon immediately, as the 
edition is limited. Address 


THE ELECTRO THERMAL COMPANY 
4409 Morris Ave., Steubenville, O. 


l THE ELECTRO THERMAL COMPANY. 
4409 Morris Ave., Steubenville, O. 
l Please send me Free, and without obligation, 


| a copy of your booklet, ‘‘Why Many Men 
Are Old At 40.’ Mail in plain wrapper. 


If you live West of the Rockies, mait your inquiry to 
The Electro Thermal Co. 
303 Van Nuys Building, Dept. 44-J. 


LOS ANGELES, CALIF. 
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Atlantic City> 

Directly facing the Sea 
An intermingling of the Old 
World and the New in Ser- 
vice and Appointments. 
Orchestra of soloists of inter- 
national reputation, broadcast- 
ing over W.P.G. Dancing. 
Privileges of all Golf Clubs. 

= Famous French Grill and Restaurant 

Overlooking Boardwalk 

and Ocean 
Plan Exclusively 
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Principles of Security Trading 


for the Businessman 


A guide for the beginner; a profit-pointing 
hand-book for the experienced trader and 
investor. 212 Pages. Illustrated. 


$3.25 Postpaid 


The Magazine of Wall Street 
42 Broadway, New York 




















% First Mortgage 
Demand Bonds 
may be cashed in at par in times of 
need. Interest coupons are payable 
quarterly thru any bank. 

This is an ideal investment offering 
distinctive advantages—an opportunity 
equally attractive to large or small in- 
vestors and those who, thru fear of 
sudden need for ready cash, hesitate 
tying up their money in long time 
investments. Any amount may be in- 
vested either in full paid or on a bond 
reserve account. Bonds are issued in 
denominaticns of $100, $500 and 
$1000. 


Fuller information in Folder S 


Orlando Loan & Savings 
Company 


Under Supervision of 
State Banking Department 


Wall St. Orlando, Florida 

















The Investor’s Dictionary 


Clear Definitions of Every Important Word 
or Expression Used in Trading or Investing. 
One of Our Most Helpful Books. Illustrated, 


$2.50 Postpaid 
The Magazine of Wall Street 


42 Broadway, New York 
SEE eR HST S TANS) SSRN nea 
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| When Speed A 
Is Essentiale 


“...... and in addition, I want you to know 
that the broker you recommended is very punc- 
tual; I receive confirmation of buys and sells 
promptly the next day, and on the first, my 
monthly statement.” 


This is typical of the letters we receive from satis- 
fied subscribers. And the cause of this expression 
of satisfaction is the use of labor and time saving 
appliances in all modern brokerage offices. 


From entries on the blotter the various copies of 
the order,—confirmation to customer, order copy, 
ledger copy, margin copy, stock copy, file copy, 
etc. . . . are all made in one operation on forms 
automatically fed into the machine. 


Thus does business go forward, right on time to 
the dot. 


We shall be glad to send our readers information 
on office equipment. There is no charge or 
obligation for this service; merely check the 
information desired on the coupon below, and, 
attached to your business letterhead, mail to 
Business Appliance and Equipment Department, 
c/o THE MAGAZINE OF WALL STREET, 42 Broad- 
way, New York, N. Y. 


* One of a series on modern practices in commercial enterprises. 


Accounting Department Equipment 

OOCheck Protection Devices. 
COTime Recording Devices. 
(CONumbering & Dating Machines. 
CiCash Regieters. 


(Adding Machines. 
(Calculating Machines. 
(OBookkeeping Machines. 
CBilling Machines. 


Mailing Room Equipment 
(Stamp Affixers. 


DEnvelope Sealers. 
(Letter Openers. 


(Addressing Machines. 
OStencil Cutters. 
OLetter Duplicators. 


General Office Equipment 
Steel Storage Equipment: 











OPapers for Various Purposes. 

OOTypewriters. 

OElectric Typewriters. 

OOTypewriter Copy Holders. 

(Continuous Forms for Multiple Copies 
of Checks, Confirmations, Bills, 
Etc. 

(COLoose Leaf Binders, Equipment & 
Systems. 

DAnalysis & Indexing Services. 

DFiling Equipment. 

OScales 


| PATIL ROTM AEN EN cL TE To SR ANNALER 


COLockers [Shelving [Cabinets 
OFire Resistive Safes. 
Sectional & Movable Office Partitions: 
OSteel DWood. 
(Loud Speaking Interior Telephone. 
Systems (Dictograph). 
OTelephone Devices—Mufflers, Hearing 
evices. 
Office Furniture: 
(Wood [Steel [Period Furniture for 
Executive Office Suites. 


Sept. 8, 1928. 











market in a good statistical position, 

The decline or recovery of bonds also 
depends on the answer to the question: 
“Are Stocks or Bonds Too High?” 
Present stock levels bring about a pres. 
sure for short-term money. If this 
pressure is met, long-term funds suffer 
and bonds will be unfavorably affected 
until a new equilibrium is established, 
If the stock market breaks sufficiently 
to release substantial amounts + 
credit, money for all purposes will be 
cheaper and bonds will recover. Never. 
theless, the comparatively firm action 
of bonds under trying conditions gives 
a fair picture of what may be expected 
over the longer range. 
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THE PROFESSIONAL MAN’S 
NEED FOR LIFE INSURANCE 


(Continued from page 851) 








physically and professionally, than is 
the case with the average business man 
who is able to lead a more regular life 
with more definitely arranged hours of 
business activity. A man of this type 
can gauge with more or less accuracy 
the age at which his professional value 
will be decreasing. During the height 
of his career he can provide a sink- 
ing fund for this depreciation in his 
economic value by means of life insur- 
ance. To properly figure the amount 
of the fund which he should aim to 
build, he must view his life insurance 
proceeds in the light of the income they 
will yield. 


Endowment Policies 


Some professional men arrange their 
entire savings and protective fund by 
means of Endowment Policies. One suc- 
cessful dentist has followed this course 
for the past thirty odd years, taking, 
as he could afford it, additional policies 
on this plan to build up his estate. At 
his present age of fifty-seven he has 
built up a fund of about $100,000. 
More than half of these policies having 
already matured and the proceeds been 
conservatively invested. The remain- 
der he plans to apply at maturity 
towards the purchase of a Joint and 
Survivor Annuity for himself and his 
wife, providing a monthly income dur- 
ing their joint lives and throughout the 
remaining lifetime of the survivor. 





KEEP POSTED 


‘TRAINING FOR BUSINESS LEADERSHIP” 
A booklet explaining in detail the work 
given and the unique features of an inten- 
sive business course offered by Babson In- 
stitute. Sent free upon request. (470). 


CREDIT SERVICE, INC. 
The investment features of the 6% Gold De- 
benture Bonds issued by this Financial In- 
stitution will be found in an interesting 
folder, a complimentary copy of which 
be gladly sent to you. (479). 


A LISTED STOCK 
with profit possibilities has been analyzed 
by an old established Stock Exchange house. 
Send for your free copy. (478). 
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GENERAL MOTORS AND 
CHRYSLER 


(Continued from page 825) 
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in Alfred E. Smith’s Presidential as- 
pirations, it has become necessary for 
the former to forsake the affairs of the 
corporation for the time being at least. 
Similarly, the affluent chairman of the 
board of directors, Mr. Pierre S. du 
Pont, has come out against prohibition 
and for Al Smith, and has taken an in- 
definite leave of absence from his ad- 
ministration of the affairs of General 
Motors. Reading between the lines of 
carefully weighed official statements, 
Wall Street thought that it detected 
signs of dissension in the corporate 
family at the time these officers handed 
in their resignations to the directors. 
Be that as it may, it is unlikely that 
the political views of these two gentle- 
men will cause permanent termination 
of their Motors affiliation or a whole- 
sale liquidation of their respective in- 
vestments in General Motors stock. 


Of all these tangible factors none 
seem important enough to warrant a 
change of heart among the thousands 
of investors and speculators who have 
made fortunes—both large and small 
ones—in General Motors. If these for- 
tunes are being converted into embryo 
fortunes in other issues, one must look 
for a cause other than a vital impair- 
ment in the financial and industrial 
prowess of the colossal motor car con- 
cern. And to those who are familiar 
with the psychology of stock buyers, it 
is not necessary to look further than 
the fact that Motors has had its rise. 
A following is neither built up nor is 
it held by any issue that holds its 
ground, or moves back and forth in a 
familiar price range. New highs, new 
advances and new price territory—that 
is the food on which stock traders 
thrive. 

With this thought in mind, it is not 
strange then that the boardroom trad- 
ers and speculators in general should 
jump out of Motors and into Chrysler 
as the latter surges into new price 
ground. Of the so-called “independent” 
motor shares, none now seem to bid so 
strongly for the support and favor of 
this class of buyers. None have shown 
80 vigorous market performance in re- 
cent weeks; none have such an impres- 
Sive record of growth and expansion 
on which a forward movement may be 
predicated, none offer as big an “at- 
traction” as the now-we-will-see-what- 
Walter P. Chrysler-will-do show that 
1s about to open in full swing. 
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Apply the principles given in these four books to your 
own Investing and Trading and watch your profits GROW 


The Businessman- 
Investor’s Library 


Vol. 1: The Investor’s Dictionary 


487 Words and Expressions Clearly Defined. 


Includes every word or phrase 


used in security transactions,—such as “cumulative,” “rights,” “allotment,” 
“amortization,” “balance of trade,” “callable,” “first and refunding,” “good 
delivery,” “index number,” etc., etc. The art of distinguishing exactly between 
securities and concerning market operations, requires a clear idea of every 
item dealt with. This books sweeps away the vague notions which so often 
cause mis-steps. It clears up many points which have been feared because 
they were not understood, and meets the needs of every investor. 


Vol. 2: Necessary Business Economics for 
Successful Investment 


Tracing movements which began long before the days of recorded history, 
this book sets forth the significance of such fundamentals as supply and 
demand, under-production and over-production, the effect of good and bad 
crops, the ebb and flow of credit, and similar factors which can be turned to 
good account by those who are wise enough to recognize the signs and take 


advantage of the trend. 


Vol. 3: Cardinal Investment Principles Upon Which 


Profits Depend 


Taking up the economic factors developed in the preceding volume, this book 
squarely faces the question of setting one’s own financial house in order. In 
short, making your plan and working your plan after it is made. For the 
man who is forced to confess that he has no clearly thought out schedule 
for the future, this volume will bridge many spots which could otherwise be 
covered only through costly experience, not to speak of the ever-present danger 


of disaster. 


Vol. 4: Principles of Security Trading for the 


Business Man 


There is nothing about the purchase or sale of securities which cannot be 
easily mastered by the average business man,—even though he is able to give 
the subject only incidental attention. The routine details are simple. But in 
no business must the rules be adhered to more closely. This book describes 
every step. It is at once a guide to the beginner and a source book for the 


experienced operator, 100% helpful. 


Four Volumes of Surpassing Interest and Usefulness 


Regular Price - 
Special Offer 


Saving by Mailing Order Now 


The Magazine of Wall Street 
Book Department 
42 Broadway, New York 


I accept your Money Saving Offer. 


$9.90 
6.90 
$3.00 


———-—Mail This Coupon Today—It Will Blaze Your Trail to Success———— 


Send me the Businessman-Investor’s Library, 4 vols., flexible cover, stamped in gold. 


0 $6.90 Enclosed. OC. O. D. $6.90. 


Bil-9-8-28 


(Regular $9.90: Saving $3.00). 











Important Dividend 
Announcements 


Note—To obtain a dividend directly 
from the company the stockholder must 
have his stock transferred to his name 
before the date of the closing of the 
company’s books. 


D 
Ann’1 Amount Stock of Pay 
Rate Declared Record able 
$3.00 Chic. Yellow Cab Co.$0.25 
7.00 Liggett & Myers ... 1.75 
.80 Park Utah Cons, Min 


.00 Adams Ex, Co. pfd.. 
00 Am, Bank Note com. .50 
.00 Am. Bank Note pfd. .75 
Am. Home Products. .25 
Am. Linseed pfd....1%% 
Amer, Loco, com.... 2.00 
Amer. pfd.... 1.75 
.00 Amer. Radiator com. 1.25 
6.00 Amer. Rwy. Express 1.50 
9.00 Amer. Tel, & Tel... 2.25 
1.00 Bucyrus-Erie com... .25 
Bucyrus-Erie pfd... 
Bucyrus-Erie con. pf. 
0 Case (J. I.) Thresh. 
Mach. com, 


$33 


$8. 
7. 
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Chrysler Corp. pfd... 2.00 
Coca Cola 1.50 
Elec, Stor. Battery.. 1.25 
Federal Motor Truck  .20 
Gen’l G. & E, va 
Cl. A com, 
Glidden Co, pr. pfd.. 1.75 
Goodrich, B, F., pfd. 1.75 
Gotham Silk Hosiery .62% 
.80 Gt. West. Sug. com. .70 
.00 Gt. West. Sug. pfd.. 1.75 
Greene Can, Copper. 1.00 
Hudson Motor Car... 1.25 
nt. Business Mach.. 1.25 
Inter. Cement Corp.. 1.00 
Inter. Nickel com... .75 
Kelsey-Hayes Wheel 
Corp. 
Ludlum Steel 
Mathieson Alkali Wks. 
com, 1 
% Montana Power .... 
7.00 Montg.-Ward, . 
Stock Motor Wheel com..K.25% 
.25 Motor Wheel com.... .25 
2.00 Motor Wheel com.... 
5.00 National Lead 
3.00 Packard Motor Car.. 
1,50 Phillips Petroleum... 


.25 St. Joseph Lead 

2.00 South Porto Rico 
Sugar com. 

8.00 South Porto Rico 
Sugar pfd. ....... 2.00 

.25 South Porto Rico 
Sugar 

1.20 8. 8. Kresge com.... 

7.00 8. 8S. Kresge pfd... 

4.00 Underwood-Elliott- 
Fisher com. 

7.00 Underwood-Elliott- 
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Fisher pfd. B 
1.00 United Cigar Stores. 
4.00 United Gas Impr’t.. 1.00 
1.00 White Motor 
5.00 Youngstown Sheet & . 


© 2222 © oe eo 














KEEP POSTED 


THE INVESTMENT TRUST 
This interesting booklet traces the history 
of Investment Trusts—the financial institu- 
tion which renders a valuable service to 
investors. (440). 


WHEN EXPERTS DISAGREE 
The Weighted Average used by a leading 
financial service is bound to give you the 
true conditions of the market. If interested 
in the market, you will want to receive 
your free copy of the above mentioned book- 
let. (435). 


FACTS ABOUT THIN PAPERS 
What are the advantages to be derived from 
using thin paper in Air Mail, Foreicn Cor- 
respondence and Branch Office Correspond- 
ence? The advantages are shown clearly in 
this interesting booklet. (465). 








—_ 





When doing business with our advertisers, kindly mention THE MAGAZINE OF WALL ST REET 











[ KEEP POSTED 


The books, booklets, circulars and special 
letters listed below have been prepared: with 


the utmost care by business houses of the “ : EP, ke 
highest standard. They will be sent free on + en Th —— 
request, direct from the issuing houses. oii Se Lie) » ali a 
Please ask for them A A me te W & 


in numerical order. 


We urge our readers to take full advantage H 
of this service. Address, Keep Posted - De- tx F, FP) : d h 
rtment, Magazine of Wall Street, 42 Broad- ae? Was } 
ost New York City. in ae : bf @ ie -% an t C 
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” 8 = p ry 
“INVESTING FOR SAFETY oats 3A age Street Car’s answer 
The newest publication of 8S. W. Straus & a . : e : 
Co., 565 Fifth Ave., New York City, de- 
scribes in detail the methods follewed by 
this organization in underwriting first mort- 


gage real estate bond issues. (217). a i : : y ' . UT of the multiplying per- 
STANDARD OIL ISSUES : = S < ce 

We have available for distribution descrip- “Uae : i ZG plexities ofthetraflicproblem, 

(219). | gee SoS , Se one fact emerges clearly; the elec- 


tive circular on all the Standard Oil issues. 

THE PARTIAL PAYMENT aay) XN > tric street car is our most efficient 
method of purchasing good securities in odd Re (I 5 + fos rs 
lots and full lots on convenient terms is Wes , SW, ( meansof moving masses of people. 
explained in a free booklet issued by an 6} ? CU} i bo 
old established New York Stock Exchange 
House. (224). ‘ 

Thestreet Car passenger occupies 

ODD LOTS 


A well-known New York Stock Exchange as ee six square feet of traffic space. The 
firm has ready for free distribution a book- . bil fs 
let which explains the many advantages 

that trading in odd lots offers to both small automobile passenger coquices = 


en average of 44 square feet. In thirty 


BOND RECORD ae 
A convenient record book for listing bond of our largest cities, street Cars are 


holdings, interest payments, profits, etc. i 
Title heading of book, ‘‘My Investments.’’ now cafrying over 30,000,000 pas- 


A limited number is being distributed ti 1 
by a leading Bond House. (285). sengers daily. Attempt to put them 


THE BACHE REVIEW in automobiles, and the street— 
By reading this timely booklet but ten . ° . 
minutes a week you will be able to judge which cannot easily expand its 
the market more accurately. Sent for three 
months without charge. (290). curbs—would: be too narrow to 


THE KNACK OF CORRALLING DOLLARS 

This 48-page booklet issued by the Prudence hold them. 
a a rene ms a proved way of 
getting and making it grow, that has ‘ . : 

enabled thousands of men and women to The next time you board a e street Caf 1s handlin the 

abled yo & 

enjoy rich, all-around success and genuine street car, notice how 

mo = a a smoothly it starts and stops, crowds. Hundreds of capable and 
: how quickly it gathers ? : : 
FOR INCOME BUILDERS speed. Much of this im- far-seeing street railway executives 


This booklet describes a practical Partial roved equipment carries iZi i 
Payment’ Plan, whereby, bound securities cae ak caae. are busy modernizing equipment 
y e purchase: rou. mon - . . 
ments of a8 little as $10. Shows how a gram—the samemonogram and improving schedules so that 
permanent, independent income may be as on the efficient and ‘ 
built through the systematic investing of dependable electric appli- to-morrow and the day after, winter 


small sums set aside from current earnings. . ° . 
and summer, this essential public 
“IDEAL INVESTMENT” 


(818). ances that save time and 
is the designation universally accorded sefvant may do its work even 


laborin the electrifiedhome. 
Smith First Mortgage 6%% Bonds ‘which i i 
carry attractive tax refund features. A better and win a still larger 
history of the House and information rela- a ‘ 
tive to their bonds and the safeguards that measure of popular cooperation. 
surround every issue they offer, may be 
obtained without obligation. (326). 


“RULES FOR SAFE INVESTMENT”’ 


Knowledge gained over a long period of 
years makes it possible to determine 
whether a given spot in a city will have a 


grewth in property value which will be 
steadily increasing. This is only one of 
the important factors of safety of Real 
Estate Bonds which are explained in this 


booklet. (327). Puts - Calls ” Spreads | 


THE REAL ESTATE INVESTMENT OF 
THE FUTURE Guaranteed by Members of the New York Stock Exchange 
Mr. Fred F. French, one of the country’s — ° e 
foremost real estate authorities, has ex- May be utilized as insurance to protect margin accounts ; 


Plained the operation of the French Plan in . ; 
the above moentioned beck. fend for your to supplement margin; and in place of stop orders. 


free copy. (348). rr : 
Profit possibilities and other important features are 


INVESTORS’ GUIDE Ze 4 
This booklet will lea@ you to complete in- described in Circular W. Sent free on request. 


vestment satisfaction and service wherever P ° . oe 
you live. Write today for your free copy Quotations furnished on all listed securities 


issued by one of the oldest first mortgage 
real estate houses. (438), Ss. H. WILCOX & CO. 


BUILDING WEALTH THROUGH 8% Established 1917 Incorporated 


The National Cash Credit Corporation have 39 Broadway New York 


Prepared this interesting booklet for free 


re Telephone Whitehall 10350 


SEPTEMBER 8, 1988 















































One of the Firestone Cotton Mills—This is 
the Largest Cord Fabric Mill in the World 


ITH the same supreme care—the same 

searching skill which command first 
choice from the world’s rubber plantations, 
Firestone experts buy the cotton for Firestone 
Gum-Dipped Tires. Right at the primary cot- 
ton markets you will find Firestone buyers, 
where the pick of the long staple cotton crop 
is secured and shipped direct to the Firestone 
Cotton Mills—the largest in the world. 

Here it is woven to exacting standards and 
sent to Akron. Then comes the famous, pat- 
ented process of Gum-Dipping, which saturates 
and insulates every fiber of every cord with 
pure rubber, and adds thousands of miles to 
the life of each Firestone Tire. 

All along the line ‘‘The highest possible 
quality at the lowest possible cost” is the watch- 
word of the world-wide Firestone organization. 
Ten separate buying offices, strategically lo- 
cated in the Far East for the purchase of crude 
rubber, are also a part of this Firestone pro- 
gram of buying direct from the source and 


Protecting 
Your 


Dollar 


And Increasing Your Mileage 


WHERE THE WORLD’S FINEST 
COTTON GROWS 


shipping direct to the factory. These Firestone 
buying methods influenced the repeal of the 
British Rubber Restriction Act—freed Ameri- 
can industry from foreign control of crude 
rubber—and brought tire prices down to the 
lowest level in history, thus saving more than 
one hundred fifty million dollars for American 
car owners this year. 


Firestone manufactures and distributes tires 
exclusively for its dealers and serves them with 
economical directness from the nearest of one 
hundred fifty Firestone Branches and Ware- 
houses. The dealer in your community has a 
fresh clean stock of the famous Firestone Gum- 
Dipped Tires, which hold all world records 
for speed, safety, endurance and mileage. He 
also sells Oldfield, the standard quality tire— 
Courier, the outstanding value in the medium 
price field—and Airway, the low price tire for 
light cars. Firestone economies place the 
dealer in position to save you money and 
serve you better. 





MOST MILES PER DOLLAR 


Firestone 


AMERICANS SHOULD PRODUCE THEIR OWN RUBBER ... Hormagiiirsrtand, 





892 When doing business with our advertisers, kindly mention THE MAGAZINE OF WALL STREET 

















who... is the 
SUCCESSFUL investor , 





| S it arbitrary to say that 

an individual, making 
his own decisions, cannot be success- 
ful alone to the extent he can with 


the help of an organization whose 
sole business is investment counsel? 


We have asked this of investors 
from one end of the country to the 
other. Several thousands have an- 
swered that the individual és handi- 
capped; have subscribed to Brook- 
mire Service; have found their in- 
vestment profits increased remarka- 
bly; have discovered that their 
eventual success is a matter of steady 
growth, not of ‘catching the mar- 
ket’’ this time, with the inevitable 
chance of missing it next time. 


Meanwhile our business has grown. 
So has our equipment for service. 
The result is that Brookmire today is in 
a better position than ever before to pro- 
vide you with profit-making invest- 
ment counsel. 


Why are you reading? 


You are reading this advertisement 
because the investment of your 
money interests you. And ¢hés, in 
our opinion, is a time for the most 
careful thought on the subject. The 
rise of values...of security prices... 
during the past few years has 
caused many people to think that 
such a general rise will continue 
(possibly with short interruptions) 
unabated and indefinitely. Actual- 





..... the man who “catches the market” 
occasionally, or his neighbor whose profits 
are growing consistently... year after year? 


ly, is this a sound conclusion? 
There have been many warning 
signs. Greater selectivity ; one stock 
coin another breaks sharply; 
one man accumulates a fortune, an- 
other loses heavily. What policy is 
best now? 





The steadily increasing number 
of investors who are turning to 
Brookmire Service has made nec- 
essary a further expansion, both 
of personnel and offices. The new 
location of the Brookmire main 
offices is 551 Fifth Avenue... 
15,000 square feet, comprising 
the entire 5th floor. 

With the additional facilities 
now available we are 1n a posi- 
tion to provide additionally 
effective service. 

We extend an invitation to visit 
us and inspect our new quarters. 











What we have said 
to our clients 


We have urged on our clients the 
need for caution. We say again that 
this is a time when every individual 
investor should scrutinize most carefully 
the sources from which he receives his in- 
vestment advice. There are profits to 
be made now as there have been, 
practically continuously, through- 
out the entire history of the United 
States. But now, as always, the vast 
majority will fail to realize them. 
Now, as always, it is only the 


BROOKMIRE 


551 Fifth Avenue, New York, N. Y. 


Investment Counselors for Nearly a Quarter Century 


OF Fie & 28 
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informed investor who will profit. 
And, it is Brookmire’s sole business to 
keep investors informed. 


Judge for yourself 
Your best basis for judgment as to 
our ability to help you make money 
is our record. 


This record is open for inspection. 
We urge you to ask your bank re- 
garding us, to consult any financial 
authority, to send for a complete 
description of the Service. Apply 
any test you like and then deter- 
mine whether it will prove to your 
profit to secure Brookmire advice 
on your investments. But remem- 
ber, before sending the coupon, that 
we do not advocate in-and-out trad- 
ing. The average individual is cer- 
tain to lose money in trying to catch 
the “‘short swings,’’ and we do not 
attempt to advise anyone on this 
basis. Remember, too, that every 
Brookmire client is considered in 
the light of his individual require- 
ments. His personal status and ob- 
jectives are considered in the recom- 
mendations we make for him. 


Complete information will be sent 
upon receipt of the coupon. 
Inquiries from West of the Rockzes should be 


addressed to the Brookmire Economic Service, 
Russ Building, San Francisco, California. 





BrookmirE Economic Service, Inc. 
551 Fifth Ave., New York City 


Please send me a copy of ‘Your Ques- 
tions Answered"’ and your latest bulle- 
tins advising what todo mow. =... 


Capital available for investment is §....................-- 
(This is not necessary, if you prefer not to give it.) 
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And this is how it is accomplished. 
ADAPTATIONS From the vendors’ audited invoices Powers cards are prepared, estab- 
; Pe. lishing the media from which the accounts payable register, the cash ~ 
Powers equipment is in general use disbursements register and the accounts payable trial balance are auto- 
wherever such work es this is being matically and mechanically produced. These records are in printed form 
met showing names as well as figures. Arranged by names, the cards 
General Accounting—Payroll and Labor become the accounts payable ledger. 
Distribution—Material and Stores Re- But the use of these cards does not end here. By this same method 
cord—Sales and Profit Ana!ysis—In- an expense ledger is created and a mechanical distribution made to 
surance Accounting and _ Statistics— various expense accounts on time. 
Public Utilities | Accounting—Census Powers Mechanical Accounting not only reduces the cost of manual 
and other Vital Stetistics—Traffic and methods, not only facilitates an accurate and uniform handling of the 
Transportation Accounting—Chain Store details of payment, but produces the resulting records immediately. 
Seles and ‘Javesterios—Foderal, State We would be pleased to tell you about it in bulletin form. 


and Municipal Accounting. 


REMINGTON RAND BUSINESS SERVICE INC. 
Powers Accounting Machine Division 


Remington Rand Bldg., Buffalo, N. Y. 


POWERS | 


ACCOUNTING MACHINES | 
POWERS PRINTS NAMES AND WORDS AS WELL AS FIGURES 



































